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.. plus 2 new high production 
midgets round out the line 
of SKILSAW ELECTRIC DRILLS. 


1 % in., %4 in., Ye in. 
HEAVY DUTY DRILLS! 


' 2 16in. and 4 in. HIGH 
PRODUCTION MIDGET DRILLS! 









THE OLD WAY 
showing exposed gears—a source 


of trouble and expense. 


THE NEW BEAVER WAY 


Gears fully enclosed and packed 

in graphite grease. Lower end 

of driving pinion supperted in 
bronze bushing. 





300-400 Dana Ave. 


Do you know that the... 
No. 41-E BEAVER 


is the only 2'/ to 4-inch 
geared pipe threader 








~ which will cut oversize. undersize or 


standard threads WITHOUT AFFECT- 
ING THE LENGTH OF THE THREAD 
ON THE PIPE? 


ewhich has a FULLY-ENCLOSED gear 


case? (No chips or dirt can get in the 


gears of a No. 41-E BEAVER). 


~which has a “straddle mounted” pinion, 


supported at BOTH ends, providing 
smoother operation and minimum wear? 


»which will cut STRAIGHT THREADS 


as well as taper threads? 


eWhich will thread 244, 3, 34% and 4-inch 


pipe WITHOUT CHANGING DIES? 


which is FULLY ADJUSTABLE by 


merely moving a cam lever? 


BEAVER, alone, manufactures FULLY AD- 
JUSTABLE geared pipe threaders. The fol- 
lowing sizes are available: 


No. 41-E 246 to 4-inch 
No. 61-E 214 to” 6-inch 
No. 61-E t to 6-inch 
No. 80 $14 to 8-inch 
No. 90 9 to 12-inch 


Square-end knife pipe cutters are made in cor- 


responding ranges. 


BEAVER PIPE I@DLS 


INCORPORATED 


WARREN, OHIO 
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The greatest response ever experienced by the 
portable electric tool industry. From every- 
where come demonstration requests . . . inquir- 


ies ... requests for complete information . . . for 
specifications . . . and SALES. 


Industry’s acceptance of the smallest electric 
drill ever built has been sensational! 


Never has there been so radically different a 
tool. Never has there been a tool of such a small 
size, and this, without the sacrifice of power and 
stamina, typical of tools twice as large. Never 
before has a manufacturer crowded into such a 





small space, so many features of mechanical 
excellence. 


That’s why distributors are talking more about 
the new Thor U-14 than probably they have ever 
talked about electric tools before. That’s why 
each day brings new customers to Thor distrib- 
utors who are already sharing the fine profitsthat 
are being stimulated by this remarkable drill. 


If you haven’t seen it, write today for full details 
of the Thor U-14 promotional program and tie in 
with the full page advertising schedule now ap- 
pearing in leading national trade publications. 











INDEPENDENT PNEUMATIC TOOL CO., 600 W. JACKSON BLVD., CHICAGO 


NEW YORK TOOL MAKERS SINCE 1893 SAN FRANCISCO 
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NUOUSLY 
ING PART 


THE SPRING WASHER 
COMPENSATES 
FOR WEAR AND 

LOOSENESS 


Only the Live Action of 
a Spring Washer will 








keep your product tight. 
A live continuously 
working part, with suf- 
ficient range of action 
to retard wear... and 
to compensate for play. 
This exclusive feature 
= Live Action — means 
longer and better service 
for your product...and 


costs you nothing extra. 


ALL WASHERS BUT ONLY A AND EVEN HERE 
LOCK UNDERA SPRING WASHER A SPRING WASHER 
TIGHT FIT HOLDS HERE 
(ie He” ‘MAKES A SPRING AN LOCKS! 


| WASHER LOCK! 


IN SPITE OF PLAY | 


SPRING WASHER INDUSTRY 
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A TWIST OF THE WRIST-— 


—sets these new “TOLEDO” Bolt Die Heads to 
cut standard, or an over or under adjustment of ¢x”. 
These variations are obtained by loosening the four 
die head cover screws and turning the knurled ring 
until the dies are set to the desired size. Settings 
always visible. Dies always cutting equally. Dies 
easily removed and reground when dull or replaced 
at small cost. Each head is cadmium plated. Fur- 
nished in the following sizes, U.S.S. or S.A.E. 
thread, %”, 15”, %” or *"’ die head and dies 





These New ADJ Bolt Die Heads Are Used 2 ee " ae 
in Regular No. 00 Ratchet Handle. $3.35 net resale; 54”, 34”, %” or 1” die head and 


dies $3.50 net resale. 


The ideal type of bolt die. A bolt die head you 


will find a ready market for. Order now for your 





stock. 


THE TOLEDO PIPE THREADING MACHINE Co. 
TOLEDO, OHIO NEW YORK OFFICE, 72 LAFAYETTE STREET 


ya a 


BOLT THREADS 








BY “TOLEDO” 
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Machine Tool Show, Cleveland, 1935. 


COURAGE PLUS 


AW, unadulterated courage is a 

characteristic dear to the hearts of 
every American. On display, it will fill 
football grandstands, a baseball park or 
a fight stadium. 

Courage, in large quantities, was dis- 
played by the 238 manufacturers who 
moved $3,000,000 worth of machine tools 
and accessories into the Cleveland Audi- 
torium on September 11. In the face of 
an almost total lack of business for the 
past few years, the investment required 
to swing this undertaking must have as- 
sumed tremendous proportions. It took 
courage to say, “Go ahead!” 

But it also took something else. Cour- 
age alone would have been incapable of 
moving these hard-headed business men 
to embark on an undertaking of this 
scope. It took confidence—confidence in 
the immediate future of American in- 
dustry, confidence in the theory that in- 
creased efficiency in production tools and 
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methods will bring about a higher stand- 
ard of living for everyone, all Socialistic 
teachings notwithstanding. 

Both their courage and their confi- 
dence were rewarded. Visitors—plant 
operating officials for the most part— 
were enthused, they made commit- 
ments, they bought from the floor. 

This enthusiasm is waiting for the in- 
dustrial distributor who puts full steam 
behind his selling and service. Unless 
every basic index to industrial condi- 
tions is awry, the next four or five years 
are going to be prosperous, perhaps even 
more prosperous than those preceding 
1929. 

Take a lesson from the machine tool 
builders. Analyze your customers and 
prospects and see if your analysis 
doesn’t show you that the time is ripe to 
“shoot the works.” <A hard-driving sales 
campaign now will reap a rich reward 
in the years immediately following. 








"YOU CAN BUILD PROFITABLE VOLUME 
with THE ALEM/TE LINE,” 


AWN 


@ The H. Channon Company of 
Chicago has become one of the 
biggest and most highly respected 
supply houses in the country by 
serving its customers well, and by 
pr renga on all the possibilities 
of the mill supply business. 

The Channon salesmen realize the 
volume opportunities in mill lubri- 
cation, and get this profitable vol- 
ume with the complete Alemite line. 
Take a tip from these crack sales- 
men. Go out after mill lubrication 
with the one line that’s complete — 
fittings, hand guns, powerguns, 
barrel pumps, and the finest indus- 
trial lubricants that can be made. 


| Ae ed 


Says Vice President J. L. Taylor 
of the H. Channon Company 


The Alemite line is one that builds 
up. Your first order may be small 
but easy to get, and before long 
you'll be making real money on 
Alemite. 


Remember, Alemite not only gives 
you the only complete lubrication 
line, but it backs you up with con- 
sistent, sales-producing advertis- 
ing month after month. 


If you don’t think there’s profit 
in mill lubrication, just see what 
the leaders are doing with Alemite. 
For further information just drop 


us a line. There’s no obligation, 
of course. 


ALEMIT E— A Division of Stewart-Warner Corporation 


1886 Diversey Parkway 


ALEMITE 





Chicago, Illinois 


OF H. CHANNON COMPANY 


CASH IN ON ALEMITE 

















”“ 
Plants are changing over to 


“Mill 
i Owners are actually asking 





| 


Trop 





Read What These 
Salesmen Say 


Alemite is an Opening wedge to 








Profitable, satisfied customers.” 


There are sweet repeat profits 
in the Alemite line.” 


You can't help but get volume 
with Alemite.” 


Alemite, and that’s where vol- 
ume grows.” 


for Alemite.” 











SPECIALIZED LUBRICANTS 
LUBRICATION EQUIPMENT 
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Over the Editor’s Desk 


UICK picture of business con- 
Ojvtitions in the supply industry. 
Texas distributor at machine tool 
show—‘Fine, and the fall months 
look better!” Chicago distributor 
—‘‘Best it’s been in four years!” 
Cleveland distributor—‘“sure looks 
like it’s going for good this time!” 
All manufacturers of supply items 
exhibiting at the machine tool show 
—‘‘For the first time in many, many 
months deliveries are becoming a 
problem!” Confidence and enthusi- 
asm literally oozed from the visitors 
to the machine tool show 
member, they are 
sellers. 


and re- 
buyers, not 





@Lunch table conversation from 
Minneapolis and worth pondering. 
There are thousands of dollars 
wasted each year by manufacturers’ 
representatives who call on distrib- 
utors unannounced with the vague 
idea of spending some time with 
their salesmen. Distributors, in 
spite of their desire for sales help, 
simply can’t schedule calls or sales 
meetings at the last minute. A 
three-cent stamp, used two or three 
weeks in advance, will save the 
valuable time of a salesman. 


@ Industrial Research Bureau (for- 
merly Joint Merchandising Com- 
mittee) is under way with a jerk. 
Meeting in Philadelphia on Septem- 
ber 23, attended by 49 distributors 
and manufacturers. Over twice as 
many distributors subscribed at the 
meeting as were listed all of last 
year. Encouraging note—distribu- 
tors seemed intensely interested in 
advertising and promotion planned 
for the coming year. Other meet- 
ings are planned in various cities 
within the next two months. 


@A letter from H. M. Swain, vice- 
president, Irwin Auger Bit Com- 
pany, a@ member of the American 
Institute of Fair Competition, an- 
swers, in considerable detail, many 
questions which have been put to 
Institute directors. 
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1. What is The American Institute 
of Fair Competition? 

An organization incorporated for 
the reporting of manufacturers’ 
sales policies. Directors are execu- 
tives of manufacturing firms. 
Might well be compared to Dun 
and Bradstreet in that its function 
is disinterested fact reporting; but 
while Dun and Bradstreet cover 
the credit field, The American In- 
stitute of Fair Competition covers 
the merchandising facts field. 

2. Does the Institute undertake to 
publish all manufacturers’ sales 
policies ? 

No, The American Institute of 
Fair Competition undertakes to re- 
port on the sales policies of such 
manufacturers as voluntarily sub- 
scribe to the Institute and who 
make a definite committment for 
the benefit of all their customers. 
3. How and to whom are manufac- 

turers’ sales policies published? 

Copies of the manufacturer’s no- 
tarized statement of sales policy 
are mailed to the Institute’s list of 
distributors, wholesalers, and re- 
tailers in the trade or trades in 
which the manufacturer is engaged 
in supplying. 

4. How does the Institute select 
manufacturers whose sales pol- 
icies it will publish ? 

The Institute makes no such se- 
lection of manufacturers. Any 
manufacturer, regardless of how 
or to whom he sells, is eligible to 
the service of the Institute agree- 
ment with manufacturers. 

5. What are the terms of the Insti- 
tute’s agreement with manufac- 
turers for the publication of their 
sales policies ? 
3riefly, they require that the 

manufacturer file a clear and con- 
cise written statement of his sales 
policy, agree to its publication, an- 
swer inquiry about any sale made, 
and permit disclosure of the prices 
and terms of sales actually made; 
and that he shall pay an anuual 
license fee. 

6. What is the license for which the 
manufacturer pays a fee? 

The license grants the manufac- 


turer the right to use the copy- 
righted Label of the Institute on 
his products specified in the license 
agreement. This is the manufac- 
turer’s means of guaranteeing to 
each purchaser the terms and con- 
ditions of prior sales actually made 
to other customers subsequent to 
granting of license. 

7. Does the Institute guarantee a 
manufacturer's sales policy? 
The Institute does not make any 

guarantee of performance of any 
manufacturer’s sales policy. It does 
not require the manufacturers to 
agree that sales will be according 
to the policy statement as filed. 
Neither does it make any stipula- 
tion as to what a manufacturer’s 
sales policy shall be. A licensee may 
change his sales policy at any time, 
provided the new statement is filed 
with and distributed by the Insti- 
tute the same as the original state- 
ment. 

8. How then does the manufacturer 
guarantees his sales policy 
through the Institute? 

The licensed manufacturer ac- 
quires the right to attach the In- 
stitute label to merchandise he sells. 
A manufacturer, when he sells mer- 
chandise with label attached in any 
manner, represents and guarantees 
to that particular buyer that all 
prior sales made to other customers 
subsequent to the issuance of his 
license, have been according to the 
policy statement on file with the 
Institute and at the time in force. 
The buyer, therefore, when he buys 
with label attached, has on the one 
hand the announced policy state- 
ment, and on the other hand the 
direct, positive and certain com- 
mittment of his seller that he, has 
performed according to the policy 
or has departed from it. The buy- 
er, by purchasing merchandise with 
label attached, is thus given cer- 
tainty in place of guess. He is 
safeguarded against secret unfair 
preferential treatment to other 
buyers. 

The manufacturer, by use of the 
label, is furnished a medium where- 
by his policy announcements are be- 
lieved by his customers, and thus 
their value is enhanced. 

9. How can a purchaser determine 
a violation of any terms of the 
sales policy of a Licensee? 

If the Institute receives inquiry 
on any point not covered, and make; 

(Continued on page 66) 












THE PONY 
EXPRESS 


The old mail carriers had nothing 
on modern distributors’ salesmen in 
the Rocky Mountain district as far 
as distances are concerned. All 
executives and salesmen will be in- 


terested in this word picture of 
Western selling conditions. 


By 


EDWARD J. McOSKER 


Western Editor 


HE manufacturer’s man (who 
works continually with dis- 
grinned as he wheeled 
the car around a turn high enough 
in the Rockies near Denver to make 
yours truly squirm a bit. 

“No,” he said, “they have no 
idea back East how great distances 


tributors) 


are out here. Why, not long ago 
I had a message from the office tell- 
ing me to ‘drop over’ to see a party 
in a certain town the first chance 
I got. The place in question is 
‘way over on the other side of the 
state—and Colorado is greater in 
area than all New England, with 
New York State thrown in for good 
measure,” 

I checked up on his figures when 
I got back to Chicago, and found 
that while they were a bit askew, 
he was not so far wrong. The 
records show that the six New Eng- 
land states plus New York have a 


total area of 115,635 square miles 
against 103,925 for Colorado alone. 

A few days later, I sat at the 
desk of a distributor in Salt Lake 
City and the same subject was up 
for discussion again. 

“One of our manufacturers sent 
us a request to get over to Boise to 
look into a prospective order for a 
equipment which they 
manufacture,” he remarked. “The 
item would have sold for fifty dol- 
lars. Our profit would have been 
ten dollars. And it would have cost 
us seventy dollars to make a special 
trip!” 


piece of 


As if these statements were not 
enough to convince me that dis- 
tributors in the Mountain States 
really have to travel places to do 
business, another Salt Lake supply 
man, whose company also gets into 
the wholesale hardware business, 
stated that his firm covers a terri- 


Mines, both metal and 
coal, provide one of the 
principal markets for in- 
dustrial supplies in the 


Mountain States area. 


The Portland mine, 
Cripple Creek, Colorado 
(gold), is shown above, 
while in the inset is the 
Oak Hill mine (coal), 
Routt County, Colorado. 





tory that extends 1,200 miles from 
end to end. Get out the old record 
book again and you'll find that the 
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hortest usually traveled railroad 
ute from New York City to 
ampa, Florida, is 1,195 miles, 
hile it is a mere 1,149 miles from 
hicago to Portland, Maine, 
And in the entire area covered by 
this Salt Lake City house (which, 
incidentally, operates two branches) 
here is a total population of only 
iout 1,500,000. Contrast this to 
the population of New England and 
New York combined which reaches 
more than 21,000,000. No wonder 
this distributor remarked: “What 
we need out here is more people.” 
[f you go out into the Rockies 
for a vacation trip—as so many 
thousands of people do every year 
you're not thinking about busi- 
You admire the wondrous 
beauties of nature, you thrill at the 
urves in the high winding roads, 
you look down into deep canyons 
and shudder a bit. But you don’t 
stop to think that distributors and 
their salesmen are traveling these 
roads practically every day of the 
vear—not in the tourist season 
alone, but likewise in the dead of 
winter; not always in the bright 
sunshine, but also on dark, stormy, 
dangerous nights. You see a small 
mine perched high above you in the 
mountains and note the narrow, 
treacherous road that leads to it. 
But you don’t consider the fact that 
it is the job of some distributor’s 
salesman to make that hill and get 





ness. 
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what business there is to be had 
from that mine, 

“Sometimes you have to go into 
‘first’ to get up one of those mine 
roads,”’ said a Denver distributor 
as we climbed around 11,000 feet. 
“And sometimes you don’t make it 
in ‘first.’ ” 

Out of the corner of my eye, I 
was taking in admiringly the man 
who could drive so nonchalantly 
with one hand as he pointed out in- 
teresting spots with the other, and 
who had just laughingly answered 
my question as to what you do when 
you meet another car on a one-way 
mountain road, with the statement: 

“Well, if you’re on the way down, 
you’re supposed to back up until 
you get to a place where the other 
fellow can pass you. If you’re on 
the way up, he does the backing.” 

Here’s some food for thought for 
the boys in the populous areas of 
the East and Central West: Some- 
times these distributors’ salesmen 
in the Mountain States have to 
travel as much as 100 miles between 
calls. Sometimes they go as far 
as 30 or 40 miles without even 
pasing a gasoline filling station. 

Four calls in a day is an excellent 
day’s work. Often one is all they 
can make. 

The Mountain States district, of 
course, is not a great industrial re- 
gion, which makes the distributor’s 
job a tougher one. 


, 


Getting into 





Great 
pany, Brighton, Colorado. A 


Western Sugar Com- 


heavy crop of sugar beets 
insures considerable business 
from sugar mills this year. 


figures again, you'll find that in all 
the Mountain States there were, ac- 
cording to the Biennial Census 
of Manufacturers issued in 1931, 
3,652 manufacturing etablishments, 
turning out products with a total 
value of $578,974,100. On the other 
hand, New York state alone had 
34,604 manufacturing — establish- 
ments with a total value of manu- 
factured products of $6,554,250,328. 

The manufacturing activities of 
the Mountain States region are 
confined to the sugar factories, 
canneries, salt plants and a few 
other small local industries. But 
here is a vast mining area, where 
gold, silver, copper, lead, zine, 
molybdenum and other metals are 
taken from the earth in large quan- 
tities. Smelters and flotation mills 
naturally are in operation to ex- 
tract and segregate the metals, al- 
though such activity is considerably 
down from its peak at the present 
time. There are numerous coal 
mines and oil wells in the area, but 
these activities are likewise 
siderably restricted right now. 

All in all, however, there is a 
very considerable market for indus- 
trial supplies, equipment and tools 
in the Mountain States, and one 
wonders how manufacturers could 
ever hope to reach it without dis- 
tributors. The distributor’s sales 
expense is tremendously heavy, but 
the manufacturer attempting to 
cover this market direct would, it 
seems, find his sales expense a most 
unbearable. 

Let’s here for a pnara- 
graph to answer a question which 
undoubtedly presents itself to the 
reader as he muses on the distances 
between calls in this area and the 
heavy sales expense of distributors: 
“What about deliveries?” Most 
distributors, of course, maintain 
such de- 
liveries are confined, generally, to 
nearby points. 


con- 


digress 


trucking services, but 
Railroads carry a 
large share of the goods purchased 
by mines and other customers, the 
shipments being picked up, at the 
nearest stations by the customers’ 
trucks, unless the customer has a 
railroad siding. Established truck- 
ing companies operate out of all is- 
tribution points, and carry supplies, 
equipment and tools directly to the 
mine or plant if it is in on the 
main route, or if the shipment to 
one customer is large enough to 


(Continued on page G0) 








HE purpose of this 

article is to acquaint 
the mill supply sales- 
man with basic facts to 
help him sell and service 
his wire rope customers. 
Wire rope is generally 
used in hazardous or 
semi-hazardous work, and it is 
therefore natural that the average 
salesman without proper _ back- 
ground will hesitate to sell it or to 
recommend applications. However, 
study of the information presented 
in this series of articles will show 
that the underlying principles in 
the application of wire rope are in 
no manner mysterious, and the 
salesman of industrial supplies 
should have no difficulty in ac- 
quiring the necessary knowledge 
for proper solicitation. 

A picture of the size of the wire 
rope market in this country can be 
obtained from the following (latest 
available) figures compiled by the 
U. S. Department of Commerce: 
Wire rope and cable (not insulated) 

Sd har ae Sec aoe 19,020 
$13,614,901 


Dollar value 
Strands, galvanized 


a ee 20,080 

Dollar value . . . $2,098,249 
Total 

MN oad wae 69,100 


Dollar value . .$15,713,150 
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WIRE ROPE 


First of two articles giv- 


types, 
and useful selling points. 


ing applications 


While the oil, logging, 
and construction indus- 
tries are the chief users 
of wire rope, its use in 
passenger elevators, and 
in marine and mining 
applications puts almost 
all industries in the 
market for this commodity in some 
way or other. 


Construction 


The wire rope most commonly 
used is made up of twisted wire 
strands which are in turn twisted 
about a core. This core is usually 
of hemp, saturated with a lubri- 
cant; but where additional strength 
is desired, the core may be a wire 
strand or several wire strands 
twisted together to form an inde- 
pendent central rope. Where wire 
thus replaces hemp, some flexibility 
is sacrificed for added strength. 


Cross sections of 
common types of 
wire rope. 


FIG.1 





By 
A. S. RAIRDEN 
Sales Engineer 
Wickwire-Spencer Steel Co. 
New York, N. Y. 


A wire rope is always identified 
first by the number of strands with- 
in the rope, and second by the num- 
ber of wires within one of the 
strands. Thus, to define a wire 
rope as a 6x7 construction means 
that the rope contains six strands 
twisted about a core of hemp, and 
each individual strand is in turn 
composed of seven wires. In a 
6x19 rope we find six strands 
twisted around a core, and each in- 
dividual strand is made up of 19 
wires. An 8x19 rope is composed 
of eight strands, each in turn made 
up of 19 wires. 

If the strands are twisted about 
the core to the left, the rope is 
termed left lay; if to the right, 
right lay. Standard direction of 
lay is right, and these twists may 
be long or short—that is, the 
“pitch” of the rope may be long or 
short, just as on a screw. The 
trade term for pitch is “length of 
lay.” This is the distance, meas- 
ured along the rope and parallel 
with the rope axis, necessary for 
one strand within the rope to make 
one complete revolution or turn 
about the rope axis. The length of 
lay controls the flexibility of a wire 
rope—the shorter the length of lay 
the more flexible the rope. This 
statement holds true within cer- 
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tain limitations, for when shorten- 
ing the length of lay we eventually 
reach a critical point where further 
shortening causes a wire rope to 
start losing some of its flexible 
qualities. Flexibility is always de- 
pendent upon the free movement of 
all the component parts which make 
up a wire rope; extremely short 
lays have a tendency to restrict this 
free movement. 

The wires composing the individ- 
ual strands of a wire rope may be 
twisted in the same direction as the 
twist of the strands about the core, 
or in the opposite direction. The 
latter is the usual case, and rope 
of such construction is called reg- 
ular lay rope. If the twists are all 
in the same direction, the rope is 
called lang lay. 

The correct diameter of a wire 
rope is obtained by measuring the 
distance across two oppositely lo- 
cated strand crowns. Cause your 
rope caliper in an open position to 
slide along the rope with a slight 
amount of friction between the jaws 
and the strand crown, and the re- 
sulting reading will then give the 
true rope diameter. 


Wire Rope Cores 


The most general types of core 
or heart within a wire rope are of 
hemp made up of Java, Manila, 
Mauritius, or Jute fibres. Java 
hemp is most frequently used. The 
choice of the kind of fibre is depen- 
dent upon the size, construction, 
and grade of rope, and also upon 
the service the rope is subjected to. 
Usually a hemp core, before it is 
actually compressed within the wire 
rope, looks like an ordinary manila 
rope, such as is frequently used on 
light-duty block and falls. After 
the hemp core is compressed into 
a wire rope it is pressed out of 
shape somewhat, completely filling 
the irregularly formed inner hollow 
tube. 

The purpose of the hemp core 
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is primarily to furnish a cushion 
for the main outer strands. As 
load is applied to a wire rope, the 
tension transforms itself into com- 
pressive forces of the strands sur- 
rounding the hemp core. These 
compressive forces squeeze the core 
from all directions, causing a com- 
pacting of the core. When the ap- 
plied rope load is removed, the 
hemp core springs back to its orig- 
inal condition within the rope. This 
action furnishes the elasticity 
found in a wire rope, a quality 
which enables a hoisting rope to 
pick up a load gradually without a 
very sudden shock. 

The hemp core also supplies some 
lubrication to a wire rope during 
use. The supply of lubricant with- 
in the hemp core is gradually 
squeezed out and flows over the sur- 
rounding wires. This supply of lub- 
ricant within the hemp core must, 
however, be applied modestly so 
that after the wire rope reaches its 
late operating life the amount of 
grease which has worked out does 
not cause the remaining hemp core 
to be too small to furnish the 
proper support to the outer main 
strands. 

Where loads are extremely heavy, 
such as on shovel-hoist ropes, the 
strands exert an excessive compres- 
sive force upon the core. Under 
such conditions, the fibres of a hemp 
core would be cut and pulverized, 
and it is necessary to use a rope 
with an independent wire-rope cen- 
ter for this service. This wire- 
rope center increases the crushing 
resistance of the wire rope as a 
whole, and at the same time in- 
creases the rope strength some- 
what—from 73 to 10 per cent. 
However, the incorporation of the 
wire-rope center takes away some- 
what from the elastic qualities of 
the rope. 

Whenever no mention is made of 
cores On wire-rope orders, manu- 
facturers assume that a hemp core 
is called for by the purchaser. 





Wire Rope Designs 


The physical characteristics of a 
wire rope—strength, flexibility, re- 
sistance to abrasion, and the like 
depend upon the material of which 
the wires are made (discussed in 
a later article) and on the rope 
design—i.e., the number of wires 
per strand, number of strands, na- 
ture of twist, and other construc- 
tion characteristics, 

Suiting a wire rope to a particu- 
lar job by selecting the proper con- 
struction, together with the proper 
grade of iron or steel, will be par- 
ticularized later in this series. In 
general, the larger the size of the 
outer wires in the strands, and the 
harder the metal, the greater will 
be the rope’s resistance to abrasion. 
The more wires per strand the more 
flexible will be the rope—but it will 
be more susceptible to distortion 
and crushing. 

There are four basic strand de- 
signs for the ordinary round wire 
Seale; 
Warrington; and _ filler-wire type. 
These differ in the manner in which 
the individual wires making up the 
strands are assembled. In addi- 
tion, any one of these designs may 
vary in the number of wires per 
strand. For example, there may be 
a 6x17 Seale, a 6x19 Seale, or a 
6x21 Seale. 

In all of these basic designs, 
there are usually six or eight 
strands. 

The strands of a 6x7 rope are 
made up of seven wires, all of about 
the same size—six wires twisted 
around a_ seventh central wire. 
There are six of such strands 
around a hemp core (See Fig. 1). 
However, this design is sometimes 
modified by making up the strands 
of eight wires—seven wires of 
equal size surrounding a _ larger 
eighth wire (6x8). 

Each strand of a Seale rope is 
composed of nineteen 


rope: seven-wire strand; 


wires as 


shown in Fig. 2, one core wire sur- 

















rounded by an intermediate layer 
of nine wires all of an equal size, 
and this in turn surrounded by an 
outer layer of nine wires all of an 
equal size. This may be modified 
to a 6x21 construction wherein the 
strand make-up consists of one core 
wire, ten intermediate wires, and 
ten outer wires; or it may be modi- 
fied to a 6x17 construction wherein 
the strand make-up consists of one 
core wire, eight intermediate wires, 
and eight outer wires. 

The Warrington strand is com- 
posed of nineteen wires as shown 
in Fig. 3, one core wire surrounded 
by an intermediate layer of six 
wires all of an equal size, and this 
in turn surrounded by an outer lay- 
er of twe!ve wires which are alter- 
nately of a small and large size. 
This may be modified to a 6x22 con- 
struction wherein the strand make- 
up consists of one core wire, seven 
intermediate wires, and fourteen 
outer wires, or it may be modified 
to a 6x16 construction wherein the 
strand make-up consists of one core 
wire, five intermediate wires, and 
ten outer wires. 

The filler-type wire rope, as 
shown in Fig. 4, is composed of six 
strands, each of seventeen wires: 
one core wire surrounded by an in- 
termediate laver of four wires all 
of an equal size, and this in turn 
surrounded by an outer layer of 
eight wires, also all of the same 
size but different from the inter- 
mediate layer. The spaces formed 
between the outer and intermediate 
wires are occupied by four filler 
wires. This construction may be 
modified to a 6x21 construction 
wherein the strand make-up con- 
sists of one core wire, five inter- 
mediate wires, ten outer wires, and 
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Fig. 9 (left)—Pre- 
formed wire rope, 
showing how 
strands and wires 
are set to their 
helical shape. Fig. 
10 (below)—Wire 
rope kinks. 


illustrated in 
The construction can be 


five filler wires, as 
Fig. 5. 
further modified to the 6x25 con- 
struction shown in Fig. 6. 


Modifications to give extreme 
flexibility are illustrated in Fig. 7, 
showing a 6x29 rope, and in Fig. 8, 
showing a 6x37 rope. 

All of the aforementioned con- 
structions can also be incorporated 
into wire ropes of eight strands. 
However, for eight-strand ropes the 





standards are usually 8x19 Seale, 
8x19 Warrington, or 8x25 filler-wire 
type. 


Pre-formed Wire Rope 


In ordinary wire rope, strands 
and wires are forcibly held in posi- 
tion with seizings, for they are ur 
der a constant urge to straighten 
out. A seizing is a length of wire 
twisted tightly about a rope where 
it is to be cut, to keep the strands 
from springing apart. 

In pre-formed wire rope the 
strands and wires are set to their 
natural helical shape (See Fig. 9). 
Preforming reduces the untwist- 
ing forces which make a rope 
cranky, twisty, and hard to handle, 
and which frequently cause it to 
kink itself (See Fig. 10). Twist- 
ing forces, combined with the bend- 
ing stresses set up in the wires 
when the rope is bent over sheaves, 
create the usual fatiguing influ- 
ences that break up the wires on 
the strand crowns during the nor- 
mal life of the rope. Preforming 
tends to eliminate one of the fatigu- 
ing influences—torsional stresses. 


(The second part of this article will 
appear in the November issue.) 


Note amount of wire rope 
used on car dumper, D. L. 
and W. R.R., Jersey City. 
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WHAT SUPPLIES PLANER 
OWNERS AND OPERATORS BUY 


\HE planer, one of the larger 
‘| machine tools, does work very 
similar to that of the shaper (July 
Mill Supplies, pages 15-17) but 
much larger. The machine differs 
from the shaper basically in that 
the work is clamped to a recipro- 
cating table, the tool remaining sta- 
tionary except for feeding, while 
in the shaper the tool is recipro- 
cated and the work is fed. Planer 
tool or tools are similar to shaper 
tools but correspondingly larger 
and are clamped in a similar head. 
Hence the machine can handle any 
work which is a series of parallel 
lines in one direction, although its 
usual work is planing flat surfaces 
accurately. Occasionally, planed 
surfaces are ground afterward. 

Planers are usually of two types, 
the standard, in which the bed or 
table moves back and forth between 
uprights supporting the cross-rail, 
which in turn carries the tool head 
or heads (usually two), and the 
open-side, which has only one sup- 
port for the cross-rail. The latter 
is thus able to handle pieces wider 
than the table width, although 


relatively lighter cuts must be taken 
If the piece 


under some conditions. 
is exceptionally 
wide, or an end 
is being planed 
on a long piece, 
the outboard 
end is supported 
on bearings or 
on an auxiliary 


table. Most 
planers also 
have auxiliary 
tool-holders on 
both — support 


E. J. TANGERMAN 
Technical Editor 


(each with four bits) working at 
the same time. 
There is also a “shaper-planer,” 
which is really a combination of 
the shaper and planer and handles 
work slightly larger than that 
handled by a shaper and combin- 
ing in this limited size range the 
shaper advantages of speed and con- 


venience with the planer’ ad- 
vantages of larger capacity and 
greater accuracy. In appearance 


the machine is like an open-side 
planer set up on a high base, and 
the machine uses tools and fixtures 
like those for the shaper. 

Tho toolholder on a planer is ad- 
justable right and left on the cross- 
rail, and the crossrail may be moved 
up or down on the supports. Also 
the tool may be positioned as de- 
sired in the toolholder, and the tool- 
holder head may be set at any de- 
sired angle. Automatic feeds are 
provided tor cross-rail and_ tool- 
holder which operate during the re- 
turn stroke, and there are also 
high-speed feeds for adjusting tool 
















position during setting up of the 
work. Feeds and speeds are ad- 
justable over a wide range, usually 
by shifting gears, but sometimes by 
shifting cone belts. Table drive 
may be either mechanical or 
hydraulic. Lubrication 
force-feed. 


is usually 


One company’s range of planer 
sizes runs from those capable of 
handling a workpiece 2x2 ft. up to 
8 ft. wide by 6 ft. high, while open- 
side models handle maximums of 
1x3 ft. to 8x5 ft. Table length may 
run up to 24 ft. or more. A special 
series of machines for planing rail- 
way switches and frogs is made in 
two sizes, 42x24 in. and 56x24 in. 
One company’s shaping-planer will 
take a piece 16 in. high x 20 in. 
wide, and has a 24-in. stroke any- 
where on a table 464 in. long. 

Work is clamped to the planer 
table with a variety of clamping 
devices—in fact anything from T- 
head bolts and C-clamps up _ to 
elaborate jigs, vises and fixtures. 
Some of the principal types are 
illustrated on the next page. Some 
planers have duplicate tables, one 
being set up while the other is 
working. Tools vary from. solid 
types (for which distributors pro- 
vide tool steel) to the 
serted-bit tools. 
solid-tool 
shaper 


newer in- 
Sixteen common 
shapes and 77 other 
tools and accessories are 
illustrated and described. 

Usually the operator buys for 
himself only the small hand tools 


Power rai/ 


Support elevating control 





columns for ma- 
chining sides of 
A planer 
may thus have 
as. many as four 
gang tools 












Crossarm 
or rail---~ 
Head --- 


‘Manval 
tai! contro/ 
pieces, 

Too/ 
holder 


a 


Table 





\bove A 


standard heavy-duty 
laner 


capable of driving 
tungsten-carbide tools to their limit. 
side hydraulic 


high-production 
high-speed steel or le-st l | . 
Right open- 
planer with one head on cross-arm 


i! 
Vydravlic - + ¥; 
and one side head 
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Lelt-band Side Tool 





Right-hand Side Tool 


FOR THE 
HOLDER: 


1. Tool Bits or 


TOOL- 








Cutters — Used in 








| | 
Lett-band Diamond Poiut Tool 


tools 2 to 5, 9 and 
10. Sharpened by 


SS 











Bight-band Dismoad Poiat Tool 


holding in holder 5. 
teadily interchange- 
able and permit one 
tool to be used with 





(— 


many differently 











Ball Mose. for Heavy Outs | 


shaped bits, thus 
avoiding grinding 


as 





Gouge Nose Tool 


and tool wastage and 
saving set-up time. 
Some are tungsten- 





carbide or other 








} 





i 


specially hard ma- 
terials. 
2. Universally Ro- 


\ 








Scaling Tool 


tatable Type Tool— 





Bit can be placed in 





Broad Nose or Stocking Tool 








any of several posi- 
tions for convenient 
cutting. 


LI 





——— eT 


a J 




















Left-hand Siding Ico! 3. Straight Tool— 

f ——— Used for heavy cuts 

ee without chatter. Tool 

f bit held by setscrew. 
| Cuttiug-O4 Too 4. Right-hand Off- 


set Tool— Used in 











Vor Finisbing in Coruers 
—_—_—_____—_, 








corner and fillet or 
radius work. Bit held 
by setscrew. Also in 


) 








Left-baud Bevel Toul 





Bight-band Bevel Tool 


left-hand offset and 
straight-shank types. 
Can be used on 
heavy lathe also. 











Nw, _] 





5. Cutting-Off Tool 
-So-called because 
of thin, deep bit 








Vor Smoothing Wrought lron or Steel 





Smoothing Tool for Cast lron 


used and _ because 
used for cutting off 








SIXTEEN SOLID 


that he would carry in his kit, 
Numbers 31-77 in the sketches, ex- 
cept for 42, 43 and 44. He usually 
provides his own small chisels and 
files, unless they are used con- 
stantly. The shop owner provides 
such ultra-precision tools as may 
be necessary, such as large “mikes,” 


sine bars, sine-bar fixtures, and 
vernier calipers, also large in- 
side and outside calipers, extra- 
long scales, etc. General-service 


wrenches, files, and all 
tools and accessories for the planer 
are also supplied. 
also purchases such supplies as 
belts, flat or V (depending upon 
whether the shaper is countershaft 
or individually driven), 
oils and lubricants, 


scrapers 


The shop owner 


motors, 
countershafts 
and clutches, surface plates, a crane 


or hoist and trolley, slings and 
chains. 
The distributor should remem- 


ber extra tools and bits, hard mate- 
rials for special jobs, work lights, 
belt guards, cleaning materials, 
trucks, dollies, parts for force-feed 
oilers and similar items. 

In the drawing on the next page 
are 77 tools and accessories which 
distributors provide for the planer, 
its owner and its operator, in addi- 
tion to the tool steel 
teen tools above. 


for the six- 
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TOOLS 


with minimum wast- 
age of material. Also 
in right- and left- 
hand offset types, all 
with bit held by set- 


; screw. Since bevel is 
forged in bit, only grinding necessary is 
on end 

6. Splitting Tool—-Used with square- 


edged bar mating with rolling cutter and 
fastened to table. Thin sheets are carried 
between as table moves and are split 

7. Forged Tool and Bits — Adjustable, 
serrated-seat type set of tool bits with 
setscrew type tools. Usually sold in sets 
with hand-grinding holder and necessary 
wrenches. 

8. Holder for Grinding Small Square or 
Rectangular Bits——-Setscrew holds tool bit 
during grinding and shaping, thus avoid- 
ing grinding away of tool face when, as is 
often done, tool bit is reground without 
being taken from tool. 

9. Gang Planer Tool—Adapted for sur- 
facing large castings saving 50 to 75 per 
cent of time usually required. Cutting head 
rotatable (within limited radius) on shank, 
graduated for setting of feed. Four cut- 
ters, special wrench and gauge. 

10. Double-end Planer Tool Holder—Has 
gooseneck and straight ends to suit job. 


FOR THE TABLE: 


11. Universal 
several sizes, 
give true 


Packing Block—Comes in 
disk-ground on all faces to 
surfaces. Sizes chosen so will 
interfit with others, hence provide con- 
venient set-up blocking. 

12. Vise Hold-Downs—Used in sets of 
two to clamp workpiece. As shown at 
end, clamping fingers are held in up posi- 
tion by concealed spring until closing vise 
pushes hold-downs against work. Then 
clamping fingers push work down against 
vise bed to get proper contact. 

13. Step Blocks—-Used alone or in com- 
bination with packing blocks 11 for desired 
set-up heights. Steps spaced differently to 
give wide variety. 

14. Toolmaker’s Adjustable Knee of 
great assistance in laying out and setting 
up work for accurate finishing where 
angular measurements are required. An 
expensive accessory, useful only where very 
iccurate work is required. In some cases, 
where radius work is done, may be re- 
placed by a dividing head, which will ad- 
vance or rotate workpiece a given angular 
distance between strokes. 

15. Swivel Vise—An alternate to types 
18 and 20 for small work Swivels com- 
pletely around, has double jaw, two or 
three clamping screws. Square base held 
to table with T bolts. 

16. Adjustable Parallels 
justable from % to 23 in., 
to micrometer 





Usual size ad- 
and can be locked 
measurements. teduces 
time usually required in setting up and 
provides greater accuracy. Toolroom use 
particularly 
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17. Jacks—Another set-up aid, less ac- 
curate than 16 but very handy on usual 
production and routine jobs. Two or three 
are better than one. At left is bracing type. 

18. Vise— Holds small work easily; 
swivel handle. Inexpensive type, suitable 
only for small, production shapers. 

19. Equalizing Jaws—Holds tapered or 
odd-shaped pieces in vise 18. 

20. Double-Jaw, Heavy-Duty Type—Jaw 
swivels to grip taper or odd-shape piec« 
Wrench separate. 

_ 21. C-Clamp—One of many 
sizes for general clamping. 

22. S-Wrench—One of several 
types for clamping 3 and j nuts. 

23. Angle Plate or “Knee”’—One of many 
types used to clamp work truly vertical on 
able. 

24. Locking Blocks—Some of the many 


types and 


possible 


types with setscrews. The two at left fit 
in holes in table; those at right fit in 
T slots. 

25. Double-End Clamps Bolt 26 goes 


through slot, block under one end, work 
under other, then when nut is tightened 
this holds work. Above is blockless type. 

26. Square-Head Bolts — Fit T-slots in 
table. Hold work. 

27. Eye Bolts—-Used with chain hoist or 
bar to lift heavy pieces with drilled and 
tapped holes. 

28. Parallels—Work is set up on these 
pieces; they are either cold-rolled steel or 
(for accurate work) hardened and ground 
steel or steel castings. 

29. Brush—For clearing 
chine of chips and dirt. 

30. Oil or Coolant Can—General oiling 
or for coolant when cutting tough iron, ete. 


table and ma- 


FOR THE OPERATOR: 


31. Micrometer Caliper The familiar 
“mike” of every machinist. Since the 
planer operator is a full-fledged machinist, 
he should have one or a set of micrometers 
up to 6 in., as well as the other tools in 
this group. Illustrated is the 0-1 in. size 
with ratchet stop to give uniform pressure. 

32. Inside Micrometer—Opposite of 31, 
this “mike” is used to measure interior 
surfaces with high accuracy. Usually one 
holder with a number of accurately gradu- 


ated bars to cover ranges of 2 to 94 or 
124 in. 


33. Steel Tape—Handy for the operator 
who machines large pieces. Usually around 
# in. wide and 25 to 50 ft. long, graduated 
in eighths. 

34. Beveled-Edge Steel Square—-For more 
accurate work than square 69. Blades 
double-beveled to give line contact. Hard- 
ened and ground. 

35. Shaper Gage—Set accurately to an 
outside “mike” surface gage or caliper, 
then used to adjust height of cutting tool. 
Saves cut-and-try measuring. Level in 
base. 

36. Universal 
ferring or 
ments and 


Surface Gage—For trans- 
comparing accurate measure- 

scribing lines parallel to a 
surface. V-groove in hardened base for 
eylindrical work. Secriber extended below 
base can be used as depth gage. 

37. Fillet or Radius Gage.—aAlso called 
‘concave and convex gage."" For measur- 
ing fillets and in laying out 

38. Thickness or “Feeler” Gage—Various 
types, some with as many as 20 blades, 
graduated in thickness from about 0.0015 
up to 0.025. For measuring slot width, 
clearances, etc., accurately 

39. Hook Rule—For measuring flanges, 
circular pieces, through pulley hubs, or for 
setting calipers and dividers 
“40. Rule Clamps—To clamp two rules or 
scales together, end to end, to make one 
long rule. Rules may be of same or dif- 
ferent widths. 

41. Universal Bevel Protractor—One of 
several types Used in laying out and 
measuring interior or exterior angles ac- 
eurately. Vernier indicates yy deg. 


‘ 





42. Sine Bar Fixture—For toolrooms and 
very accurate angle testing. Expensive, 


usually owned by plant. 

43. Sine Bar—Used for accurate locating 
at any desired angle or for laying out or 
testing with extreme accuracy. Usually 
owned by plant. 

44. Files—Illustrated are flat, square and 
round types. Used in cleaning up surfaces, 
removing burrs, ete. Often furnished by 
company in larger sizes. 

45. File Handle—May be wood or plast 
material. Transferred from file to file. 

16. File Card and Brush or “Back”-—For 
cleaning filings out of file teeth. Has 
bristles on one side, stiff wire bristles 01 
other, sometimes small pick on side. ’ 

47. Serapers—-Singly or in sets, depend- 
ing upon amount of scraping the operator 
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does, or fine finishing of surfaces by hand, changeable heads of wood, lead, leather metal surfaces on which accurate lines are 
particularly bearing surfaces. and brass or bronze. to be seribed. Helps them to be seen. 





48. Tool Box—One of many types. Holds 52. Flat Chisel — Usually required in 56. Prussian Blue—Liquid used instead 
and protects finer tools of every machinist. several sizes, widths and weights, depend- of 55 and also very extensively to deter- 
49. Steel-Beam Trammels—For measur- ing upon work. mine whether bearing surfaces are mating 
ing, seribing or locating large ares, and 53. Key-Seating Chisel — Special square’ properly. It is rubbed on thin, then sur- 
with special V points for scribing around tip, ground on one side and used to get faces are rubbed = together. High spots 
holes. Beams usually about 1 ft. long. square corners in keyseats. show up by rubbing off blue and are then 
50. Ball-Peen Hammer—Planer operator 54. Cape Chisel—Same as 53, but ground == scraped down with 47. 
should have about three in various weights, from both sides. Commonly used for goug- 57. Depth Gage—For accurately measur- 
} 1, 2 and 3 lb. for example. ing, grooving, cleaning up shaped grooves, ing depth of slots, holes, ete 
ra 51. Soft-Head Hammer—Will not mar ete. 58. Seriber For scratching lines on 
} surface struck. Some types have _ inter- 55. Carpenters’ Blue Chalk—Rubbed over (Continued on page 94) 
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THESE 20 TOOLS GO ON THE TABLE 
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FIVE ACRES OF 
OPTIMISM 


Optimistic, aggressive, the builders 
of machine tools and accessories 
staged a show in Cleveland last month 
which many believe to be the turning 
point in mechanical history. 


- agape to go ahead after 
five or six years during which 


were all but nonexistent 
prompted the manufacturers of ma- 
chine tools and accessories to bring 
$3,000,000 worth of exhibits to 
Cleveland last month to be assem- 
bled into one of the great mechan- 
ical exhibits of all time—an exhibit 
which covered 235,000 square feet 
of floor space, which featured 600 
machines under power (6500 horse- 
power was used), and which in- 
cluded the displays of 238 exhibi- 
tors. 

These manufacturers were confi- 
dent that business was on its way 
back but they were totally unpre- 
pared for the enthusiasm shown by 
the thousands of plant officials and 
operating men who visited the 
show. 


sales 


These visitors looked, they 
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asked questions, they made com- 
mitments and they even purchased 
many of the machines right off the 
floor. 

What does this enthusiasm mean 
to distributors? Two things. First, 
manufacturers of metal products 
are alive to the necessity for mod- 
ernizing their plants immediately. 
They have bought, or will buy in 
the near future, new machine tools 
and new equipment which will re- 
sult in increased business on acces- 
sories. Secondly, the enthusiasm 
extended to the 50 or more exhibits 
of items sold by distributors, such 
as drives, tools of all kinds, bear- 
ings and lubricants. Plant men 
from all over the country saw the 
new items in these lines demon- 
strated and took home with them 
a vivid picture of what they would 


























do. This should result in direct 
business. 


As for the complete show, no 
published account can do it full jus 
tice. However, a tour of those ex- 
hibits of products sold by distrib- 
utors can be briefly described in 
the hope of conveying some idea 
of the products shown and the 
method of demonstration. 

The Allis-Chalmers Manufactur- 
ing Company exhibited Texrop: 
drives, electric motors, pumps and 
air compressors. Features were the 
new Vari-Pitch Texrope sheave 
(manual and automatic types) and 
the Duro-Brace sheave. 

American Chain Company, In- 
corporated, Wright Manufacturing 
Division, featured its new zinc- 
coated, improved high speed hoist. 

The Armstrong Brothers Too! 
Company exhibit gave the visitor a 
complete picture of this organiza- 
tion’s long line of tool holders, bits, 
cutters, dogs, clamps, pipe tool 
and wrenches. 

Armstrong-Blum Manufacturiny 
Company showed, in_ operation, 
bandsaw, hacksaw and tapping ma- 
chines and demonstrated its high- 
speed edge blade. 

The exhibit of the Barrett-Crav- 
ens Company featured lift trucks 
in operation, skids and barrel racks. 
A new hand lift truck, “Speed 
Boy,” was introduced. 

A display of its line of portable 
electric drills, screw - drivers, nut 
runners, tappers, hammers, saws, 
grinders, sander and bench grind- 
ers and a working demonstration 
of high cycle production tools con- 
stituted the exhibit of the Black 
and Decker Manufacturing Com- 
pany. New, low-priced tools were 
shown. 

An interesting display of socket 
screws and wrenches was outstand- 
ing in the exhibit of The Bristol 
Company, which also included soc- 
ket pipe plugs, stripper bolts and 
various types of belt fasteners. Set 
screws with Dardelet threads were 
on display. 

One of the largest exhibits at 
the show was that of the Brown 
and Sharpe Manufacturing Com- 
pany. It included not only that 
company’s milling, grinding and 
screw machines, but a complete as- 
sortment of cutters and fine ma- 
chinists’ tools. New items shown 
were quick-releasing cam _ back 
adapters and end mills, bushing= 
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for straight shank end mills, mic- 
rometers, rules, squares, gages and 
indicators. 

The Buffalo Forge Company 
showed its line of drilling machines, 
punches, shears and bending rolls. 

Officials in attendance at the 
Bunting Brass and Bronze Com- 
pany exhibit found buyers of sleeve 
bearings at the show most inter- 
ested in non-scoring characteristics. 
The complete line was shown. 

Considerable interest was cen- 
tered on the display of cemented 
carbide cutting tools manufactured 
and shown by Carboloy Company, 
Incorporated. 

Two new Aloxite tool rooms 
wheels were of particular interest 
to distributors visiting the Carbor- 
undum Company’s booth, where a 
complete line of abrasives was on 
display, together with products 
which were ground, finished and 
polished with Carborundum prod- 
ucts, 

A moving display was used by 
the Chicago Belting Company to 
show short center drives, belt ten- 
sion capacities, long center drives, 
vertical drives and 
leathers. 

A complete display of twist drills 
and reamers attracted many to the 
booth of The Cleveland Twist Drill 
Company, where four or more rep- 
resentatives were in constant atten- 
dance. 

Greatest interest in the Clipper 
Belt Lacer Company’s exhibit was 
centered on a new speed lacer 
which, it is said, will lace a six- 
inch belt in a minute and a half. 

The full line of chucks manu- 
factured by The Cushman Chuck 
Company was examined by a steady 
stream of visitors. 

The new oil-proof V-belt and a 
moving Cog-Belt drive manufac- 
tured by The Dayton Rubber Man- 
ufacturing Company, were of un- 
usual interest. Plant men with oily 
drive problems were particularly at- 
tracted to the former. The cover 
on this belt is made from synthetic 
rubber. 


mechanical 


The Fafnir Bearing Company ex- 
hibit featured ball bearings and 
ball bearing transmission equip- 
ment, precision bearings, spindle 
bearings, seal bearings, self-align- 
ing bearings, counter-shaft units 
and pillow blocks. 

Machine tool lamps and Titeseal 
sealing compound were shown by 
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The Fostoria Pressed Steel Corpo- 
ration while the MHarnischfeger 
Corporation exhibited arc welders, 
convertible electric motors and elec- 
tric hoists. The Hobart Brothers 
Company also displayed arc welders 
in sizes ranging from 75 amperes to 
400 amperes. Demonstrations of 
are welding were in progress al- 
most continuously. 

Charles L. Jarvis Company had 
on display tapping attachments, 
flexible shaft machines and rotary 
files. R. K. LeBlond Machine Tool 
Company showed a tool room lathe 
with complete equipment and a new 
design tool and cutter grinder. 

Silent chain drives, roller chain 
drives, P.I.V. gear, variable roller 
drive, self-adjusting speed trans- 
mission, herringbone gear reducers, 
worm gear reducers, flexible cou- 
plings, anti-friction bearings and 
hangars were all of intense interest 
to visitors at the Link-Belt booth. 
Most distributors wanted to know 
particularly about the new motor- 
ized reducer. 

Shop men and executives alike 
stopped and examined the many 
types of fine machinists’ tools 
shown by the Lufkin Rule Com- 
pany. This exhibit also included 
that company’s line of steel, metal- 
lic, linen and cotton measuring 
tapes. 

A display of flexible couplings 
dragged ’em in to the Morse Chain 
booth, where silent chain drives, 
roller chain drives and clutches 
were shown in addition. 

New Departure Manufacturing 
Company exhibited four sizes of 


























A steel 


variable speed Transitorq. 
ball bouncing apparatus fascinated 
visitors by the hour. 

Norma-Hoffman Bearings Corpo- 
ration showed ball, roller and thrust 
bearings and ball and roller bear- 
ing pillow blocks. 


A huge Norton Company ex- 
hibit featured grinding machines 
but showed a large and varied as- 
sortment of abrasive products, in- 
cluding those manufactured by 
Behr-Manning and Norton-Pike. 

Oster - Williams showed pipe 
threading machines in operation 
and came close to stealing the show 
by producing (in person) the at- 
tractive girl used in some of their 
advertising. The wide line of tube 
couplings, valves, cocks, tubing and 
other items manufactured by the 
Parker Appliance Company also at- 
tracted considerable interest. 

Peerless Machine Company ex- 
hibited universal type high speed 
metal sawing machines and a high 
duty metal sawing machine 
equipped with hydraulically op- 
erated automatic bar feed with 
conveyor. 

The Power Transmission Coun- 
cil had at least two engineers on 
duty at all times to demonstrate to 
the many interested plant men the 
economies of modern group drive. 

A small tool display including 
standard and special taps, dies and 
reamers formed a part of the 21- 
carload exhibit of Pratt and Whit- 
ney—Warner and Swasey. 

Producto Machine Company 
showed die sets, dowel pins, 


(Continued on page 62) 


WHEN NOT TO 
CASH A CHECK 


An attorney discusses the points 
of business law involved in the 
cashing of a check on a disputed 


account as payment in full. 


Are 


you protecting yourselves on this? 


By 


LESLIE CHILDS 


T IS well 


ceptance of a 


settled that the ac- 
check, tendered 
as settlement in full of a disputed 
account, will constitute payment in 
full, that the creditor, by accepting 
the check, will be deemed to have 
also accepted the condition under 
which it was tendered, 
cluded recovering 
additional on the account. 


and pre- 
from anything 

Here is a point of business law 
that business men are continually 
tripping over. The law books are 
freighted with cases of this kind; 
in which checks so tendered 
have been accepted, credited to ac- 
count, and, being for less than the 


cases 


creditor claimed to be due, the 
latter has sought to recover the 
balance due. 

And, in the absence of unusual 


circumstances, such as fraud or 
mistake, the creditor almost in- 
variably has been denied a recovery. 
The application of this rule to a 
dispute over an iron and steel ac- 
count, and the danger to a creditor 
in overlooking it, is illustrated in 
a striking manner in the following 
case, 

The plaintiff contracted to manu- 
facture and 
boilers to 


number of 
the defendant. Follow- 
ing the completion of the contract 
a dispute arose between the parties 
over the amount due the plaintiff in 
final The defendant 
claimed the amount due 
$1,859.02. The plaintiff claimed a 
much larger sum, though the re- 
port the 


deliver a 


settlement. 


was 


does not. state exact 


amount claimed. 
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In this situation, the defendant 


mailed plaintiff a check for 
$1,859.02 as settlement in full. 
Along with this check, the de- 


fendant wrote, in part, as follows: 

“Inclosed I hand you check for 
1,859.02 dollars, in full settlement 
date. Please ac- 
knowledge receipt of the same and 
oblige.” 

Plaintiff cashed the check, applied 
it upon account, and then wrote: 

“Yours of this morning with 
check inclosed for $1,859.02, re- 
ceived, and same has been placed 
to your credit on account. * * * We 
must decline to accept the payment 
as final. * * * Kindly make an ap- 
pointment with a view of adjust- 


oe 


of account to 


EFENDANT made no reply 

to this letter, and sometime 
thereafter the plaintiff wrote again 
as follows: 

“We wrote you relative to balance 
of account, and have received no 
reply to same. Kindly let us know 
what you doing in the 
matter on or before Friday of this 
week, or we shall be compelled to 
put the matter in the hands of our 
attorney.” 

In answer the defendant wrote: 

“Now, I have only one thing to 
say,—that, when you start in, make 
sure what you propose to do. I 
also have a bill, which, in equity, 
you ought to pay, amounting to a 
number of hundreds of dollars, and 
which I will produce at proper 


propose 


time. 


You can place the matter in 
the hands of your attorneys just as 
quick as you like.” 

Plaintiff thereupon filed suit, and 
recovered a judgment in the lower 
court. The defendant appealed on 
the ground that  plaintiff’s ac- 
ceptance of the check, tendered as 
settlement in full of the disputed 
account, constituted an accord and 
satisfaction, payment in full, and 
should be held to bar any: further 
recovery by plaintiff on the ac- 
count. In upholding this conten- 
tion, and in reversing the judg- 
ment, the higher court, among other 
things, said: 





“The first letter of the defendant — 


answered in every essential par- 
ticular the requisite of a good ac- 
cord. It states that the amount in- 
closed is in full settlement of 
account to date, and requests a 
receipt for the same. This, in 
effect, is a statement that the 
amount is in satisfaction of the 
claim, and imposes the condition 
that, if it is accepted, it must be in 
full satisfaction. 

“It notified the plaintiff of the 
condition upon which the check was 
sent, in unmistakable terms, and 
thereby imposed upon him the duty 
of accepting it in accordance with 
the condition or of rejecting it. It 
was accepted, and in consequence 
operated as a satisfaction of the 
claim, and thus constituted a com- 
plete accord and satisfaction. 

“When a party imposes a condi- 
tion, the other party is deemed to 
have assented to its terms when he 
avails himself of its benefits. He 
cannot accept the benefits in one 
breath, and repudiate the condition 
in the next. It follows that the 
defendant’s motion to dismiss the 
complaint, made at the close of the 


plaintiff’s case, * * * should have - 


* * * Reversed.” 


been granted. 
(46 N. Y. S. 961). 

So ended the case, with the plain- 
tiff being denied any additional re- 
covery upon the account from the 
defendant. 

In this light of the foregoing, it 
is obvious that a creditor may well 
be on his guard in accepting “full 
settlement” checks, for less than he 
claims to be due, in the face of a 
good faith dispute over the amount 
due. And unless he is willing to 
accept such a check, in accordance 
with the terms of its tender, it 
should promptly be returned. 
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We Frat Crtciogs, Zhiinan 
EVERY INDUSTRIAL PLANT IS A 
PROSPECT FOR OSBORN BRUSHES 


ASK FOR THIS VOLUME-PRODUCING 
BUSINESS ON EVERY CALL 


LOSBOR™ 


THE OSBORN MANUFACTURING COMPANY » 5401 HAMILTON AVENUE + CLEVELAND, OHIO 











Are You Selling 
Electric Glue Pots? 


Perhaps these brief suggestions on 


the market and applications of this 
handy accessory will suggest possible 


sales in plants you are passing up. 


CARLETON CLEVELAND 


LUE is an important item in 

the manufacture of many 
products in industrial plants, and 
hot glue is in demand for these 
operations. Glue kept at a constant 
temperature has found to 
have much higher adhesive charac- 
teristics than glue that is heated, 
allowed to cool, and reheated several 
times a day. 


been 


This creates a very 
definite and widespread need for 
electric glue pots. 

In various types of woodworking 
operations glue is an_ essential 
element. The furniture and cabinet 
maker, as well as the casket maker, 
use glue in joining and assembly 
work, also for applying veneers, 
leather, leatherette, and _ cloth 
linings and coverings. The radio 
manufacturer uses glue in the 
cabinet shop, while the refrigerator 
manufacturer uses it in the wood 
frame department. In all these 
operations the electric glue pot 
saves both time and glue, since the 
pot can be taken directly to the 


job and the glue maintained at the 
desired working heat. 

Another woodworking operation 
in which warm, workable glue plays 
an important part is the making 
of panel frames for delivery trucks 
and wagons. This being large flat 
work which cannot be handled on 
the work bench, much time would 
be wasted and glue spilled if the 
workman was forced to constantly 
pace back and forth between his job 
and the glue container. The elec- 
tric glue container lends itself 
readily to such problems. 

Free from any fire hazard, it may 
be taken directly to the work, 
placed on a box, stool, or corner of 
a saw-horse, and with the cord 
plugged into a nearby socket will 
provide a constant supply of glue 


On-the-spot glue at the proper 
temperature makes for better 
furniture and increased produc- 
tivity among makers of this 
commodity. Check this market. 





Despite his gloomy profession, 
the casket maker finds cause for 
joy in the handiness and effi- 
ciency of the electric glue pot. 


at just the right temperature, at 
the worker’s elbow. 

Another prospect for electric 
glue pots is the manufacturer of 
artificial limbs, who uses glue for 
various purposes, including the ap- 
plication of leather and leatherett« 
coverings. 

The pattern maker uses glue ex 
tensively in his work, while th 
foundryman also finds it useful in 
gluing patterns. The boat builder 
finds it essential when placing ribs 
on boat frames and when covering 
canvas canoes. A similar use is 
found in the aircraft industry, 
where glue is used in veneer cover- 
ings, joinery and pattern work. The 
piano maker and the wood tank 
manufacturer are also prospects for 
the electric glue pot. 

In the industries where leather 
and paper are used, such as in the 
manufacture of shoes, hand bags, 
trunks, novelties and paper boxes, 
as. well as in book binderies, print- 
ing establishments, and loose leaf 

(Continued on page 67) 
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Clipper 
Carded 
Belt Hooks 


Safest to handle 
Safest in operation 
They wear longer 
They cost less 






For lasting belt joints 


modernize your 
lacing "Tipper 
setae 


7 use 
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ISRB Sponsors Large 
Philadelphia Meeting 


A GROUP of 49 members of the 
industrial supply trade at- 
tended a luncheon meeting at the 
Adelphia Hotel, Monday, Septem- 
ber 23, for the purpose of becom- 
ing more thoroughly acquainted 
with the trade promotional cam- 
paign of the Industrial Supply Re- 
search Bureau. Percy Maddock 
acted as chairman of the distribu- 
tor group in making the arrange- 
ments and building attendance for 
the meeting and Carl Hedner, Yale 
and Towne Manufacturing Com- 
pany, acted in the same capacity for 
manufacturers. 

W. E. Cain, executive secretary 
of the Industrial Supply Research 
Bureau, made the principal address, 
which was followed by comments 
from Charles E. Brinley, president, 
American Pulley Company, H. A. 
Buzby, president, Keystone Lubri- 
cating Company, Percy Maddock, 
Theodore Ulmer, and a number of 
others. 

A frank expression of their in- 
terest in this year’s Research Bu- 
reau campaign was requested of all 
members of the trade, and resulted 
in the securing of the following 
subscriptions: Charles Bond Com- 
pany, Diamond Specialty and Sup- 
ply Company, Ford and Kendig 
Company, Maddock and Company, 
Sees and Faber Company, Incorpo- 
rated, Standard-Shannon Supply 
Company, Theodore C. Ulmer, In- 
corporated, Antrim Hardware Com- 
pany, H. N. Crowder, Jr. Company 
and Wm. H. Taylor and Company, 
Incorporated. 

In addition, 
tributors are 


several other dis- 
giving the matter 
favorable consideration, but as this 
article goes to press, have not as 
yet committed themselves. 

Supply manufacturers present at 
the meeting expressed their inter- 
est in continuing their support of 
this campaign and a quick vote cir- 
cling the table indicated that all 
old subscribers would continue their 


(Continued on page 58) 
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THE RESEARCH BUREAU PROGRAM 
SEPTEMBER, 1935, TO SEPTEMBER, 1936 


How the funds will be spent—Benefits Subscribers will secure 


-. ADVERTISING CAMPAIGN TO THOROUGHLY ACQUAINT CONSUMERS 


WITH THE ADVANTAGES AND ECONOMIES OF BUYING FROM INDUS- 
TRIAL DISTRIBUTORS. 

Double page and single page advertisements, developed from Research Bureau (JMC) 
data, to appear in leading trade papers covering the important industries, such as 
iron and steel, metal workings, textile, woodworking, chemical, machinery, mining, 
railroad, etc. 

Advertising will also be used in sectional purchasing agent publications. Special 
advertising calling attention to the services of local distributors is proposed for 
buyer's guides—such as ‘“‘Thomas’ Register,”’ “‘McCrae’s Catalog,” etc. All advertis- 
ing will sell the services of industrial distributors in general—but from time to time 
there will be listings of the particular concerns subscribing to the Research Bureau 
program. 

The new emblem will be pointed out conspicuously in this campaign as the symbol 
used by aggressive Distributors behind the Research Bureau program—and by Manu- 
facturers who are using the facilities of Distributors in better serving their customers. 
Important Note: The Research Bureau has voted to appropriate a minimum of 25 
per cent of all the funds subscribed to be set aside for advertising—copy preparation 
and space. The extent of the campaign obviously will depend upon the amount of 
funds subscribed. 


. MEETINGS WITH LOCAL PURCHASING AGENT GROUPS. 


Three meetings per month in major industrial centers starting with October, 1935, 
and ending with April, 1936, will be scheduled with local groups of purchasing agents. 
The Research Bureau charts setting forth the advantages of utilizing the Distribu- 
tors’ services will be presented. These have proven very effective and the Research 
Bureau has several invitations from purchasing agent groups to present this material. 
All meetings will be arranged through the cooperation of local distributors. Proposed 
meetings will include the major cities of the country. 


. DIRECT MAIL ADVERTISING. 


Reprints of all advertising will be furnished Distributor subscribers to be used as a 
direct-mail campaign. 

In addition, 12 direct-mail advertising folders will be prepared, set in type and 
plated. The plates will be available to all distributor subscribers who may borrow 
same to have their own local printer run off any desired quantity and at any desired 
time. This will permit an efficient and an economical direct-mail advertising service 
for all subscribers. 


REPORTS ON BUYING PRACTICES OF PROMINENT INDUSTRIAL PLANTS. 
The Research Bureau will conduct a number of surveys among industrial concerns 
to determine the buying practice covering industrial supplies and to ascertain specific 
reasons for buying direct and reasons for buying from distributors. Costs of carryin 
supply stocks by these plants will also be developed. Reports on such studies wil 
be released to all subscribers—and be further used in the Research Bureau advertis- 
ing promotional activities. 


. HAND-BOOK FOR DISTRIBUTORS’ SALESMEN—AND MANUFACTURERS’ 


SALESMEN SELLING THROUGH DISTRIBUTORS. 

A handbook presenting the survey data developed by the Research Bureau showing 
the economic position of mill supply distributors—and the specific advantages and 
economies of the services rendered by Distributors will be produced and made avail- 
able to all subscribers. The Research Bureau data has been used in college text 
books, by the Department of Commerce, by prominent trade publications, and con- 
tains a wealth a usable material for promoting the interest of Distributors and 
Manufacturers selling through Distributors. 


. SURVEY OF INDUSTRIAL DISTRIBUTOR OUTLETS. 


The Research Bureau is carrying on a survey started by the JMC for the purpose 
of developing complete information on all known industrial distributors. he in- 
formation being compiled covers the specific lines handled by each distributor, ter- 
ritory covered, number of salesmen in the field, and other information of vital im- 
portance to Manufacturers, who are building selective and effective distribution 
through the distributor industry. This survey is being completed territory by terri- 
tory and should be of significant value to every supply Manufacturer. 


. GROUP MEETINGS WITH DISTRIBUTORS AND SUPPLY MANUFAC- 


TURERS. ; 
The Research Bureau will hold a series of meetings throughout the country with 
Distributors and Supply Manufacturers to present the Research data showing oppor- 
tunities existing in this industry for further progress. 


MISCELLANEOUS ACTIVITIES. 

The Research Bureau will supply trade papers with articles showing the advantages 
and economies of buying from Distributors—and how supply Manufacturers using 
this method of distribution are providing their customers with the most economical 
and efficient service possible on general supplies, tools, and equipment. ; 
Assistance will be given to subscriber Distributors in arranging product exhibits 
and in arranging service exhibits for the consumers of their territory. The Research 
Bureau will continue to effect all possible harmony between Distributors, Supply 
Manufacturers and Consumers. 
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Percy Maddock 





® No line of drop-forged 
wrenches is more complete 
than Williams’. No other 
wrenches are so universally 
accepted. Everywhere their 
reputation for quality is estab- 
lished. 50 patterns in more 
than 1000 sizes provide the 
proper wrench for industry’s 
every need. 50 years of 
wrench-making experience 
provide the background 
which makes WILLIAMS the 


best known name in wrenches. 


WILLIAM 


oROP-FORGED 
WRENCHES 
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® Williams’ “Agrippa” Tool 


Holders provide for all regu- 


lar operations on lathe, planer 
and shaper. Lathe Tool Hold- 
ers consist of turning, boring, 
threading, knurling, cutting 
off and side tools. “Agrippas” 
have many exclusive design 
and construction features 
which make them preferred 
by industrial buyers.... 
features which reflect their 
advantages in terms of better 


work at lower cost. 
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THE TREND OF SUPPLY SALES 
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100—Average monthly sales, 1923-1925 


Orders Larger But Fewer in Number 
Sales Indicator for August Drops to 66.0 


ITH the lone exception of the Pacific Coast group, 

where the Sales Indicator once more jumped over 
the 100 mark, sales of distributors in all sections for 
the month of August were sufficiently smaller than those 
fer July to push the Sales Indicator from 74.7 to 66.0. 
This figure, as may be seen on the chart, is almost equal 
to that attained in August, 1934. 

A serious drop among Eastern distributors pushed 
the territorial index for that section from 79.0 in July 
to 58.4 in August. In the South, the decrease was not 
so serious, yet the Indicator fell to 79.4 from 82.9. A 
more serious setback was suffered in the Middle West 
where decreased business forced the Indicator to 65.4 


after it had registered 70.0 in July, while the second 
successive drop found the Western States index at 62.5 
from 68.0. Only on the Coast, where the computed 
figure reached a new high of 108.5 was the downward 
trend reversed. 

Strangely enough, orders increased in size from 
$15.91 in July to $16.21 in August but their relative 
scarcity, shown by the total number of orders received, 
resulted in the result above shown. During August the 
average reporting house received 2255 orders against 
an average total of 2429 the previous month. Measured 
in terms of orders received per house on each working 
day, the July figure of 94 was reduced in August to 83. 








Average number of orders received per house during month 
Average number of orders received per house each working day 
Average size of order, all houses........ 
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THE REPUBLIC 
9-POINT POLICY 
ne 


A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the 
trade solicited. 


»* 


A quality of product uniformly 
good and capable of delivering 
service results that should reason- 
ably be expected. 


~ 


A price basis inducing and mak- 
ing possible aggressive competi- 
tion with reasonable profit return. 


- 


Freedom from competition 
from his source of supply, 
either direct or indirect, 
among the trade covered by 
his day to day solicitation. 


- 


Selling helps of reasonable 
amounts so that his sales force 
may be given the advantage of 
specialized training and a knowl- 


edge of the product sold. 
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¥%& Through its business policy, Republic has 
carefully cultivated the interests of Mill Sup- 
ply Distributors as a means of supplying the 
needs for economy among users of mechani- 
cal rubber products. 


The result is a sharing of profits between 
Republic and its distributors while consumers 
receive a double assurance of satisfaction and 
lower ultimate costs. The Republic Policy has 
combined dependable local facilities with man- 
ufacturing responsibilities that are national in 
scope. It has created harmonious business re- 
lationships guided by the single aim of service. 


For distributors to make the greatest pos- 
sible gains it is obvious that they must seek 
the most capable sources of supply in which 
they can place complete trust and confidence. 


ee THE REPUBLIC 


RUBBER CO. 


MECHANICAL RUBBER PRODUCTS 
FOR EVERY INDUSTRIAL REQUIREMENT 


YOUNGSTOWN, OHIO 














TERRITORIAL SALES INDICATORS 

















North Atlantic States 
ik Oh Ot oh 8 aoe Gh Oe On oe te A rather serious setback in sales forces the Sales Indicator for this terri- 
tory to drop from 79.0 in July to 58.4 in August. Orders were less frequent, 
but larger, the average size being $18.65 among reporting distributors. 





Southern States 
Although not as serious as that suffered in the North Atlantic group, a 
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slight decrease in sales among reporting distributors in the South pushed 

- this area’s Indicator to 79.4 in August from 82.9 in July. Orders here were 

: me? Mh an. likewise larger, the average being $17.10 as compared with $15.71 the previ- 
eh LT| ctr ous month. 








Middle Western States 
After a sharp rise in July, the Sales Indicator for the Middle Western 
States settles back over four points to 65.4. Orders picked up in size, how- 
ever, the average for the month being $14.09 as against a composite of 
$12.62 the month previous. 











Western States 
Another drop in sales forces the Western States Indicator down for the 
second successive month, the August index reading 62.5, while the July 
firure was 68.0. Again a pickup in the size of the average order was reg- 
istered, the composite being $14.09 against $9.46 the previous month. 











Pacific Coast States 
The record breakers are at it again. For the second time this year the 
Pacific Coast Indicator “breaks 100,” the final figure being 108.5 as com- 
pared with 85.6 in July. Orders were slightly smaller in size, the composite 
reading $17.90 against $18.89 in July. 
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| We Invite Ucu to 


r | Arrange Special Demonstrations 


of 


| ELEK-TRO-CUT PRODUCTION PAPER 


With Your Customers 

















At absolutely no expense to you or your trade, a thoroughly trained representative, 
; fully qualified to make recommendations in any type of industrial plant, together 
; with a sufficient quantity of the proper grades of ELEK-TRO-CUT PRODUC- 


TION PAPER, CLOTH or COMBINATION will be furnished to make a complete 
demonstration on any industrial sanding operation selected. 


We want your customers to see ELEK-TRO-CUT PRODUCTION PAPER outcut 
and outlast conventionally made sandpapers by a wide margin right in their own 
plants. 


Prove to industrials, especially those whose sanding requirements have been 
particularly difficult to meet, that sanding time and costs CAN be cut. 





Start arranging your demonstrations now—then notify our branch located nearest 
to you—we’ll do the rest. 


~- 














ELEK-TRO-CUT 


is the Exclusive Brand of 





MINNESOTA MINING & MFG. COMPANY 
SAINT PAUL MINNESOTA 


Baeder Adamson Co. Wausau Abrasives Co. 





PATENTED UNDER ONE O8 MORE OF 
THE FOLLOWING U S PAT NOS 
#78B000 185407) 1161497 1047«7S 188;eTD 


Complete stocks carried in our branches located in the following cities: 


NEW YORK, BOSTON, PHILADELPHIA, BUFFALO, HIGH POINT, CHICAGO, CINCINNATI, 
DETROIT, ST.LOUIS, SAN FRANCISCO, LOS ANGELES, SEATTLE. 


MS 10-35 





























OCTOBER 1935 - 


XUM 








TEN YEARS AGO IN MILL SUPPLIES 



































fa HE OCTOBER, 1925 ~=del 
_ \isSue OF MILL SUPPLIES CARRIED A STORY 
gost’ CONCERNING THE THEFT OF A LOT OF TWIST 
SV! DRILLS FROM THE CHARLES C LEWIS COMPANY 
OF SPRINGFIELD, MASSACHUSETTS , AND OF A 
BURGLARY OF CHASE,,PARKER,& COMPANY, 
INCORPORATED, BOSTON, !N WHICH THE THIEVES 
OF CLEVELAND WAS ACCLAIMED THE RMADE AWAY WITH HIGH ‘SPEED DRILLS , MICRO- 


"FATHER AND SON CHAMPION OF THE @ ie METERS AND a 
MILL SUPPLY FIELD" WITH 5 SONS G NEWS OF THE DAY—10 YEARS AGO 


OF OFFICERS AT WORK IN THE 
SALES DEPARTMENT OF THE MORLEY -MURPHY HARDWARE COMPANY , GREEN § 
“HOUSE OF PATTISON BAY, WISCONSIN, BUYS MILL SUPPLY DEPART- fl 
Banh MENT OF BAY VERTE MACHINERY AND SUPPLY COMPANY 


2 
NEW OFFICERS OF INDUSTRIAL SUPPLY COMPANY, 
TERRE HAUTE, INDIANA, WERE : M.H.JOHNSON, PRES- 
IDENT; HOWARD C. HILL, VICE PRESIDENT; H. R. |RE- 
LAND, SECRETARY — TREASURER 


LUTHER STEIN MADE VICE PRESIDENT AND GENERAL SALES 

MANAGER, BELKNAP HARDWARE AND MANUFAC— 

TURING COMPANY, LOUISVILLE 
* 


F.W. SWANSON ELECTED PRESIDENT, GLOBE MA- 
CHINERY AND SUPPLY COMPANY, DES MOINES, 
IOWA . 


BRIERLY-LOMBARD COMPANY, WORCESTER. 
MASSACHUSETTS, IN NEW LOCATION AT 27 
WALDO STREET, 


BOTWINIK BROTHERS ,NEW HAVEN , CONNEC 
TICUT, IN NEW'STAND’ AT 67 WATER STREET 





HE W.M.PATTISON SUPPLY COMPANY 








TANAG ER 








RENE RIORDAN, APPOINTED 

MANAGER OF THE McCOY-NOLAN | 
SUPPLY COMPANY, MILWAUKEE, WAS 
REPORTED TO BE THE ONLY WOMAN 
ANOWN TO HOLD SUCH A POSITION = 
IN THE MILL SUPPLY FIELD . . «osm 
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Perhaps you are selling Toncan Iron Pipe. Perhaps you handle 
Toncan Iron Sheets. Every sale and outstanding service record 
of one helps to sell the other to many industrial users. e The 
ammonia evaporator in the air washer illustrated above is a typi- 
cal case. Five years ago, the plant where this installation was 
made ordered its first unit. Both sheets and pipe were Toncan  \\ 
Copper Molybdenum Iron—the alloy that resists corrosion better 
than any other ferrous material in its price class. After noting 
the excellent condition of this equipment after five years of 
service, Toncan Iron was specified for the second unit—for both 
pipe and sheets. ¢ You'll find dozens of your customers buying | 
sheets or pipe of Toncan Iron. As a matter : 


of fact, they should be buying both, and you BR - 
‘should be reaping the profit that comes from bl t | 
larger sales. e Let us send you complete in- Cpu IC ce 
: formation on both products—if you want to 

render the best possible service to the in- CORPORATION 


dustries to which you sell. GENERAL OFFICES -++ YOUNGSTOWN, OHIO 
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KEEPING POSTED 


Newsy facts about industrial distributors 
and their salesmen 





National Association 
Appoints Nominating 
Committee 


® John T. Potts, president of The 

National Supply and Machinery 
Distributors’ Association, has ap- 
pointed the nominating committee 
for the present year as follows: 
Area No. 1—E, B. Hunn, The C. S. 
Mersick and Company, New Haven 
Connecticut; Area No, 2—G, Ches- 
ton Carey, Carey 
Supply Company, 
land; Area No. 3—Col. George H. 
Cherrington, Standard Machinists 
Supply Company, Pittsburgh, Penn- 
sylvania; Area No. 4—Charles E. 
Curtis, The Western Iron Stores 
Company, Milwaukee, Wisconsin; 
Area No, 5—Albert E. Seep, The 
Mine and Smelter Supply Company, 
Denver, Colorado, and Area No. 6 

H. E. Howard, Ducommun Cor- 
poration, Los Angeles. 


Machinery and 
saltimore, Mary- 


It is the duty of this committee, 
of which President Potts is chair- 
man, to submit to association mem- 
bers 60 days prior to the annual 
convention, the names of those it 
nominates to president, 
second 


serve as 
vice - 
president. The election is to be 


vice-president and 





conducted by mail ballot and the 
results of the election determined 
by the Executive Committee prior 
to the next annual convention. 


Lewis Supply Issues 
500-Page Catalog 
@Lewis Supply Company, Mem- 
phis, Tennessee and Helena, Ar- 
kansas, has announced the publica- 
tion of a 500-page catalog, pub- 
lished by R. R. Donnelley and Sons, 
Chicago. This catalog, bound in 
orange cloth and stamped in dark 
blue, covers general supplies and 
equipment for factories, mills, 
mines, railroads and contractors, 
and includes some of the hardware 
and agricultural specialties which 
are handled particularly by the 
Helena house. 

P. T. Pinckney, Jr., who has had 
several years’ experience in the 
mill supply field, has joined the 
sales staff of the company, and will 
cover Northern Mississippi and 
Western Tennessee. Prior to join- 
ing Lewis Supply, he was connected 
with Reichman-Crosby Company of 
Memphis and the Georgia Supply 
Company of Savannah, Georgia, 
and is well acquainted with the oil 


wm 


- ia) m= 
' v4 
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A portion of the inside organization of the Washington Machinery and Sup- 


ply Company, Spokane, Washington. 


In the center, with sleeves rolled, is 


H. H. Rawson, vice-president; at his left, H. F. Aitchison, secretary-treasurer ; 
at his right, E. R. Lewis, sales force; tall man, rear left, is Henry Irving, 
industrial supply salesman; rear row, second from right, is P. F. Luenow, 


cashier. 


This company handles both industrial and automotive supplies and 


operates a large machine shop and a manufacturing division. 








The L. A. Benson Company, Incor- 
porated, Baltimore, Maryland, adds 
another truck to the Benson fleet. 
Attention is called to the lettering 
on the truck—a grand job, we'd say! 


mill trade in Mississippi and the 
cotton oil mill industry. 

In addition, the complete line of 
Imperial Brass air conditioning and 
refrigerating valves, fittings and so 
forth, has been taken on by the 
company, as well as the Wolverine 
Tube Company’s line of pipe. An 
exclusive arrangement has_ also 
been made with the Detroit Lubri- 
cator Company to handle its line 
of control valves, thermostats and 
specialties for refrigeration work 
and air conditioning. 


August Business 
Shows Increase 
@w. A. 


Crosse, 


Roosevelt Company, La 
Wisconsin, has an- 
nounced that business for August, 
1935 showed an increase of 50 per 
cent over July. 

Three additional lines have been 
taken on by the company as fol- 
lows: Nu-Way oil burners; Bros 
stokers and Sunbeam furnaces and 
air conditioners. 

A new illustrated price-sheet has 
been issued, which shows 
that can be used for resale. 


prices 


Plan for Factory 
Demonstrations on Steel Pipe 


@ Plans are being made by Herr 

and Company of _ Lancaster, 
Pennsylvania, for factory demon- 
strations on steel pipe and insula 
tions by Jones and Laughlin Com- 


pany and Keasbey and Mattison 
Company. Local heating contrac- 
tors and industrial maintenance 


men will be invited, in addition to 
the sales staff of the company. 
New lines have been added as 
follows: Goodyear Tire and Rubbe 
Company’s mechanical rubbe 
goods; Botfield Refractories Com 
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GET ON THE HEWITT BANDWAGON 


First, the entire line of HEWITT industrial rubber products . . . hose, belting, 
and packings, in every price line . . . has already established a fine reputation 


for low cost service. The kind of service that is building customer good-will 





for our distributors. Next, the market is “hot. Everywhere, throughout the 
country, there is a volume of orders, far above normal. And to all these 
markets, into every industry, HEWITT is letting loose a barrage of advertis- 
ing and promotional campaigns, creating real interest in the HEWITT brands 
and winning new customers. Get behind the HEWITT line. If you are in- 


terested, we'll be glad to tell you more about the HEWITT profit franchise. 


HEWITT corroration 
BUFFALO NEW YORK 
HOSE CONVEYOR AND TRANSMISSION BELTS PACKING 
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A NEW DRIVE 
BEHIND PIPE 
WRENCH SALES 


"TRIMO-ALLOY’ 


PIPE WRENCH 


Made of alloy steel throughout 


The New Chrome Moly Trimo-Alloy Pipe Wrench is 
giving our distributors just what they need to build 
up a highly profitable business on pipe wrenches. 
by completely modernizing customer’s old 
wrench equipment. 
by appealing to top executives on a safety and 
economy basis. 
by opening up new accounts with this admit- 
tedly superior tool. 
All alloy-steel construction is such an unusual and 


important feature in a pipe w rench that Trimo-Alloy 
opens up new possibilities in your pipe wrench sales. 


TRIMONT MFG. CO., INC. 
ROXBURY (BOSTON), MASS. 


PIPE WRENCHES 38 CUTTERS 38 
MONKEY WRENCHES 


CUTTER WHEELS 
VISES 











| clates. 


pany’s refractory cements, and 
Alemite service equipment, guns 
and fittings. 

Alvin B. Martin, Mountville, 
Pennsylvania, formerly associated 
with Keystone Boiler Company, has 
been added to the company’s sales 
staff. Mr. Martin will call on heat- 
ing contractors and industrial heat- 
ing departments. 


Branham Celebrates with 
Sixty-Six Orders 


@® R. J. “Bob” Branham of the In- 

dianapolis Belting and Supply 
Company, wasn’t forgotten on 
August 31 when he observed the 
twentieth anniversary of his “join- 





R. J. BRANHAM 


ing up” with 
Indianapolis 


this well-known 
organization, for 
he received many congratulatory 
letters from his friends and was 
presented with a fountain pen set 
for his desk by his company asso- 
(This latter was naturally 


| an invitation to keep on writing 


orders. ) 

But “Bob” decided to do some- 
thing substantial on his own part to 
observe the occasion, so he went 
out that day and garnered 66 
orders from his customers—a rare 
tribute to his standing with his 
clientele. This was his surprise for 
his company associates. 

“Bob” started with Indianapolis 
3elting and Supply, in the order 
department, on August 31, 1915. 
He was one of the first of 13 mem- 
bers of the Indianapolis organiza- 


tion to enlist in the World War, 
serving in aviation until the 
Armistice. He has been in city 
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BRONZE BEARING 


SERVICE 


OHNSON DISTRIBUTORS make more profit per call because 

they give complete Bronze Bearing Service. No matter what the 
customer needs—Bars, Bushings or Bearings—he can select the 
exact size and the correct type to fill his requirements. 


The Johnson line includes UNIVERSAL Bars—all completely 
machined—215 Sizes—Cored and Solid; General Purpose Bush- 
ings, over 600 sizes; Electric Motor Service Bearings, for practi- 
cally every type of motor. It is, without doubt, the largest and most 
complete line of maintenance bronzes on the market. 











The uniform high quality of every Johnson Bronze product is the 
result of more than a quarter century exclusive Bronze Bearing 
experience. The Johnson Bronze Franchise and the Six- Point 
Policy guarantees 100% Factory-Distributor Cooperation. 


Why not let us prove—to your entire satisfaction, right in your 
own territory—how this franchise will mean greater profits for: 
you? We will appreciate the opportunity to work with you—en- 
tirely without obligation. 


Write today for complete details. 


JOHNSON BRONZE COMPANY 


530 SOUTH MILL ST. * NEW CASTLE, PA. 





JOHNSON BRONZE DISTRIBUTORS SELL) ssured BEARING PERFORMANCE 
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Users Appreciate 
this Economy Feature 


So accurate is Lunkenheimer gaging practice that the 
parts of 100 valves of a given type and size can be mingled 
together and the valves reassembled from the parts as they 
come to hand. 


What does this mean to the user? 


It means that when he needs repair parts, he can be 
certain that any replacement part will be exactly the same 


size as that which is to be renewed. 


It means that his valve maintenance problem is sim- 
plified—that he will save time and money in labor costs, 


and that he can keep his valves tight with very little expense. 


In short, it means lower valve cost, and more econom- 


ical and productive operation. 


Lunkenheimer interchangeability of parts provides 
one more convincing way in which you can show users why 


“Lunkenheimer Standardization” is sound economy. 


A\n example of 
Lunkenheimer 
Interchangeability 


All parts of “Ferrenewo” and 
Medium “Renewo” Valves both 
Full-Way and Plug Type are inter- 
changeable. This means that only 
one stock of parts is necessary for 
these four types of valves—150 Ib. 
“Ferrenewo” and 200 lb. “Renewo” 
(Full-Way and Plug Type). Re- 
pairs are facilitated, ordering and 
handling are simplified. 


HE LUNKENHEIMER SO 


—=“QUALITY = 
CINCINNATI, OHIO. U.S.A. 
NEW YORK HIC AG 8 TON 

PriLADELPHIA AN FRAN 





EXPORT DEPT. 318 322 ON ST. NEW YORK 





Bronze ‘“‘Renewo” 


ELL QUALITY - SELL LUNKENHEIMER jf 


9-22-14 | 





sales since 1919. In addition to his 
general sales work, he specializes 
in steam specialties and directs 
sales activities in these products 
In the words of G. M. Bockstahler 
vice-president and general man 
ager of the company, “Bob is on 
of the bright spots in the organiza 
tion.” 


Armstrong 
Adds Two Salesmen 


| ® G. R. Armstrong Manufacturers’ 


Supplies, Incorporated, Boston, 
Massachusetts, has added Arthur 


“Armstrong and Rocco DeRico to its 


sales staff. Mr. Armstrong, who 
has been working locally for the 
company for two years, will cover 
Massachusetts, and Mr. DeRico, 


| who has been inside stock man for 


seven years, will cover local small 


| trade, 





New Lines for Textile Mill 


@ Three new lines have been added 
by The Textile Mill Supply Com- 
pany, Charlotte, North Carolina, as 
follows: Keystone grease; Yarway 
steam traps and Totrust paint. 


Weekly Meetings Prove 
Beneficial 


@ W. M. Pattison Supply Company, 

Cleveland, Ohio, states that its 
regular Saturday morning meet- 
ings have proved most helpful and 
that these get-togethers make for 
better understanding between com- 
The company 


pany and employee. 





A. P. Tregeagle, manager of the mill 
supply department of The Galigher 
Company, Salt Lake City, finds it im- 
possible to leave business entirely 
behind even when he takes a few 
minutes to visit the shores of Great 
Salt Lake. In the left rear of the 
picture may be seen one on the smoke 


| stacks of a smelter, located at the 


foot of the mountains. 
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THE PLUS + FACTORS If BETHLEHEM STEEL PIPE 


lt Reeps in Good Company 





Jefferson County Court House, Birmingham, Ala. Beth- 
lehem Pipe used in plumbing and heating system. 





Broadmore Apartments, Washington, D. C. Bethlehem 
Pipe used throughout plumbing and heating 
systems. 


N Bethlehem Steel Pipe the mill-sup- 

plies dealer has a product that is 
known for the good company that it keeps 
as well as for the good service it gives. 


Not only is Bethlehem Pipe widely used 
by industry, but it has repeatedly been 
selected for jobs of the first importance in 
the building field. 

The well-known buildings shown here, 
in which Bethlehem Steel Pipe was speci- 
fied throughout for plumbing, heating or 
sprinkling systems, are representative of 
many others in which Bethlehem Pipe has 
been used. 

Bethlehem Pipe keeps the same good 
company and gives the same dependable, 





une SupeeaD 
faeeepbesnewe 
BERG abAbeEuL 





Buffalo City Hall. Bethlehem Pipe used in the heating sys- 
tem. Center: Bellaire Apartments, Green and Leavenworth 
Streets, San Francisco. Bethlehem Pipe used throughout. 


satisfactory service in countless industrial 
applications. It is pipe that can be recom- 
mended by the mill-supplies dealer to the 
industrial user with the utmost confidence 
—for straightness, freedom from scale, 
good welding and working qualities, and 
the ease with which it lends itself to bend- 
ing, coiling and flanging. 

Bethlehem Pipe is widely used, favor- 
ably regarded, consistently in demand. 


Bethlehem District Offices: Atlanta, Baltimore, Bos 
ton, Bridgeport, Buffalo, Chicago, Cincinnati, Cleveland, 
Dallas, Detroit, Houston, Indianapolis, Kansas City, 
Milwaukee, New York, Philadelphia, Pittsburgh, San 
Antonio, St. Louis, St. Paul, Washington, Wilkes-Barre, 
York. Pacific Coast Distributor: Pacific Coast Steel 
Corporation, San Francisco, Seattle, Los Angeles, Port 
land, Salt Lake City, Honolulu. Export Distributor 
Bethlehem Steel Export Corporation, New York. 


COMPANY 


BETHLEHEM, PA. 
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FIELD FOR PROFIT 


For many years Dumore Grinders have been sold to tech- 
nical departments of high schools and colleges. This mar- 
ket is not a “New Field for Profit.’ But in many instances 
of late we have found schools owning only one Dumore Grinder when they actually 
have a need for two or three. In other cases grinders in use are obsolete and badly 
in need of replacement. Besides these two fields there are the schools which have 
recently added shop work to their curriculums. Putting all of these cases together 
creates a very worthwhile Field for Profit. 














The Western Iron Stores and the Richards, Badger, Packard Co., Dumore distributors 
in the Milwaukee area, report that the Boys’ Technical High School of that city has 
been one of their best customers right through the depression. The school now has 6 
Dumore Grinders. The first one was a No. 2 OG purchased in 1930. In four short years 
five other tools were sold including 4—No. 5’s. In other words, 
over a $1,000.00 worth of Dumore grinding equipment in its shop. 
pretty big tool-room to beat that volume of business. 


this one school has 
It would take a 


We have found it an effective argument to point out to a school the great importance 
of teaching modern methods by using modern equipment. In this manner grinders 
have been sold where replacements were needed, where new equipment is to be pur- 
chased for modernization, or where additional tools could be used to advantage. 
Dumore will help you go after the school market in your territory—Just jot down a 
list of prospects and mail it with the coupon below. 





MAIL THIS COUPON 








The Dumore Co., Dept. 165-K. 

Racine, Wisconsin 

I am attaching a list of school prospects for 

Dumore Grinders 

Name 

-** GRINDERS company 

City State H 

. e # 
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Earl Fluke, store manager and Louis 
Simmons, counter salesman, Maddock 
and Company, Philadelphia. Mr. Sim- 
mons is also a window trimmer and 
recently won a prize from a manufac- 
turer for a window display of that 
manufacturer’s equipment. 





plans to continue the meetings in- 
definitely. 

Another helpful method is work- 
ing together with the salesmen of 
the company’s sources of supply 
and using manufacturers’ promo- 
tional material in its selling at all 
times. 

George Thesz, who has been with 
the company about 15 years, has 
been promoted to city salesman and 
will cover central city trade. 

New lines taken on by the com- 
pany are “Young Rip,” a hacksaw 
for cutting sheet steel, culvert pipe 
and all irregular shaped material, 
and the new type 65 Dresser 
coupling. 


Changes Name of Company 


@ Pierre W. Giannini, president of 


G. W. Giannini, Incorporated, 
4837 West 42nd Street, New York 
City, has announced that the com- 


pany name has been changed to 
P. W. Giannini Company and is now 
located at 557 West 42nd Street, 
New York. The personnel of the 
company remains the same. 


Opens Office in Tri-City Area 


@ Machinery and Welder Corpora- 

tion, St. Louis, Missouri, has 
opened an office and warehouse in 
the Tri-City area located at 729 
Third Avenue, Moline, Illinois. 
H. C. Kelsey, formerly in the Chi- 
cago office of the company, has 
been appointed district manager, 
in charge of operations in the Tri 
Cities. 
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Powell Cast Steel Valves—although designed and modernized abreast with re- 
cent trends, experience, research—maintain the Powell quality and prestige. 


Gate, globe, angle, check 
and safety non-return valves 
are available in cast carbon 
steel for medium pressure 
service, or from cast alloy 
steels for high temperatures 
or corrosive media. A va- 
' riety of trim materials per- 
mits the use of the material 
best suited for your exact- 
ing operating conditions. 








900 


STEEL GATE 
VALVE 





STEEL GLOBE 
VALVE 









Remember, the Powell en- 
gineering and research de- 
partment is at your service. 


iT Kh 
@, WM. POWELL COMPANY 


2575 SPRING GROVE AVENUE 
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The 
“CHALLENGER” 


@ radically cuts load raising 
and lowering time. 


Slow in 
durable. 


® strong, broad sales appeal. 


cost — extremely 


ADVANCED 
DESIGN 





IMPROVEMENT 


COFFING'S 
“Challenger” 


NOW Coffing opens 
new markets for distributors with a new 
exclusive hoisting idea. . . . A spur 
gear, twin power, gravity lowering hoist 
that revolutionizes performance stand- 
a G« 3 


Old ideas of hoist performance fall before 
this new Coffing “Challenger.” It is literally 
a new idea in hoists. 


The “Challenger” uses Twin levers, with 
rope pull—operating on the face of disc 
wheels by friction grip—to lift the load, 
gravity to lower it. Lowering speed is com- 
pletely controlled by a simple governor. 


Loads can now be raised far faster and far 
Lowered rapidly and reliably. Oper- 
ators can accomplish more, in less time, with 
less fatigue. Hoisting costs are slashed a 
major fraction. 


easier. 


The New Coffing “Challenger” enables you 
to offer one of the biggest hoist improvements 
in 25 years. It is economical, efficient, dur- 
able. It opens remarkable sales opportunities. 
We'll be glad to send full information on 
this hoist, the complete Coffing line, and the 
franchise which is bringing profits to growing 
numbers of distributors. 


COFFING HOIST COMPANY 


DANVILLE, ILLINOIS 


HOISTS 


SPUR GEAR + RATCHET LEVER + ELECTRIC » LOAD BINDERS 





| 
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Woodbury Company Takes 
on Chicago Pneumatic Line 


@ Woodbury and Company, Port- 

land, Oregon, has taken on the 
line of portable compressors, rock 
drills, and so forth, manufactured 
by Chicago Pneumatic Tool Com- 
pany. 


New Salesman for 
Duncan Company 
@ R. C. Duncan Company, Minnea- 


polis, Minnesota, has appointed 
Frank Gerold as salesman, to cover 


FRANK GEROLD 


a portion of the country territory. 
Mr. Gerold has had considerable ex- 
perience in the mill supply business 
and will be of great value to the 
company as outside salesman, ac- 
cording to Mr. R. C. Duncan, presi- 
dent. 


Jurack Joins Valley 
Foundry & Machine Works 


@ Charles G. Jurack, formerly with 
Chas. Jurack and Sons in Mil- 
waukee, Wisconsin, and Chain Belt 
Company and the Foundry Equip- 
ment Company, has joined the Val- 
ley Foundry and Machine Works, 
Fresno, California. Mr. Jurack has 
been engaged as superintendent. 


Two New Salesmen Added 


@ Neil McPherson and Harold 

Plugge have been added to the 
sales staff of The Charles C. 
Lewis Company, Springfield, Mas- 
sachusetts. Mr. McPherson, who 
was with Crane Company and Wal- 
worth Manufacturing Company for 
12 years, will cover Northern Con- 
necticut and Western Massa- 
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- and an Extra Ounce 


for Good Measure 








EVENTY years ago, in 
KF Nathaniel Jenkins’ time, 
store-keepers commonly gave 


customers a little more than they 
paid for.“ Good measure”, it was 
called. But, actually, that “extra- 
measure” was added to please 
and hold buyers. 

In making his revolutionary 
composition disc valves, Nathan- 
iel Jenkins applied the store- 
keepers’ secret of holding cus- 
tomers. He made his valves 
better than good enough. He 





put into them an extra-measure 
of quality that made a “Jenkins” 


—POOo—_ JENKINS VALVES 
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last longer and work bet- 
ter than a buyer would 
expect. It was good busi 
ness. The fame of Jenkins 
Valves spread to the far 
corners of the world. 


Buyers became perma- 





nent customers who 





for the past 35 years and 
would rather have them 
at double the cost of any 
other,” make us proud 
that we have never devi- 
ated from it. We are de- 
termined that Jenkins 








would have no other make. 
pack aw 

Our reputation is built upon this 
“extra measure of quality” policy 
established by Nathaniel Jenkins 
over seventy years ago. Users, 
frequently writing ustributessuch 
as: Lhave been using your valves 

SINCE 


1864 BRONZE 


IRON 


Valves shallalways return 
to the buyer an extra-measure of 
efficient, economical service. 


JENKINS BROS., 80 White Street, New York, N. Y 
510 Main Street, Bridgeport, Conn.; §24 Atlantic Avenue, 
Boston, Mass.; 133 No. Seventh Street, Philadelphia, Pa.; 


822 Washington Boulevard, Chicago, Iil.; JENKINS 
BROS., Ltd., Montreal, Canada; London, England 
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...... After the 


machine tool show— 


WHAT THEN? 


Don't allow the aroused interest 


of prospective buyers of tool equip- 
ment to die. 


Push home the advantages of 
good tool equipment in improving 


production and in reducing costs. 


New Sales opportunities are here 
—capitalize for your advantage by 
pointing out the complete line of 
reliable tool equipment in the new 


Brown & Sharpe Small Tools Catalog 
No. 32. 


There are REAL opportunities for 
profit for distributors who push sales 


NOW. 


(|BS 


Brown G Sharpe Mfg. Co., Providence, R. I. 


Drown & Sharpe Tools 


“World's Standard of Accuracy” 














The above buildings house E. Corey 
and Company, Portland, Maine, dis- 
tributor established in 1806. The 
company operates in Maine, New 
Hampshire and Vermont and sells in- 
| dustrial supplies, iron and steel and 
pipe, valves and fittings. 





chusetts, selling the company’s gen- 
eral line. Mr. Plugge, who was 
with Hoffman Wall Paper Company 
of Hartford, Connecticut, will sell 
paint and paint sundries to hard- 
ware stores of Western Massa- 
chusetts and Northern Connecticut. 

The company has also put in a 
full line of paint sundries which in- 
cludes about fifteen items. 

Weekly sales meetings are held 
by the company and meetings with 
manufacturers’ representatives are 
held bi-monthly. These meetings 
are very helpful to the sales force, 


, according to W. W. Peacock, sales 


manager, and are beneficial in that 
many suggestions and ideas are 
gained for better and more in- 
telligent selling. 


| Special Selling Inducements 








Offered 


@ In an effort to prove that more 
business can be found by close, 
intensive and_ intelligent sales 








George Dwelley of W. L. Blake 
and Company, Portland, Maine, su- 
pervises all shipping, receiving and 
warehousing activities. 
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PARKER-KALON 


A MONTHLY 
FEATURE 


OCTOBER 
1935 





PARKER-KALON 
CORPORATION 


192 VARICK ST. 
NEW YORK, N.Y. 


Where Men Who Sell Parker-Kalon Products Can Exchange Business-getting Ideas 





“X” MARKS THE SPOT 
WHERE ORDERS HIDE 





Take a good look at the picture here. 
It is a metal insert embedded in plastic 
material. More important to you, it 
marks a spot where you can get an 
And 
you will find plenty of these “markers” 
to work on. 


order for Self-tapping Screws. 


All sorts of products besides electrical 
devices now are being made of plastics 
such as Bakelite, Durez, Karolith, 
Tenite, ete. Many of them employ 
inserts for the reason that the 
molder or assembler doesn’t know how 
much better and cheaper Self-tapping 
Screws would make such fastenings. 


Where 


sole 


you find metal inserts with 


machine screws in use you can sell 
either Type “Z” Hardened Self-tapping 
Metallic Drive 


Screws to replace the inserts. 


Screws or Hardened 
Inserts 
are costly and slow up molding work. 
Users want to avoid them. All you 
need to do to sell Self-tapping Screws 
is to have a simple test made, 
Watch for 
Tapping Operations, too 

Where inserts are not used you may 
find that plain holes in the plastic 
material are being tapped for machine 
screws. Again, Self-tapping Screws will 


do the work better and cheaper. Not 
only will they save time and labor 
wasted in tapping and prevent tap 


breakage and scrapped parts, but they 
actually will make stronger fastenings. 


Sometimes wood 


machine 
screws are forced in without tapping. 
Poor fastenings are the result and you 
ean sell the user on eliminating ex- 
pensive failures. 


screws or 


Plastic assembly is a big market for 
you today. about it 
write for our article on the adv-ntages 
of Self-tapping Screws for making 
fastenings to plastics. 


To learn more 





A REMINDER! 





In the first issue of this ROUND 
TABLE there paragraph of 
considerable importance. In case you 


have forgotten, it read like this— 


“If this ROUND TABLE is to be any 
good to you and the 2000 other men 
who are chasing business for Parker- 
Kalon Distributors, youll have to do 
more than ‘attend meetings’. Send in 
your ideas .. 


was a 


. stories of how you un- 
earthed an unusual Self-tapping Screw 


application ... or a big order... or 
an interesting assembly problem .. . 
hint or stunt which other 
salesmen might use to advantage in 
selling Parker-Kalon Products. Just 
send a rough draft and we'll polish 
it for you.” 


or some 


Many of you have told us that you 
like and get some helpful ideas out 
of this page. found the 
items by other of special 
Now, believe it or not, the 
other men would be just as interested 


You have 
salesmen 


interest. 


in your experiences and suggestions 
for selling Parker - Kalon 
Won't take this as a 
to send in a contribution. 


Products. 
reminder 
Don’t let 
Your name 


you 


modesty overcome you. 


will look good in print. 








“COME SEVEN” 





\\i 
> 


Seven takes the money in selling, too, 
for the men who are in the game with 
Parker-Kalon Products. Seven out of 
ten concerns are good prospects for 
some of the items in the “P-K” line. 
Proof lies in the experience of sales- 
men all over the country, working in 
all sorts of territories. And there are 
strong selling points about each Parker- 
Kalon item that make orders roll out 
of those seven prospects, 


To cash in on this lucky “seven”, 
learn enough about the Products shown 
below to spot the of ten 
prospects in your territory. A few 
minutes with the Parker-Kalon Catalog 
will give you an understanding of who 
can use them and where to recommend 
them. After that all you need to do is 
to keep an eye “peeled” as you make 
your rounds, 


seven out 


Few Lines Have 7 out of 10 
Concerns as Prospects .. . 
THIS ONE DOES! 





Serewnell 





Bex Cap 






Type “2” 


Type *a” 
Masonry 
Nall 











wi ‘ 
mG Wee gharbolp 


Thamb Screw Bandle 


Tepe” 














PARKER-KALON SELLS 
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RECOGNIZED 


SUPPLY HOUSES! 
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Many a greatly needed supply catalog is being 


in the last twenty-seven years. 


paid for but not received. Paid for in: 


Orders needlessly lost. 


Needless waste of your salesmen’s time. 


Lost motion in handling orders. 


The new Catalog K of Interstate Machinery & Supply Company of 
Omaha is their sixth successive Donnelley-compiled catalog 


Where Are the New Cata- 
logs You Are Paying For? 


For delivery of the catalogs that you are already 


paying for— 


R. 


WRITE CATALOG DEPARTMENT 


DONNELLEY & 


CHICAGO 


SONS 


CO. 
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| @ Standard 


Would you recognize this business- 
like hunter with the classy dog? Well, 
he’s both sportsman and a business 
man. He’s E. B. Flack, president of 
the Flack-Pennell Company, Saginaw, 
Michigan, long experienced in the 
mill supply business. The dog is one 
of his prize possessions. 


effort, Haverstick and Company, 
Incorporated, Rochester, New York, 
is offering special inducements to 
its salesmen. The company states 
that by featuring these induce- 
ments, salesmen will bring in more 
business, and be more enthusiastic 
about selling all lines handled by 
the company. 


Holds Weekly Sales Meetings 


Automotive Supply 

Company, Incorporated, Wash- 
ington, D. C., announces that once 
a week sales meetings are held with 


| representatives of various manu- 


facturers the company represents. 
One of these meetings was recently 


| held with a representative of Inger- 


soll-Rand Company present, acting 
as a salesman and one of the com- 
pany’s salesman acting as pur- 
chasing agent. 


New Specialty Distributor 
for Portland 


@ This past summer, the Columbia 

Asbestos Company was organized 
in Portland, Oregon, with head- 
quarters at 221 Southwest Front 
Avenue. The president, George 
Baccrich, was connected with Gil- 
len-Cole of that city for 26 years, 
they being insulation distributors 
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a RRS OTE TRS rr 








XUM 








EVERYTHING 
for the MECHANICAL 
TRANSMISSION 


Only the Dodge line 
offers the right 
clutch, bearing or 
pulley for every job. 
Whether the drive is 
for a single machine 
or a group of ma- 
chines, much depends 
upon the individual 
appliances compris- 
ing the drive unit. 
Dodge drives offer the 
advantages of stand- 
ardization anda 
single guarantee of 
performance. Parts 
made together work 
best together. 


Dodge distributors are able to offer their customers the 
best drive for every job—no necessity for compromise 
on type of clutch, bearing or pulley because the 
Dodge line is complete and covers every power trans- 
mission requirement. 





DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA 


THE Righk DRIVE FOR EVERY JOB 
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From the jobbing standpoint, cost of selling largely determines the net prof- 
itableness of a line. While selling only through the Jobber, ALLEN has 
never left to the Jobber the heavy end of the selling load. 
Constructive field work, aggressive advertising, constant product-improvement 
go on as our continuing obligation to you. For the hollow screws most in 
demand are the most in line with your promotional policy. 


We build, basically, around the Distributor and add to the energy of the 
jobbing system the strength of our policy and organization. 


THE ALLEN MEG. COMPANY 


Harrrorn, Conn. U.§$.A. 
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and specialists. The new company 
will specialize in asbestos packing 
and insulation, and in addition, 
will handle a line of high tempera- 
ture refractory cements. The com- 
pany has two salesmen at present 
—Carl Canfield and Arthur Cole. 


Two Men Added by Buhl Sons 


@ Two salesmen have been added 

to the industrial sales staff of 
Buhl Sons Company, Detroit, 
Michigan, as follows: A. A. Vogler, 
formerly with the Anchor Packing 
Company, Chicago, who will handle 
mechanical rubber goods, and W. M. 


| Nelson, who will represent the com- 
| pany’s line at Grand Rapids and 


along the west coast of Lake 
Michigan. 


Fager Joins 
Chicago Engineer Supply 
@® Cc. G. Fager, formerly in the 
pump department of Henion and 


| Hubbell Company and H. Channon 


Company, has joined the sales staff 
of Chicago Engineer Supply Com- 
pany, 116 West Illinois Street, Chi- 


| cago. Mr. Fager will cover the 


north side of Chicago and the city 
of Evanston. 

The company also announces that 
it has taken on the lines of Totrust 
and Totalume rust preventative 
paints manufactured by Wilbur and 
Williams Company; belt dressing 
manufactured by Cling-Surface 
Company and Milwaukee Brass 
valves. The company will also dis- 
tribute Westinghouse Mazda lamps. 








This distributor-manufacturer golf 
conference was carried on success- 
fully by J. R. “Jack” Trimble, Beth- 
lehem, Pennsylvania branch manager 
of Hajoca Corporation and D. C. 


| “Dave” Roscoe, pipe sales manager 
| for Bethlehem Steel Company. 
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LET'S LOOK AT THE RECORD! 


By 

| E. B. GALLAHER 

Editor, Clover Business Service 
Treasurer, Clover Mfg. Co. 


HEN WE HAVE TOLD JOBBERS that we would work with them 
not against them—some have said: “Yeh! we have heard that before.” 
Sure they have—lots of times, and their dreams often have gone to pot. 


When a manufacturer makes such an asser- 
tion, look up his past record. Have you ever lost 
any of your important accounts through manufac- 
turer-competition? Whatever policy the manufac- 
turer has followed in the past you may be certain 
he will follow again— it’s human nature. 


You will find, for instance, that Clover 
Mfg. Co. has championed the cause of Jobber- 
Dealer distribution for over 25 years, and has never yet found it necessary to 
go around a jobber to his customer. 








This may or may not mean much to you—think it over! 


We make a full line of everything required’ by the 
MILL SUPPLY HOUSE, the industrial plants they serve, and the hard- 
ware jobbers, in Flint, Garnet, Emery, Aluminous Oxide and Silicon 
Carbide, in sheets, rolls, discs and belts. Our jobbers are kept in competi- 
tion—we protect their accounts. 


We offer highest quality merchandise—outstanding values—good service. 
Remember! this is a 10-million-dollar industry 
the vast bulk going direct from factory to your cus- 


tomers. 


We offer you a way to reclaim your share. Would 
appreciate your inquiry. 















































E. B. GALLAHER: 
_ Clover Mfg. Co., Norwalk, Conn. 
CLOVER MANUFACTURING COMPANY You may send me, without obligation, samples of: 
| Green-Stripe Sandpaper. 
| NORWALK, CONN., U. S. A. —/Red-Stripe Turkish Emery Cloth—for polishing. 
i Yellow-Stripe Aluminous Oxide Cloth—for cutting 
' hard metals. The universal shop abrasive. 
i SANDPAPERS Orange-Stripe Garnet Paper—for woodworking. 
~__| Orange-Stripe ‘Garnet Cloth. 
METAL-WORKING PAPERS AND CLOTHS —T Clover Geecne ind Gaadinn Chammeanl, 
WOOD-WORKING PAPERS AND CLOTHS ___| Clover Water-Mixed Valve-Grinding Compound. 
| 
Nome __ ianineniaandal 
| Crtover GRINDING AND LappING CompouNDs Address 
Character of Business 
L 
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MILWAUKEE INDUSTRIAL BRUSHES 


Turn Brush Sales 
Into Profits 


















REMEMBER 
QUALITY 
MILWAUKEE The brothers Chase, of Chase, Parker 
and Company, Incorporated, Boston. 
aon On the left is A. P. Chase, —- 
s and purchasing agent, and F. : 
as GORAenes | Chase looks after the administration 








end. 
“MONOBILT” WIRE 
WHEEL BRUSH “DI-BILT” 
WITH IRE WE ° 
INTER- wee Adds New Lines 
CHANGEABLE 


CENTERS 
@® Geo. F. Motter’s Sons Supply 
Company, York, Pennsylvania, 
has taken on the lines of Thor elec- 
RUSHES can and should + tric tools and Gits oilers in addition 
be one of the most satisfactory sources of steady, profitable business | to its regular industrial lines. These 


, . : . s _ > is it . 7 k 
for distributors. Milwaukee helps to make them so. a eae 





Our concentration on industrial brushes has given us a specialized ex- ome ’ 

: : ; i ; : Washington Machinery Depot 
perience in helping distributors develop the broad industrial market. Makes Progress 
And our line is so complete — including all types of industrial brushes 


: : . | @The Washington Machinery De- 
and brooms — bristle, wire, fibre; hand and power — that salesmen set of Tacems, Washington, 


can satisfy the needs of every plant they call on. Low selling expense, | though as yet in the hands of re- 
‘ as ‘ -eiv >. W. Ve ,, is making 
steady business, and minimum stock investment are factors that help ““'Y*" >, Yan FO, See 


ee progress, particularly during the 
distributors make brush profits count when they sell the Milwaukee | past eight months, under the active 


line. We'll be glad to give you more complete information. management of R. Bergerson and 
. $ y P J. Blass. The company has recently 


Do you have your copy of the new gemma 
condensed Milwaukee Catalog? 





MILWAUKEE CURVED BACK 
SOLID BLOCK WIRE BRUSH 





GENERAL PURPOSE SWEEPING BRUSH 











THE MILWAUKEE BRUSH MANUFACTURING CO. | 
2212-2236 North 30th Street MILWAUKEE, WISCONSIN J. J. 


INDUSTRIAL BRUSHES AND BROOMS OF QUALITY 
—FOR PRODUCTION AND MAINTENANCE REQUIREMENTS 








Nolan, purchasing agent and 
M. H. Bellamy, manager of mill sup- 
ply department of Cutter, Wood and 
Sanderson Company, Cambridge, 
Massachusetts. Both men have been 
with the organization many years. 
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FARWELL 
Orns IRK te 


SAINT PAUL 


Columbug, Ohio 


Dear Mr, Hall; 


WhO are endeavors ny 


declare their S8les 





OCTOBER 1935 


Your Open letter in th 
The Irwin Auger Bit Co. 
©ndorsement Of The Anerj 
the interest and attention ° 


Competitiveyy ata Profit 


F 
loss of Consideradje 


that Wholesalers &nd ret 
tempt to help independent distrip 


Of their 84les Policy 4 
Of Fair Competition, 


our answer 


AA Mr. Hall q 





< @ “*¢ 


ZMUN, Kini & Oo. 


- Wholesale NHardwar, 


September 12, 1935 


Smith Bros, Hdwe, Co., 


e September trade Pépers, 
for its broad and 5s 


®ne sales POlicy @nd the 


Can Institute Of Fair Competition Commands 
f ali independent herdwa 


re mérchants 


to maintain their Position 4p the trade to sel) 


"8 avoided the issue, fearing the 
10uld come Out in the Open and 
“» 8Ome were Of the Pinion 
t Support them in their at. 
utors, Wholesale and retail], 


S€ems to indicate 
® definite €8in since the adoption 


2 The American Institute 


t trade to Continue their Sup. 
c Americen 


Yours Very truly 





PARWEL] 
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PUMPS... 


3% time turnover 





THAT’S A GOOD TURNOVER — rot every other product will 


give as good a showing. 


YOUR CONTACTS ARE ALREADY MADE — when your 
salesmen call on manufacturing plants, contractors, public utilities, 
mines, quarries, etc., it would be comparatively easy to capitalize on 
those contacts and sell pumps in conjunction with the other products 
you distribute. 


THE MARKET IS UNLIMITED and Roper 


Rotary Pumps are well known to the trade. 


NOT TOO TECHNICAL — the 


average salesman can quickly learn 
the rudiments. 


OUR SALESMEN WILL HELP 
YOU on any difficult problems. 


A COMPLETE LINE of Hand and 
Power Pumps for all purposes, — 
competitively priced, offers you and 
your salesmen a good profit. Write 





today for complete details. ONLY two 
GEO. D. ROPER CORP. MOVING PARTS 
Rockford, Illinois Illustration above shows extreme slenpliciey 
of operation and construction of the Roper 


tw A recent survey of distributors disclosed the aver- Pump Only two moving parts—perfectly 
age annual sales of pumps as $1323.00, the aver- cut pumping gears—produce maximum me- 
age stock carried $380 with a turnover of 3.5 times. chanical and volumetric efficiency. 


DEPENDABLE - SINCE 18657 
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Harry J. Casper, for many years with 
the Pittsburgh Gage and Supply 
Company, Pittsburgh, has joined the 
Standard-Machinists Supply Com- 
pany, of the same city, as sales man- 
ager. 


| acquired the dealership for the 


American Pulley line, and is also 
sole agent for Rex Chain products 


| and handles R. Hoe and Company 
| saws and supplies. The aim of the 


present management is to handle a 
limited number of high quality lines 
and do a thorough job on them. 


Adds Woodworking Tools 


@ General Supply and Machine 
Company, Meridian, Mississippi, 
has taken on the line of Delta 


| woodworking tools, in addition to 


its regular line of industrial 
supplies. 


City Salesman Added 


@ Strong, Carlisle and Hammond 

Company, Cleveland, Ohio, has 
announced the addition of Sterling 
Krueger to its sales force. Mr. 
Krueger will cover the downtown 
territory of Cleveland, and will 
handle the company’s general mill 
supply line. 

A line of finished bushings made 
by the Buckeye Brass Manufac- 


| turing Company has been added 





to the company’s line of industrial 
supplies. 


Issues Mill Supply Catalog 


@A new 400-page mill supply cata- 

log has just been issued by In 
terstate Machinery and Suppl) 
Company, Omaha, Nebraska, cov 
ering its complete line, published b; 
R. R. Donnelley and Sons, Chicago 
This catalog, which is bound in red 
book cloth stamped in white out 
lined in black, known as Catalog 
“K”, includes general mill and fac- 
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Your industrial customers can give 
this Nicholson File a tough filing 
assignment - - let it tackle the metal 
that must be cut away quickly. This 
Nicholson File, like all Nicholson Files, 
is made to stand hard work, to lower 
filing costs, to get things done. 

Made of the best file steel - - teeth 
scientifically designed and con- 
structed - - tested for sharpness, dur- 
ability and absolute uniformity to 
exclusive Nicholson File standards. 
Every file with the Nicholson trade 
mark is a great worker of proved 


merit and demonstrated ability in HOL. 
se2tsoy 













workshops all over the world. Nich- te, ° 
olson File Company, Providence, 2 Ss. A. 
Rhode Island, U. S. A. MADEN 1N OM 


— 


Genuine ” 
NICHOLSON 
FILES 





EE LE Se FOR Te eo ES eS Se 
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"6100" GASOLINE 
AND OIL PACKING 


"e100" 
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CENTRIFUGAL 
GASOLINE AND OIL 
PACKING 


Coul Form Belmont 6106 


COMBTRUCTION ee 
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BELMONT OlL AND GASOLINE 


5 


PLASTIC METALLIC PACKING 


—_ COnetreuc One | 
eee 





mston 
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Belmont 1505 
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SHEET PACKINGS 
FOR O1L AND 
GASOLINE 
DA Delmont 590— 
One Ply 









HOT O1L 
VALVE STEM 
PACKING 





NOVATION... 


in Packing Service . . 


As usual, Belmont leads the parade with new cooperation for distributors. 
This latest sales tool (in the Belmont Plan of Cooperation) is a series of packing fold- 


ers, each devoted to a specific type of service, such as . . 


OIL, GASOLINE, etc. 


. WATER, STEAM, 


They help distributors and their salesmen to meet the packing buyer on common 
ground in selecting exactly the right type of packing for each individual requirement 
Each folder is a catalog in miniature showing all major types of Belmont Packings for 
a specific type of service, together with construction information and secommende- 


tions. 


These latest sales stimulators facilitate packing comparisons and make packing selec- 


tions easy for salesmen and buyers. 


“There is a Belmont Packing for Every Service”’ 
you sell! 


THE BELMONT PACKING & RUBBER CO. 






ro 
BUTLER & SEPVIVA STREETS eC a PS 
AEP 


and Belmont Cooperation helps 


PHILADELPHIA, PA. U.S.A. 
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tory supplies, power plant equip- 
ment, material handling equipment, 
contractors’ equipment and road 
machinery. 

The company has also announced 
that H. H. Heath has been added 
to its staff as road machinery sales- 
man in Northeast Nebraska and 
R. E. McLeester as road machinery 
salesman in Southeast Nebraska 
and Southwest Iowa. 


Distributor Expands Force 
and Line 


@ Oklahoma City Hardware Com- 
pany, Oklahoma City, Oklahoma, 
has expanded its sales force by 
adding Ross J. Latham, with head- 
quarters in Tulsa, Oklahoma, and 
J. Colley, inside salesman in the 
automotive department. 

Many new lines in shelf hardware 
and stoves have been added in 
addition to the regular industrial 
and hardware stock handled by the 
company. 

A special catalog on stoves will 
be issued shortly, as well as a cata- 
log on tools and equipment. 


New Salesman for 
Intermountain Belting 


@® Intermountain Belting and Pack- 
Denver, Colorado, 
addition of 


ing Company, 


has announced the 





E. L. Reichle, president of the 
Reichle Supply Company, Saginaw, 
Michigan, is justly proud of his com- 
pany’s complete stock of pipe and 
its orderly and efficient methods of 
storing and handling it, and is shown 
above with the stock of pipe in the 
background. Among other things, the 
Reichle Company has an overhead 
conveying system extending out 
through the yard which facilitates 
loading, unloading and transferring 
pipe. Practically all the company’s 
pipe stock is kept in a covered ware- 
house. 
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Medart-Timken Self- 
Aligning Pillow Block 


Flange Bearings, Ball 
nd Socket Hanger Bear 
ngs and Unit Mount 






















Medart-Timken 


s also available. 





Medart-Timken 
Ball and Socket 
Hanger Bearing. 


Medart V-Belt 
Drive .. . Uniforn 
tension, longer life, 
shorter belt cen 
ters, less space. Al- 
so V-Belt Sheaves 








Medart Hangers inti-friction 
ng-oil bearings—all types 
lard, universal, four and 

‘point adjustment. 
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BECAUSE INDUSTRY is BUYING --- 
MEDART DISTRIBUTORS are PROFITING 


Because industry is buying— Because Medart Distributors have 
the advantage of a Sales Policy that really “works“—they are 
doing a good business that’s getting better all the time! Their vol- 
ume is rising with the rising tide of buying—their profits are going 
up in proportion! 


Here are the reasons why present and prospective Medart Dis- 
tributors get substantial advantages from the Medart Industrial 
Distributor Policy: 

Recognition of the economic function of the Distributor 
Distributor’s right to a trade area in which to sell Medart goods 


A complete line of Mechanical Power Transmission Equipment 
... This means 


Ability to meet all customer requirements —from stock orders 
to engineered jobs 


Service! Because you get service you can give service—a 
most important factor in building satisfied customers 


Engineering Sales Assistance of a thoroughly qualified Engin- 
eering and Sales Organization 


New Catalogs! 56T “Power Transmission,” 144 pages. 56G 
“Gears,” 80 pages. 56V “V-Belt Drives,” 44 pages. Size 
812 x11. Complete Engineering and Estimating Data. 


LINE UP WITH MEDART 


Industrial Distributors who know the advantages of a real Distributor Policy 
and who can do an aggressive sales job are invited to get details of the 
Medart Distributor Policy. 


THE MEDART COMPANY, General Offices and Works: 3514 DeKalb St., St. Louis, Mo. 


Engineering Sales Offices: Cincinnati, Cleveland, New York, Philadelphia, Buffalo, Chicago, Pittsburgh, 
New Orleans, San Francisco, Los Angeles, Dallas, Denver, Charlotte, Birmingham, Milwaukee 
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“Ban nos Hac Bae lad oy 


Barnes Distributors Benefit 
from this Concentration! 












wa ee, 


| L. C. Pensinger, president of L. C. 
| Pensinger and Son, Incorporated, 
| Kansas City, Missouri, had just re- 
turned to his office following a stren- 
uous business trip when this picture 
was taken. The Pensinger company 
specializes on valves and steam spec- 


‘ — ialties, refractories, mechanical rub- 
. Bases concentrates all its activities on the manu- | ber goods and leather belting. 


facture and sale of blades. Its rapid growth, in a period of less | — - anpemeenennent ' 
than 20 years to a leading position in the metal cutting field, 
has been built entirely on this one commodity. 


Barnes Distributors Profit by 
Serving Better. This Series of 
Messages Tells Why and How 


Homer Glan to its sales force. Mr. 
Glan will cover Wyoming, the Black 
| Hills district of South Dakota and 
Western Nebraska. 

According to a report from J. H. 
Johnson, general manager of the 
company, business has held up very 


Barnes distributors benefit directly from this concentration 
of manufacture. It gives them blades to sell which reflect the 
very definite advantages of specialized manufacture and re- 





search. It provides a line so broad that there is a correct blade 


for every type of job. 


Barnes distributors gain also through greater sales aid. The 
large staff of Barnes factory trained salesmen spend the bulk of 


their time building blade sales for distributors. 


These men 


are authorities on blade usage and specification. Their help 
in solving users’ blade problems is of incalculable value. 


It is this specialized, concentrated sales aid and the ability 
of Barnes Blades actually to demonstrate their value to users 
that makes the Barnes line such a highly satisfactory one for 


distributors. 











BARNES METAL 


CUTTING BAND 
SAW BLADES 


Made in two types: hard 
edge flexible back for 
cutting hard metals, and 
spring temper for cutting 
soft metals (aluminum, 
thin sheet metal, and thin 
tubing). 

Barnes metal bands are 
welded, not brazed, 
making a joint as strong as 


the blade itself. 
Other Barnes Blades 


for Every Purpose. 
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W. O. BARNES CO.., INC. 


1297 Terminal Ave. 


BARNES 


DETROIT, MICH. 


| that the 








BETTER Hack saw BLADES | 


well this past summer in the terri- 
tory covered by Intermountain, and 
company’s business is 
about 29 per cent ahead of a year 
ago. 


John Campbell 
@ John Campbell, Sr., founder and 
president of Campbell Hardware 
Company of Seattle, Washington, 
died on Saturday, August 17, at the 





JOHN CAMPBELL, SR. 


age of 68, after a prolonged illness. 

Mr. Campbell established himself 
in business in Seattle in 1890 and 
up until 1910 the company was 
known as the Logger’s Supply Com- 
pany. In 1908 he established the 
Seattle Marine Supply Company 


MILL SUPPLIES 


a 


Here’s a new 


sales story 


mY Bg 


that’s sure 


| to “elick!” 





announces B x 


A new and superior woven brake 
lining for cranes, hoists, shovels and 
other heavy industrial machinery 


There’s a tremendous market for an industrial brake 
lining that’s right. And here’s the lining that will 
*erack” that market for you—Thermoid BX Woven 
Industrial Brake Lining. 


Because BX is woven in a single thickness, ply separa- 
tion is absolutely eliminated. Extreme heats of 900° F. 
or more do not affect its performance or cause deterior- 
ation. BX has been specially prepared for industrial 
service by a new treatment which makes it impervious 
to oil, grease or water. It has great density, but flexes 
readily to drum flanges. It is smokeless, reduces drum 
scoring and withstands better in every way the wear 
and tear of heavy duty service. Longer life is assured. 


BX rounds out the Thermoid line of industrial brake 
linings —Thermo- blocks. Hydraulic Compressed and 
BX Woven—each built for specific services. With this 
complete line Thermoid distributors can fill every re- 
quirement— profitably. Write for samples and full details. 


THERMOID RUBBER COMPANY 
TRENTON, N. J. 


her 


BRAKE LININGS, BELTING, HOSE, PACKINGS 
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Patented 
Patents Pending 
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‘Hallowell’? Work-Bench Of Steel 


The ready-made, shipped out of stock “HALLOWELL” 
Steel Bench Equipment has already made such head- 
way that you ought to give it serious consideration in 
case you haven’t done so. 


The “HALLOWELL” Line is an_ honest-to-goodness 
money maker, but as this space is entirely too small 
to tell you all about it, be sure to write us for our 


BULLETIN 445 and others 


And our many salesmen continually working with and 
for Dealers to increase their sales, demonstrate that 
we practice what we preach—Co-operation. 








OUR BEST SELLERS 


“HALLOWELL” Steel Work-Benches 
*““HALLOWELL” Steel Work-Tables 
“HALLOWELL” Steel Work-Benches, 
Semi-Portable 
“HALLOWELL” Steel-Wool Work-Benches 
“HALLOWELL” Steel-Wood Work-Tables 
“HALLOWELL” Steel Bench Drawers 
“HALLOWELL” Steel Chairs 
“HALLOWELL” Steel Stools 
*“HALLOWELL” Foremen’s Desks 
“HALLOWELL,” Steel Shop-Furniture 
“HALLOWELL,” Steel Floor Trucks 
“UNBRAKO” Hollow Set Screws 
“KNURLED UNBRAKO” Socket Head Cap Screws 
“UNBRAKO” Stripper Bolts 
“UNBRAKO” Pipe Plugs 


Power Transmission Appliances 





























STANDARD PRESSED STEEL CO) 





BRANCHES BRANCHES 


taicaco  YENKINTOWN, PENNA. 3itinancisco 
DETROIT Box 519 SsT.LouIs 
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and in 1910 merged the two firms 
under the name of the Campbell 
Hardware Company. He was ac- 
tive in the company until the time 
of his illness in February. 


George B. Howard 


@ George B. Howard, vice-presi- 

dent of Crerar, Adams and Com- 
pany, died September 24, in Min- 
neapolis at the age of 70 years. 

Mr. Howard was born in St. 
Charles, Illinois, and came to Chi- 
cago as a young man. He was em- 
ployed by the Illinois Central rail- 
road, the Chicago, Burlington and 
Northern, and the Santa Fe rail- 
roads. He joined Crerar, Adams 
and Company in 1893. 


Arthur H. Buhl Dead 


@ Arthur Hiram Buhl, one of De- 

troit’s leading industrialists and 
a member of a pioneer Detroit 
family, died on September 26 at the 
age of 57. 

Mr. Buhl had been president of 
the Buhl Sons Company, wholesale 
hardware concern, since 1916. Born 
in Detroit, Mr. Buhl was a son of 
the late Theodore DeLong Buhl and 
Mrs. Julia Elizabeth Walker Buhl. 
His father, who died in 1907, was 
in the hardware business bearing 
his name and was president of 
Parke, Davis and Company. Arthur 
Buhl was a vice-president of the 
same company. 


Ira Gillhespy Dead 


@ Ira Gillhespy, who was manager 

of the mill supply division of F. 
Raniville Company, Grand Rapids, 
Michigan, died September 13, at the 
age of 37. 

Mr. Gillhespy was well known in 
the mill supply field in the territory 
covered by Raniville Company. 


New Lines for 
Standard-Shannon 


@® Standard-Shannon Supply Com- 

pany, Philadelphia, has added 
the lines of Williams Hold-fast belt 
dressing; Diamond Rubber Com- 
pany; Parker-Kalon caps and nuts 
and Yale and Towne Pul-lift hoists 
to its industrial line. 

The company has also added H. 
3arber to its sales staff. Mr. 
Barber will travel in central Penn- 
sylvania and New Jersey. 


MILL SUPPLIES 
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REAL SERVICE 


backs up the Advertising... 


The rope requirements of districts vary 
according to industries and activities. 
Wickwire Spencer carries huge stocks of 


national advertising. Full page advertise- 
ments regularly appear in Buildings & 
Building Management, Construction 


Wire Rope assorted as to size and type. 
Thus every distributor of Wickwire 
Spencer Wire Rope can offer prompt serv- 
ice in satisfying the demand created by 


Methods, Mill & Factory, National Engi- 
neer, Oil Weekly, Petroleum Engineer, 
Petroleum World, Pit & Quarry, Timber- 
man and West Coast Lumberman. 


WICKWIRE SPENCER STEEL CO. 


41 EAST 42ND STREET ° NEW YORK CITY 
SAN FRANCISCO e¢ BUFFALO *e© WORCESTER # CHICAGO 


Wickwire Spencer Steel Co., 41 East 42nd St., New York City 
Please tell me more about the new Wickwire Spencer distribution and cooperative advertising plan. 
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for PIPES 
in TIGHT 
PLACES 


| 


—this handy 
RikaID. 
END WRENCH | 


@ Pipes in coils, close together, 
against floor, walls or ceiling—the | 
only tool we know that screws | 


or unscrews ’em easily is the 
Rifai End Wrench. 


It’s a brother to the regular | 
RIGID, made to give real grip 


and leverage on pipes in tight 


places. It saves skinned knuckles 
and bad tempers and valuable 
time. 


Extensive campaigns are being 
carried on by the company with 
manufacturers’ representatives, as 
well as campaigns for new custom- 
ers. Efforts are being put forth by 
the sales staff of the company to 
sell more specialties to regular 
customers. 


Salesman Seeks Position 


@ A salesman thoroughly’ ex- 

perienced in the sale and dis- 
tribution of mill, mine and con- 
tractors’ supplies, and familiar with 
the requirements of the trade in 
Ohio or Western Pennsylvania, as 


| well as Indiana, desires to locate in 


this territory. Interested distribu- 
tors can be put in touch with this 
man by writing Editor, MILL 


| SUPPLIES. 


Harris Outing Huge Success 


® Golf, softball, eats, good fellow- 
ship entered into making the big 


| blowout of the salesmen for Samuel 
| Harris and Company, Chicago, and 


factory representatives, held Au- 


| gust 27, one grand success. 


The golfers arrived at the Ver- 


| non Country Club and, after a light 
| lunch, went out to do battle on the 


sporty course. When the smoke had 
cleared away, it was found that J. 
G. McLean had negotiated the 18 
holes in the smallest number of 
strokes, 87, and he was awarded a 
Dumore mixer. Charles Marshall 


took first in the blind bogey, and 


It has all the RITZQ0D features | 
besides—unbreakable housing, ad- 
justing nut that spins easily in all | 
sizes, handy pipe scale. Jaws of 
chrome molybdenum nickel steel, | 
handle and housing of Super-X | 
alloy metal. Sizes 6” to 36”. 


(5 ee 


RUBIO Straight Wrench, sizes 


6” to 60”. Every kit needs these 
RIGatO Wrenches. 


be selling them both. 


You should 


THE RIDGE TOOL CO.., Elyria, Ohio, U.S.A. 


RikIb 


Pipe Wrenches * 





Cutters 


Threaders * Vises 
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| chafing dish, 





received a Thermax jug; Pat 
Mooney was second and took a golf 
bag; C. J. Dickinson, third, won a 
and Andy Fowler, 
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winner of fourth prize, was 
awarded a shot gun. Earl Caswell 
won a percolator for making the 
highest score on the ninth hole; 
W. M. Harris, an “Old Fashioned” 
set for the highest gross score, and 
E. J. McOsker, an electric alarm 
clock for low score on the fifteenth 
hole. Consolation prizes were 
awarded E. V. Force, M. W. Van 
Arsdale and H. T. Collins. 

In a softball game the manufac- 
turers’ representatives reinforced 
by Gordon Clark of the Harris or- 
ganization, couldn’t do a thing with 
the southpaw slants of Andy Fow- 
ler and were taken down the line, 
11 to 1, by the Harris company 
team. 





A critical audience looks on as‘C. J. 
Dickinson of the Frank Burke Hard- 
ware Company, Waukegan branch of 
Samuel Harris and Company, tees off 
at the Harris outing. The kibitzers, 
left to right are: J. G. McLean, Cin- 
cinnati Electrical Tool Company; E. 
V. Force, Acme White Lead Com- 
pany; Sam Clark, Samuel Harris and 
Company; M. W. Van Arsdale, Wil- 
son Steel and Wire Company; Earl 
Caswell, S. W. Card Manufacturing 
Company, and E. B. Low of the 
Wright Manufacturing Company. 


| “Time out!” says the umpire between innings of the softball contest between 
| Samuel Harris and Company and its manufacturers’ representatives at the 


| Harris outing—and the “gang” assembles quickly for this snapshot of “all 
' present” at this joyous affair. 
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SALES PROVE TREMENDOUS MARKET 


Already Many Leading Industrial Concerns are 
using FOSTORIA TITESEAL, the Sensational 


' New Sealing Compound. . . 






a ae NEW BUSINESS AND PROFIT OPPORTUNITY 
“iGHr, 
~ Mt, 


ose Sams OPENED TO MILL SUPPLY DISTRIBUTORS 


s 


Quick to realize the tremendous sales possibilities 
of Fostoria TiteSeal, Distributors, now featuring 
this phenomenal new development, are enthusi- 
astic over their sales progress. Here is a product 
which the Distributor's salesmen can talk about— 
and sell—on practically every call. There is scarce- 
ly a plant, anywhere, that is not a potential user of 
TiteSeal. Every maintenance man needs and 
wants a ‘‘fool-proof’’ sealing compound. The list 
of TiteSeal users already numbers many leading 
concerns, known everywhere. 


SEALS LEAKSPERMANENTLY The Fostoria sales policy provides for selected dis- 


tribution, only, and a complete program of sales 











Steam e Air e Gas e Oil ¢ Water cooperation. If a Fostoria representative has not 

already given you full particulars, write at once 

So thoroughly efficient is Fostoria TiteSeal for complete information. The new business and 

| that its qualities and utility are beyond com- profit opportunity provided by the Fostoria propo- 
parison with any previous product. This sition fully justifies your prompt investigation. 


amazing compound seals steam, air, water, 
gas and oil leaks perfectly and permanently. 
It is indestructible. Heat and solvents have 
no effect. It grips tightly even under the 
most severe vibration. It will not shrink, 





crack or crumble. It never dries out. Ap- 
plication or removal are quick and easy. 


These multiple and exclusive advantages 
of Fostoria TiteSeal can be convincingly 
demonstrated in just a few minutes. Sales 
follow quickly in substantial and profitable 
volume. 














THE FOSTORIA PRESSED STEEL CORP., FOSTORIA, OHIO 
INDUSTRIAL DIVISION 
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(Continued from page 22) 





e | ISRB Sponsors Large 
i u¢ 7° | Philadelphia Meeting 
x 


f Shi | support, and several new manufac- 
t | turer subscribers were indicated. 
| The following manufacturers in 
| the Philadelphia territory have 
There is a profitable satisfaction in sell- . | been supporting this work: Alex- 
ing SCHIEREN Belting—a satisfac- | ander Brothers, Incorporated, 
tion that is reflected not only in | American Pulley Company, Ford 
“repeat” business but also in the : | Chain and Block Company, Belmont 
knowledge that SCHIEREN Belts Packing and Rubber Company, Del- 
make friends and enhance your repu- | ta File Works, Henry Disston and 
tion for handling Quality products. Sons, Incorporated, General Re- 
fractories Company, Keystone Lu- 
bricating Company, National Tube 
Company, J. E. Rhoads and Sons, 
The Yale and Towne Manufactur- 
lat 1, ing Company and L. H. Gilmer 
: ar (Mf Company. 
The new governing committee 
ee < ceamnta of the Research Bureau has de- 
ystems signed a very practical program 
}1 FERRY STREET NEW YORK “4 for this year’s work. The govern- 
Branches and Distributors im All Principal Cues ing committee consists of Alvin M. 
| Smith and T. W. Lewis from the 


Southern, Percy Ridings and W. 
DUXBAK WATERPROOF BELTING * DUXBAK ROUND BELTING © SCHIEREN BELT CEMENT AND BELT | J Radcliffe from the National C 
* . 6. 


LACING ¢ FLYFOOT BELT DRESSING * NATURAL GRIP BELT DRESSING AND PRESERVATIVE ¢ BELT - 
HOOKS © BELT COUPLINGS « LEATHER TEXTILE SPECIALTIES * LEATHER PACKINGSe O. Drayton and G. H. Halpin from 
the American Association. They 


have retained W. E. Cain as secre- 
tary to carry on the details of the 
program. 

Alvin M. Smith is chairman of 
the new committee, C. O. Drayton 
is vice-chairman, and the commit- 
tee created a special honorary and 
consulting office for David C. Jones, 
advisory chairman. Mr. Jones has 
been asked to attend all meetings 
of the executive committee and 

Be make known his views on the opera- 
all four tion of this work. 

4 On page 22 is a schedule of the 
program for this year’s work. To 
Bond Truck Casters are “at home” accomplish this program it will be 
in every industry because, in the necessary to secure support from 


complete Bond Line, there is a type for approximately 150 distributors and 
every industrial need. This fact means 0 enmnnieteene 


an unlimited field for the distributor. ; 2 
Every factory ... mill . . . ware- The committee has decided to 
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house . . . store is a prospect! You bring the complete details of this 
23-4 Seri can fill orders for a line that fills the year’s program before all possible 
}~ Nentlamant —y needs of industry. members of the trade in 16 most 


important industrial centers of the 
North, which will be followed by 
meetings in the South. The cities 
in which meetings are contemplated 
are as follows: Pittsburgh, Cincin- 
) POWER TRANSMITT nati, Indianapolis, St. Louis, Min- 
OE PO eee neapolis, Chicago, Detroit, Cleve- 
NDRY & MACHINE COMPANY land, Buffalo, Syracuse, Springfield, 
MANHEIM, LaNc. co.. PENNA. Massachusetts, Boston, New Haven, 

PHILA. OFFICE: 617 ARCH SI N.Y. C. OFFICE: 30 CHURCH ST Newark and Baltimore. 


TRUCK CASTERS 
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MILL SUPPLIES 


IMPULSE STEAM TRAP 


@-600 LBS. W.S.? 


¢ 


User satisfaction with the Yarway 
SSC Tod cetiil & cog ob (9m ole)-)1004- 0 ©) cole) Me) 
its profit possibilities for you 


Proof that Yarway Traps not only 
sell but stay sold. That they are 
building a real repeat business 
for Yarway Dealers as they win 
their way into the favor of more 
fot oo MiB volo) ¢-ms 0} (obet MR) 01-3408 (0) c-Met Te 
eX toe bolo mm vole pbel =i) ¢= 


Almost every day this is reflect 
ed in the size and frequency of 
<= 8} (olod ab elo me) col) = 


Almost every day other promi 
nent and progressive mill supply 
houses are being welcomed into 
the rapidly growing Yarway 


sales family — houses that insist 


\Ypon weighing any proposition 
carefully, and upon knowing in 
advance that the product is right, 


IMP 


the merchandising assistance 

ample and sound, and the sales 

policy definite and permanent 
' —worthy of their confidence. 


Je loatd-te dole Cole) <-ToB tet io totl-mbbebtetbt- 
trap — smaller, lighter, with only 
one moving part, that is. univer 
sally applicable to practically 
all trap requirements, and pack 
foto (=1o Bela selole(saemest-tcetslosetet iphoto ita 
Do you know that the average 
distributor-ship requires an in 
vestment of only $350.00 to doa 
Jolbt-) bel =t-t- mobos Coste) 0/010m0| 0am Blom geolt! 
know what Yarway is putting 
behind this product to make it 
one of the most profitable lines 
that a mill supply house may 
carry ? Get the facts! 


YARNALL WARING CO 
Chestnut Hill, Philadelphia, Pa 


WAY 


ULSE 














CAPITAL 
RED CAP 


Brushes & Brooms 





A consistently good line for 
distributors . . . becomes even 


BETTER today... 


® New, improved equipment recently in- 
stalled in the Indianapolis plant is making 
Red Cap brushes and brooms of a quality 
even surpassing previous high standards. . . . 
This is just one of the reasons why it pays 
distributors to sell the well-rounded Red 
Cap line of industrial brushes and brooms. 








Full particulars gladly sent on request. 


INDIANAPOLIS 
Brush & Sreom Mfg. Co. 


ESTABLISHED 


. AS 





ALL CORN OR CORN AND 
BAMBOO 


126 Brush Street Indianapolis, Ind. 


























DART 


WEAR BETTER 


UMSNS 


STAY SOLD 





THE DART BRONZE-TO-BRONZE 
GROUND BALL JOINT 


The two bronze seats give a perfect fit because they 
are machined and ground to a true ball joint thus assur- 
ing a wide bearing. When a DART UNION is placed 
on a pipe line the last turn of the wrench brings the 
two seats into a perfect contact without jamming. 


A shape and size to fit every need 


E. M. DART MFG. CO., PROVIDENCE, R. I. 


Sales Agents: 
The Fairbanks Company, New York 
and at all branches 


Canadian Factory: 


Dart Union Company, Ltd. 
Toronto, Canada 
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The Pony Express 
(Continued from page 9) 





warrant a special detour; other- 
wise, the goods are picked up at the 
nearest community by the customer. 

Getting back to this market— 
just what do distributors sell in the 
Mountain States territory? Sugar 
plants, smelters, flotation mills and 
other manufacturing or process 
plants purchase about as broad a 
line of supplies, equipment and 
tools as do factories and shops in 
other sections of the country. 
States, municipalities, contractors 
and public utilities are no different 
in their requirements from similar 
institutions in other sections of the 
country. 

But what of the mines? Most of 
the small mines buy plenty of hose, 
both air and water. Jack hammers, 
other pneumatic and electric tools, 
hand tools, conveyor and elevator 
belting and some transmission belt- 
ing, motors and power plant equip- 
ment, bar iron, nuts, bolts and 
rivets and safety equipment are 
needed. (One distributor is doing 
a fine job of selling arc welding and 
oxy-acetylene welding equipment in 
the mines, the type purchased de- 
pending on the size of the mine 
and the nature of its applications. ) 
And the large mines purchase prac- 
tically everything a modern ma- 
chine shop requires, for many of 
them have complete shops as much 
as 1,000 feet under the ground. 

The distributor’s salesman in the 
Mountain States district has to be 
a salesman. He can’t call on the 
purchasing agent and say: “What 
do you need today ?”’ as distributors’ 
salesmen were accused of doing in 
days gone by, and are doing less and 
less everywhere today. In the 
first place, the salesman will not 
find the purchasing agents of the 
large mines, smelters and sugar 
plants at the scene of operations. 
These people are in main or branch 
buying offices in such cities as 
Denver or Salt Lake City. Some- 
times the main purchasing office is 
in New York City or San Fran- 
cisco. In the small mine the 
“purchasing agent” is the man who 
operates the mine. 

The salesman must “know his 
stuff.” He must get close to every 
buying factor in the mine, smelter 
or sugar plant, for these are the 
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SIDINGS ARE 
BUSIER f 
. 


Again the news stories are telling of mounting 
carloadings. If you handle the Power King and 
the Power Boy this improved business will 
mean more orders for you. 


Your immediate prospects include every plant 
that has a siding. Here dozens of inefficient, 
worn car movers should be replaced; additional 
movers are needed, 


Don't miss an opportunity to present the Power 
King and the Power Boy to these plants. Their 
amazing speed, power, and reliability of opera- 
tion will cut costs for users and make firm 
friends for you. 


Our distributor policy goes all the way in 
making car siding tools yield an excellent 
pom. We'll be glad to send you full particu- 
ars. 







The Power King 


The Power Boy 






Advance 
Safety Car Wrench 


E Pa IT WILL 
PAY YOU TO 
KNOW THIS LINE 
The Power King 
The Power Boy 
Badger Car Movers 


New Badger Car Movers 


Advance Safety 
Car Wrenches 





The ADVANCE CAR 
MOVER CO., Inc. 


Appleton, Wisconsin 


CANADIAN ADVANCE CAR MOVER CO 
WELLAND, ONTARIO, CANADA 








| provement. 


| cut 
| manufacturers 


|any doubt in anyone’s mind, let him 


men who requisition and specify, , 
and their recommendations are| 
usually accepted by the purchasing | 
office. Of course, it is also neces- | 
sary for the distributor to keep in| 
‘close contact with the purchasing | 
agents, and, in some cases, there is | 
a double job of selling to be done. | 
As an example of how these sales- | 
men get around to every buying) 
'factor wherever they call, even the | 
| mill supply manager of a Salt Lake 
| City supply house was greatly sur- 
| prised when he went out with one | 
|of the company’s salesmen recently 
ito call at a nearby smelter and 
spent almost an entire day with the 
|salesman “making the rounds” in 
that one place. 
3ut these Rocky Mountain dis- 
'tributors and their salesmen are 
| enthusiastic over their jobs. They | 
‘are used to working long, hard) 
hours, traveling day after day for | 





| periods which sometimes run to} 


two, three or even seven weeks. 


| Business is not as good as it might 
| be, but it is better than it was, and 


they are hoping for continued im- 
They do resent it 
when manufacturers selling direct | 
through purchasing offices under- | 
them on prices, but these | 
are, for the most 
part, those who do not have dis- 
tributor representation in the area. 
They believe their own manufac- 
turers should give them special con- 
sideration in the way of advertising 


|and sales promotion assistance. It 
| would 


seem necessary, too, from 
the observer’s standpoint, for the 
manufacturer to give serious con- 
sideration to the extra heavy sales 
expenses of distributors in this 
region, when determining upon | 


profit margins to be offered. 


These men are the “frontiers- 
men,” so to speak, of the field of 
industrial distribution. They are 
upholding the best traditions of the 
mill supply industry. If there is 


travel out there, pack himself into 
the car of a distributor’s salesman 
and see for himself. I guarantee 
he’ll came back a convert. 





Five Acres of Optimism 


(Continued from page 17) 





springs, socket head screws and 
stripper bolts. A special tool hold- 
er and adjustable chip breaker for 
in machining steel with 


use ce- | 
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Get More New 
CUSTOMERS... 
SELL 


LENOX 
HIGH SPEED 
HACK SAW BLADES 


BECAUSE—users know they give 
longer service at lower cost; im- 
prove workmanship; save on pro- 
duction expense. 


There’s none better at any price! 


LENLX 


HACK SAW BLADES 
* 


AMERICAN SAW & MFG. CO. 
Springfield, Mass., U. S. A. 
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heck this Folicy 


POINT-BY-POINT 


Ouality We use the finest steels and 
Produets alloys, most accurate equip- 
ment and newest heat treat- 
ing methods. Thorough inspection—reliable 
packing and careful shipping insure that 
“Greenfield” tools arrive at their destination 
in good condition. 


Standard We maintain our prices 
Priees at levels which always 

afford distributors a fair 
margin of profit. 


Proteet Jobbing prices are 
Distributors given only to distridu- 

tors who actually stock 
and push the “Greenfield” line. Non-steck- 
ing distributors cannot compete. 


Advertising National business paper 
Assistanee = advertising keeps con- 
sumers familiar with 
“Greenfield” products and quality, and con- 
tinually calls attention to our policy of sell- 
ing through distributors. 


Dealer A liberal allowance of circu- 
Helps 


lars, signs and general catalogs, 
plus discount sheets and up-to- 


the-minute price information keep distribu- 
tors posted on the line at all times. 


Retail Tools suitable for over-the- 
Display counter sales are available 

with display fixtures of one 
kind or another to boost this type of business 
in accordance with modern merchandising 
practices. 


Teehnieal Throughout the industrial 
Service section of the country we 
maintain engineers who as- 
sist consumers in the most efficient use of 
“Greenfield” tools. These men work with 
our distributors. 


Salesmen “Greenfield” salesmen all 

have mechanical experi- 
ence and are at all times ready to work with 
distributors’ representatives on promotion or 
missionary work of all kinds. 


Warehouse New York, Chicago and 
Stock Detroit are warehouse 

cities for “Greenfield,” 
from which points emergency orders are 
promptly filled. 


This square deal policy, pursued for many 
years, explains why more distributors handle 
“GREENFIELD” tools than all other 


lines combined. 





GREENFIELD TAP & DIE CORPORATION 


Greenfield, Massachusetts 


: New York: 15 Warren St. Chicago: 611 W. Washington Blvd. Detroit: 228 Congress St. W. 
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Oulbihl becawe they 
outeul and oullasl 


PERFORMANCE has es- 
| tablished Star “Moly” hack 
saw blades in a position of leadership in 
the metal cutting industry. It's the one 
hack saw every one of your salesmen will 
sell. A demonstration creates a new, 
permanent account. 










Sold only through Mill Supply and 
Hardware Distributors 


Ge)“ MOLY” 


HACK SAW BLADES 
» 


CLEMSON BROS., Inc. 


MIDDLETOWN, N. Y. 
@ so021a 








A TEST IS BEST 


Your salesmen may talk of Shield Brand tools; they may 
emphasize durability, efficiency at high speeds, better 
service from stock and prompt delivery of special tools, 
consistent with Shield Brand quality 


They may present convincing arguments on the advan- 
tages of many kinds of tools all manufactured under the 
same rigid conditions insuring uniformity and performance. 


But only by a fair trial over a range of operations can 
Shield Brand tools prove their greater economy in opera- 
tion, less spoiled work, less time lost in sharpening, greater 
uniformity and better quality of product. A test is best. 





ie 


TWIST DRILLS * REAMERS °¢ MILLING CUTTERS 
TAPS * DRILL CHUCKS ¢ SPECIAL TOOLS 


THE STANDARD TOOL (0 


CLEVELAND 
New York Detroit Chicago 











64 








mented carbide cutting tools was 
featured by Thomas Prosser and 
Son. 

Several types of variable speed 
tranmission units attracted many 
plant operating officials to the 
booth of the Reeves Pully Company. 

The Robbins and Meyers, In- 
corporated, exhibit of electric hoists 
was in constant operation on an 
overhead track framework. Differ- 
ential and spur-geared hand chain 
hoists were also demonstrated. 

Rockwood Manufacturing Com- 
pany operated a very interesting 
exhibit and demonstration on its 
pivoted motor drives. New non- 
rubber headbands on goggles was 
one of the features of the safety 
equipment exhibit of the Safety 
Equipment Service Company. 

An intricate bouncing ball bear- 
ing display attracted unusual atten- 
tion in the S K F Industries ex- 
hibit, where distributors at the 
show were particularly interested 
in a complete display of replace- 
ment bearings. 

Skinner chucks, from smallest to 
largest sizes, drew distributors’ in- 
terest, as did the drill press vise 
shown. Standard Pressed Steel 
Company exhibited a new item, 
“Unshako” self locking nuts, in ad- 
dition to its regular line of socket 
head cap and set screws, stripper 
bolts and work benches. 

A long line of twist drills, ream- 
ers, milling cutters, taps, drill 
chucks and special tools attracted 
interest in the display of the Stand- 
ard Tool Company, while the L. S. 
Starrett Company featured its dial 
indicators in an exhibit which in- 
cluded fine machinists’ tools, hack- 
saw blades and steel tapes. 

A new model segmental wheel 
and chuck was stressed in The 
Sterling Grinding Wheel Com- 
pany’s display of grinding wheels. 
The Toledo Pipe Threading Ma- 
chine Company showed several ma- 
chines in operation, including an 
improved two-inch power model. 

Clutches designed to run dry and 
in a spray of oil and many other 
models were exhibited by the Twin 


| Disc Clutch Company. Union Man- 
| ufacturing Company displayed sev- 


eral types of chucks and jaws, as 
well as spur gear, screw gear and 
differential hoists. 

The recently announced low 


| priced tools featured the exhibi' 
| of The United States Electrica! 
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GILMER 
V-Belts 


| ARE A PAYING INVESTMENT 





= to hug V-grooves, ab- 
sorb sudden shocks and run 
“cool,” Gilmer V-Belts transmit 


dependable and maximum 





power. They reduce spoilage 


costs, lessen wear and tear on 


Oger 


bearings, and last longer. That 
is why they satisfy plant-owners 
and prove profitable to higher- 


calibre, wide-awake mill supply 





4 houses. Get in touch with us... 
Eleven Gilmer V- Belts operate this multiple-drive in the plant 


of Kieckheffer Container Co., Delair, N. J. oe GILMER COMPANY 
Tacony Philadelphia 


KABLE KORD FLAT BELTING... On flat pulleys for 
group drives, short centers and pivoted motor bases, Kable 
Kord transmits more pull per square-inch than any other flat 
belt made. Result: It is rapidly supplanting other flat belts. When 
you write us about Gilmer V-Belts, ask about Kable Kord, too. 





We Manufacturers OF COMPLETE LINE OF POWER BELTING 


V-belts - Kable Kord Roll and Endless Fiat Belting Planer Belts Speedage Endless Fabric Belts" Cone Belts 


| Roving Frame Belts" Moulded Rubber Belts " Winder Belts * Spinner Belts 





Refrigerator and Washing Machine Belts 


Conveyor Belts * Round Roll and Endless Fabr Belting * Endless Belting — Endless 


otton Belts * Laundry Feed Ribbons 


SPECHALISTS 8 QuUALtitTyY BELTS SINCE 1903 
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vw WEELOS “V” BELT 
leads the way to Belting Efficiency 


and new Customers 


Distributors of the new Veelos 
“V” Belt carry smaller stocks .. . 





have quicker turnover — because 
this patented link belt can be made Showing principle of assembly from 
endless to the customer's order individual links. 


from the several sizes carried, 


New today, the Veelos “V” Belt 
will be taken for granted tomor- 


links are broken . . . that can be 
repaired by the mere replacement 
of individual links . . . that does 
not require the use of lacing, 
splicing or fasteners. 


row. For besides having greater 

efficiency than the average molded 

V” belt, Veelos gives the indus- 

trial user a_ belt adaptable to 
- Write today for information about the 

‘hange of length . . . that will not y 

ee ee ee mew Veelos "V" Belt—the belt that is 


‘simple to sell because it’s simple to 
than (at least) two contingent use.” 


go out of commission unless more 





MANHEMM MFG. & BELTING COMPANY, MANHEIM, PA. 
Also Manufacturers of Veelos Balata and Keystone Stitched Belting. 
NEW YORK CITY—350 Broadway CHICAGO—407 S. Dearborn Street 











Dealers who sell and 

feature Safety Belt 

Hooks are making 

larger Belt Hook 
 rofits 

Ask us to tell you how you can 


move your initial stock order 
in 30 to 40 days. 


If your district is not closed by 
our restricted representation 


policy, we will tell you how 
to do it and help do it. 


roy ght: a 
HOOKS 


Safety Belt Lacer Co., Factories Bldg., Toledo, Ohio 
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Tool Company, which included 
bench and floor grinders, portable 
electric tools and electric polishers 
and buffers. 

New adjustable drop forged car- 
bon steel wrenches were headlined 
in a J. H. Williams and Company 
exhibit which included the full line 
of tool holders, dogs and clamps and 
wrenches. 

The Yale and Towne booth liter- 
ally bristled with hoists and lift 
trucks, including the new Pul-Lifts. 

So much for the principal items 
of particular interest to most dis- 
tributors. The visitors with the 
mill supply slant, however, spent 
many profitable hours studying the 
new precision-made production 
tools. Their interest and that of 
prospective purchasers indicates, in 
all probability, the ushering in of a 
new Machine Era. 





Over the Editor’s Desk 


(Continued from page 7) 





request of the Licensee, the Li- 
censee is required by his agreement 
to furnish a statement with re- 
spect to any prior sale under his 
license. He will permit the Insti- 
tute to audit or examine his books 
and records, if that is deemed ad- 
visable. He has authorized the In- 
stitute to report the facts as found. 

10. Does one pay for information 
r “special report” on a manufac- 
turer, secured through the 
AIFC? 

No; distributors, wholesalers or 
retailers may secure such informa- 
tion without cost or obligation. 
11. Has the Institute begun to pub- 

lish sales policies yet? 

Yes; a number of manufacturers’ 
filed policies have been published, 
and those manufacturers have been 
licensed to use the Label. Many 
other manufacturers have the mat- 
ter under consideration, and it is to 
be expected that the roster of li- 
censees will increase rapidly. 
Names will be furnished on re- 
quest. 

12. What benefits may manufac- 
turers expect to get from the In- 
stitute’s plan of reporting thei) 
sales policies? 

They should enjoy greater sup 
port and cooperation of wholesalers, 
distributors and retailers, since 
these channels of distribution will 
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» freed from the fear of discrimi- 
natory practices that work to their 
disadvantage and to the advantage 
of competitors. A manufacturer 
hould weigh the increased busi- 
ness possibilities from fair treat- 
ment of most of his customers, 
igainst what he might lose from 
stopping preferentials to a favored 
few. 

13. What are the advantages which 

distributors should gain? 

They will have the benefit of 
knowing that secret and discrimi- 
natory treatment is not being given 
to competitors. If they are jealous 
of preferentials they may now be 
receiving, they should consider to 
what part of their volume these 
preferentials apply, and whether or 
not on the greater part of their 
business they are losing out to more 
favorable treatment of others. 





Electric Glue Pots 
(Continued from page 20) 





book plants, glue is essential in 
many operations, In many shipping 
rooms glue is constantly used in the 
sealing of boxes and packages and 
for attaching labels. For this latter 
use glue also finds a place in the 
cannery for placing labels on cans. 

It is well to remember that while 
the electric glue pot was perfected 
principally for maintaining glue at 
the proper working consistency, it 
may also be used for heating and 
keeping hot many other products, 
such as paraffin, beeswax, and 
similar substances used in the auto- 
notive, aviation and electrical in- 
dustries. 

Another use for the electric glue 
pot is in those plants where glue 
is used for applying abrasives to 
the periphery of grinding, sanding 
and polishing wheels. Among such 
users, one finds the agricultural 
implement manufacturer, the 
foundry, the engine motor and ma- 
chinery manufacturer, the hard- 
ware manufacturer, the stove and 
furnace maker and the railroad car 
builder, 

Other prospects may be found 


among -those having charge of 
maintenance work in very large 
buildings—industrial, hotel, apart- 


ment, hospital, school, club, depart- 
ment store, and public and private 
fice structures. 
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How TO BUILD 


A PROFITABLE 
SALES VOLUME 


JUINCY 




















Compressors 


Going 
business 
found to be answer. 
are the rules: 


Be. Get the right conception of 
Quincy Compressor sales opportunities 
in your territory. Quincy Check List 
helps you do it. Contains extensive 
list of compressed air uses throughout 
industry. Convenient, easy-to-find 
classifications. Quincy Check List 
has proven a valuable guide to poten- 
tial business. Saves time. Gives you 
advance “dope” about prospect’s needs. 


2. Request a Quincy Factory Rep- 
resentative to assist with sales. He'll 
gladly help you or someone in your or- 
ganization to become a compressed air 
specialist. - 


after 


compressor 
systematically is 


Here 


Send for it today. 
CO., Quincy, 
30 Church St., 


Illinois. Branches: 


New York City. 





Quincy Compressor Co., Firm Nani 
Quincy, Dl. Dept. M-i0. 
Gentlemen; Without ob 
ligation, please send me 
literature and details of City ..... 
Distributors’ Plan on 
Guincy Compressors 


Address 


Your Name 





Use the coupon below. 


205 West Wacker Dr., 


7 ° . 
Be Maintain adequate stocks of com- 
pressed air related 
merchandise. 


accessories and 


Me Sell Quincy Compressors on their 
exclusive features and downright 
merit. Concentrate on one line. Beat 
competition by making prospect want 
your line. ‘That’s the secret of mak- 
ing satisfied customers. 


ede Count on Quincy Compressor 
Co. for quick stock deliveries, guar 
anteed quality and cheerful coopera- 
tion at all times. 


You will find the facts behind our 
claim that, “Quincy Compressors are 
easier to sell’’ in our interesting litera 
ture and Distributor Plan. 


QUINCY COMPRESSOR 
Chicago and 


Quincy Compressors are built in a 
complete range of sizes for a wide 
variety of industrial applications 





pee — — COUPON BRINGS DETALS —- ——-——=— 


State 
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SALES POSSIBILITIES IN NEw Propucts 





Oil-Proof V-Belt 





® AN OIL-PROOF V-Belt developed 

for general industrial use, known 
as “Daycoil” has just been announced. 
This V-Belt carries the same lami- 
nated construction principles as the 
regular Dayton cog-belts for general 
transmission applications, plus the 
specially designed casing of synthetic 
compound to resist oil. Manufac- 
turer states that “Dayco,” the oil- 
proof material used in the construc- 
tion of this V-belt, has all of the 
properties of natural rubber, such as 
flexibility, plasticity and _ resiliency, 
plus aging properties many times that 
of rubber, and much greater abrasive 
and wearing qualities when subjected 
to oils and solvents.—Dayton Rubber 
Manufacturing Company, Dayton, 
Ohio. MILL SUPPLIES, October, 


1935. 


Polishing Wheel 





@ A POLISHING wheel which is be- 

ing advocated by manufacturer for 
use in connection with Aloxite brand 
TP and Carborundum polishing grain 
for all classes of metal and glass 
finishing work, known as Columbian 
Fibre polishing wheel, has been an- 
nounced. One of the features of the 
wheel is an accurately machined metal 
hub built into wheel and perfectly cen- 
tered. Wheel is made in three den- 
sities or grades of “hardness”—soft, 
medium and hard which manufacturer 
states permits of selection of proper 
grade of wheel for work. Wheels are 
“set up” with glue and abrasive, and 
it is further claimed by manufac- 
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turer that water, oil or grease have 
absolutely no deteriorating effect on 
materials forming wheel structure. 
Wheel can be washed in warm water 
or steamed without fear of change 
in wheel diameter or distortion of 
wheel, or wheel can be dressed with 
dry pumice or an abrasive stick. — 
The Carborundum Company, Niagara 
Fall, New York. MILL SUPPLIES, 
October, 1935. 


Portable Belt Lacer 





© A PORTABLE belt lacer with 
jaws that contact hooks only has 
just been announced. It is claimed 
this feature insures even firm pres- 
sure in lacing a belt, each hook being 
imbedded deeply even with surface of 
belt and with identical amount of 
pressure applied to each hook. It is 
further claimed that angle of jaws 
give perfect vision to operator while 
lacing. Machine laces up to 6 inches 
in one operation and lacing may be 
started by using one handle, leaving 
other free to properly insert belt and 
hold it in exact position.—The Safety 
Belt Lacer Company, Toledo, Ohio. 
MILL SUPPLIES, October, 1935. 


Pressure Relief Valve 





© A PRESSURE valve ad- 

justable for pressures ranging 
from 35 to 160 pounds, developed for 
protection of hot water tanks, pres- 
sure water systems, and so forth, 
follows the spring type of design in- 
corporating greatest simplicity with 
small number of parts. Valve has a 
weight of approximately 14 pounds 
and is made with 4- or 3-inch I.P. inlet 
and 34-inch I.P. outlet. Features in- 


relief 


clude hand lever for flushing and 
testing; adjustment lock cap for lock- 
ing adjusting screw in place and pre- 
venting tampering with adjustment; 
adjusting screw for regulation of 
spring pressure; several locking slots 
on tapered thread; phosphor bronze 
spring; big seat opening and Jenkins 
disc of special compound.—H. B. 
Sherman Manufacturing Company, 
Battle Creek, Michigan. MILL SUP- 
PLIES, October, 1935. 


Pipe Wrench 





© A NEW type of pipe wrench for 

use on hexagonal pipe fittings has 
been announced. The wrench, which 
combines ease of operation of a pipe 
wrench with four-bearing No-Mar 
jaws, is ideal for use on chromium, 
nickel-plated and brass valves, fit- 
tings, unions and bonnets, according 
to the manufacturer. Four flat bear- 
ing surfaces take hold with non-slip 
grip. Wrench is supplied in 8, 10, 
14, 18, 24 and 36-inch sizes with 
forged steel handles.—The Greenfield 
Tap and Die Corporation, Greenfield, 
Massachusetts. MILL SUPPLIES, 
October, 1935. 


Electric Drills 








® ANNOUNCEMENT is made of 

two small drills in , and 34-inch, 
and three large heavy duty drills in 3, 
? and j-inch sizes. Small drills have 
been designed for use where fast 
drilling holes up to 3-inch diameter 
is required. Both models are 74-inch 
long by 3¥s-inch diameter with die- 
cast aluminum body. Design of 
handle has been centered below body 
of tool and handle is close to chuck. 
Drills are ball-bearing and have 
2-pole switch enclosed in Bakelite, and 
available in speeds of 2,000, 2,500, 
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portunities 





like this are you missing ¢ 


Here is a distributor who saw a big oppor- 
tunity and promptly took advantage of it. 
He not only made a sale and a substantial 
profit, but he also made a friend—and 
established a lasting and highly advan- 
tageous business relationship. 


There are in your territory many oppor- 


economy, efficiency and dependability 
which result from standardizing on Yale 
Hoisting and Conveying Equipment. 


Your sales efforts are backed up by the 
world-wide reputation for quality which 
the name YALE enjoys—and the re- 
sources of the world’s oldest and 
largest manufacturers of chain 





tunities for you to point out 


to industrial executives the CYA LE-) hoists. 





THE YALE & TOWNE MFG. CO. 


PHILADELPHIA DIVISION 


PHILADELPHIA, PA., U. S. A. 
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OUR sales efforts, plus FACTORY advertising on the products you 


distribute, form a perfect combination .... both sell Plant Operating Officials, the men who 


must be convinced in order to get business from manufacturing plants. FACTORY is 


subscribed to by more Plant Operating Officials than is any other business paper. 


FACTO LE YC eanncesen & MAINTENANCE 


McGraw-Hill Publication = « West 42nd Street, New York, N. Y. 

















3,000 and 3,700 r.p.m. The three large 
models have two bearings on arma- 
ture, two on intermediate gear and 
three on spindle. Drills have helical 
cut gears and housings are of die-cast 
aluminum alloy. On & and j?-inch 
models a 3-jaw chuck is furnished and 
j-inch model is equipped with No. 2 
Morse taper socket.—Skilsaw, Incor- 
porated, 3310 Elston Avemue, Chi- 
cago. MILL SUPPLIES, October, 


1935. 


Safety Wrench 








e ESPECIALLY 
where great 
“Non-Sparking” 


adapted for 


use 
fire hazards exist, 
safety wrench is 


drop-forged from Beryllium-copper, 
heat-treated and is non-corroding, 
non-rusting. Finished in “Safety- 


Green” enamel with heads polished 
and opening sizes stamped thereon. 
Available in both single and double- 
head patterns in a wide range of sizes. 
—J. H. Williams and Company, 75 
Spring Street, New York City. MILL 
SUPPLIES, October, 1935. 


Precision Ball Bearings 





e THREE types of extra precision 

ball bearings designed for high 
speed, of the single-row radial type 
with both rings and balls of high- 
carbon chrome steel and deep-groove 
races. “M” type is available in all 
standard sizes for light, medium or 
heavy loads. “WW” type bearing 
has close manufacturing tolerances, 
equipped with special machined and 
ring-piloted bronze retainer. “MM” 
type may be obtained with special 
composition retainers, instead of steel 
or bronze. Standard sizes from 10 
mm. (0.3037 inches) bore to 110 mm. 
(4.3307) bore are offered in light 





series and sizes from 17 mm. (0.6693 | 


inches) bore to 55 mm. (2.1654 
inches) bore in medium series are now 
available.—Fafnir Bearing Company, 
New Britain, Connecticut. MILL 
SUPPLIES, October, 1935. 


Small Motor Starter 


® A SIMPLE pushbutton 

starter with modern appearance is 
adaptable for almost any fractional 
horse-power application. Switch pro- 
vides protection against 
with free-tripping thermal overload 
mechanism. Overload is instantly in- 
dicated in switch itself by return of 
operating button to the “off” position. 
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) NEW No. 707 


NEW No. 306 
HAND GRINDER 


mand. Here are two addi- 
tions to the big Millers Falls line that will save money 
in any shop that can use them. 

These new tools are easier to sell. They embody the 
latest improvements in design and construction. Tool 
users want to know about them—see them—test them. 

No. 707 is a new 7” Sander supplied with 12 assorted 
sanding discs. It is light, compact and powered for con- 
tinuous production service. 

No. 306 is a new high speed hand grinder. It is light, 
fast and easy to operate. It will cut costs in any tool or 
die shop. 

These new tools are typical of the 44 electric tools 
shown in our new catalog. You can do extra business 
with Millers Falls tools. They win on test—are backed 
up by field service experts. A few Distributors franchises 
are still open for 1936. We suggest you write today. 


GREENFIELD, MASS. 











Dealer 


Since 





What CARD quality 
offers the distributor 





i. Taps and dies of recognized quality at market prices. 
Ze Protect 
e Protection on sales to the user. 


=. Cooperation to effect sales through a trained factory repre- 
sentative working with you and your salesmen to insure satis- 
faction to the user and to interest new accounts. 


4. The services of a modern factory and factory organization who 
are interested in you and your stocking and selling problems 
cooperating to deliver quality tools in time to satisfy a situation 
and to build new business. 

This is all effective and produces results. 


Catalog No. 33 show.ng the complete line sent on request. 
Are you interested? 


S:W.CARD MFG. CO. 


DIVISION OF UNION TWIST DRILL CO. 
MANSFIELD, MASSACHUSETTS, USA. 


Distribution 


1874 

















Get the most out of expanding 
industrial activity with these 


Two OUTSTANDING LINES 


SIMPLEX 
STEEL SLIDE VISES 





Many plants are really in need of new vises 
today Look around for sales opportunities 
and check up with your customers as you 
make your calls Simplex vises are ac- 
cepted throughout industry as typifying the 
utmost in strength and serviceability. It 
will be easy for your customer to see why 
when he is told about the exclusive Simplex 


all-steel slide 





SEND FOR THESE 
SALES HELPS... 
Desmond Dresser] and 
Simplex Vise Catalogs. 
Catalog sheets for Sales- 











DESMOND 
DRESSERS AND CUTTERS 





When you sell Desmond you can furnish 
your customer with the proper dresser and 
eutter or diamond tool for any grinding 
wheel they are using. It is the only com- 
plete line on the market. Desmond cutters 
and grinders have built up their reputation 
over a period of more than twenty-six 
years. This makes your selling job easier 


THE DESMOND-STEPHAN 
MFG. CO. « URBANA, OHIO 











Up-to-date Price Lists. 
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Pushing “start” button, overload mech- 
anism is reset and motor restarted. 
By changing heater coil capacity of 
switch may be varied to provide pro- 
tection for different sizes of motors. 
Coil is readily accessible from front 
of switch by removing cover plate and 
two screws. Other features include 
solid silver-to-silver “twin-break” con- 
tacts, mechanism removable for wir- 
ing, easily accessible terminals, non- 
rusting mechanism, stainless steel 
springs and top and bottom knockouts. 
Push buttons and their protecting 
shroud are part of basic switch mech- 
anism and complete mechanism is 
housed in its own insulating shell. 
Motor starter is known as Bulletin 
9101.—Cutler-Hammer, Incorporated, 
Milwaukee, Wisconsin. MILL SUP- 
PLIES, October, 1935. 


Electric Drills 





® TWO ELECTRIC drills, known as 

U. S. 3-inch Automatic and U. S. 
4-inch Commander, have been placed 
on the market. U. S. }-inch Auto- 
matic is ball bearing throughout, has 
load speed of 2,000 r.p.m., Universal 
motor, 3-jaw chuck with key, screws 
on spindle and enclosed switch in 
handle, thumb control. Its capacity 
is 3-inch in steel and weighs 43 
pounds. It has 15 ft. 3-conductor 
rubber cable, 1 wire for grounding, 
cable protector and _ attachment 
plug. Standard voltage is 110, also 
available for 32, 220 and 250 volts. 
U. S. 4-inch Commander has SKF 
grease packed bearings on armature 
shaft, heavy duty Universal motor 
with heavy chrome nickel steel gears 
running in grease tight gear case, 
2-pole type switch located in side 
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handle with lock for holding in “on” 
position. Unit has 15 ft. 3-wire cable 
and rubber attachment plug. Overall | 
length is 16 inches, weight 11 pounds, 

}-inch capacity in steel and load 
speed 450 r.p.m. Can be furnished 
for 32, 110, 220 or 250 volt service.— 
The United States Electrical Tool) 
Company, Cincinnati, Ohio. MILL 
SUPPLIES, October, 1935. 
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Variable Speed Transmission 
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® CERTAIN features of design now 

incorporated in P.I.V. gear variable 
speed transmission permit the line to 
motorized (when desired) with 
motor forming integral part of unit; 
with or without speed reduction gear- | 
ing; with horizontal or vertical box, | 
and furnished in five sizes up to| 
15 hp. capacity. Manufacturer states 
that motorized construction makes a| 
compact drive, eliminating need of a 
separate motor base.—Link-Belt Com- 
pany, 910 So. Michigan Avenue, Chi- 
cago, Illinois. MILL SUPPLIES, 
October, 1935. 
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““Tire-Like”’ Air Hose 





© ANNOUNCEMENT 


has 

made of the development of a type 
of hose for pneumatic tool and air 
drill service, the “U. S. Super Royal 
Cord,” which, it is claimed, is the only 


been 


air hose built like a tire. The “tire- 
like” cords of this hose are laid in 
tough rubber cushions, isolated from 
adjacent plies to prevent rubbing or 
shearing. It is claimed by manufac- 
turer that the hose carcass makes 
“U. S. Super Royal Cord” so tough 
that it shows remarkable resistance to 
external blows, bruises and abrasions. 
For additional protection against 
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UNDREDS of thousands of ARM- 

STRONG TOOLS in daily use are sell- 
ing other ARMSTRONG TOOLS for you. 
With ARMSTRONG TOOL HOLDERS, the 
standard cutting tools wherever metal is ma- 
chined, every tool that bears the “ Arm-and- 
Hammer” Mark is universally accepted as a 
quality teol. By giving complete satisfaction, 
each ARMSTRONG Tool builds sales for other 
ARMSTRONG Tools — builds cumulative 


sales and profits. 


Unique to the ARMSTRONG “‘set-up”’ is the 
absence of “weak sisters.” Each ARM.- 
STRONG Line is the outstanding Line in its 
field. Each line is complete in sizes and types 
— requires no “‘fill-ins."’ Each is the most 
widely and continuously advertised in its field. 
Each is the advancing line, leading in designs, 
in quality — advancing in ‘soles and following. 
ie) 

ust Out for distribution to your customers: 
J us The new Tool Holder catalog, in- 
cluding the new Turret Lathe and Screw Machine Tools. 
A new Wrench Catalog showing all Carbon Steel 
Wrenches; the new Chrome-Vanadium Wrench Catalog 
describing the new Line of Detachable Socket 


Wrenches, Sockets, Ratchets, etc., and the 
Drivelock that makes this type of wrench safe 





New 


ARMSTRONG 
LINES 


that are potent 
with sales pos- 
sibilities—ARM- 
STRONG Turret Lathe and Screw Machine 
Tools—use cutters of standard high speed 
steel shapes. Bring the economies of the 
Armstrong System to the production de- 
partment. 


ARMSTRONG Detachable 
Socket WRENCHES 


Chrome-Vanadium Sockets, drop-forged 
Drivers, Handles, Extensions, Ratchets of 
improved design with the ARMSTRONG 
(patented) Drivelock Feature that prevents 
sockets from falling, knocking or wedging 
off—prevents accidents—makes each tool, 
no matter how assembled, a safe, rigid tool. 


Our pipe 
line is kn 


NOTE: 


ARMSTRONG 


Quality TOOL Lines 
For Cumulative Profits 


tool 
own 


ARMSTRGNG BROS. 











305 N. 


New 





ARMSTRONG BROS. TOOL CO. 


‘The Tool Holder People’ 


Francisco Ave., CHICAGO, U.S.A. 
York Sales Office: 109 Lafayette St. 





































A COMPLETE 
LINE of FAST 
SELLERS 


of ARRO EX- 


* The popularity 

PANSION BOLTS is well ac- 
counted for in the splendid accept- 
ance they enjoy among mill supply 
houses and users alike. ARRO 
EXPANSION BOLTS and Allied 
Products have all of the desirable ad- 
vantages which make for a fast seli- 
ing, fast moving line. Highest 
quality materials combine with prac- 
tical design and dependable work- 
manship to insure strength and 
utility. Cadmium plating, proven 
protection against rust and moisture, 
materially increases their service. In- 
vestigate the sales and repeat busi- 
ness possibilities of ARRO EXPAN- 
SION BOLTS and Allied Products. 
Discover for yourself why more and 
more jobbers are stocking the ARRO 
LINE. Write for new catalog and 
jobber prices. 








ARRO EXPANSION 
BOLT COMPANY 
Marion, Ohio 


Originators 
of Cadmium Plated 
Expansion Bolts 


v an : ~~ Ya 
~ XARRO => 
* . ” \ y ee 


REG. US. PAT. OFF. 


EXPANSION 
BOLTS 


And Allied Products 
SOLD ONLY THROUGH JOBBERS 


v 
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destructive action of hot oil in air| 
line, the tube of this hose is made of | 


| finest oil resistant rubber.—Mechani- 
j}eal Goods Division, United States 
| Rubber Products Incorporated, Pas- 
| saic, New Jersey. MILL SUPPLIES, 
October, 1935. 


Expansive Bit 


a 


| 


| 


\@ AN EXPANSIVE bit wiih a, 
point threads extra deep to give| 


| 


|added pulling power, known as GA-3 | 
| has just been placed on the market. | 


Bit is made of high-grade steel, heat- 
|treated entire length and finished in 
| golden bronze tempered color. Bit has 
|two cutters and will bore any size 
|holes from {-inch to 3-inch. — The 
|Irwin Auger Bit Company, Wilming- 
ton, Ohio. MILL SUPPLIES, Octo- 
ber, 1935. 


Safety Goggle 








@ EAR-PIECES set high on spectacle | 

rims removing obstruction to full 
side vision is one of the features of 
this new Ful-Vue style goggle, known 


as F3100. Other features of the 
goggle are pearl full-rocking nose- 
pads which distribute weight of 


goggle on sides of nose; ear-pieces of 
flexible insulated cable and 6-curve | 
super armorplate lenses shaped to fit 
closely to eye without interfering with 
eyebrows or eyelashes. — American 
Optical Company, Southbridge, Mas- 
sachusetts. MILL SUPPLIES, Octo- | 
ber, 1935. 


Improved Type Couplings 


® INCREASED power _ capacity, 

longer life and greater protection 
for connected machines against shaft 
misalignments are claimed by the 
manufacturer in the new improved | 
type Flexpin couplings just an-| 
nounced. Couplings which are rated | 
|up to 4200 horsepower per 100 R.P.M. 
|and for shafts up to 13} inch diame- | 
ter, consist of a bundle of steel lamina- | 
tions, copper coated and heid in slotted 
| keeper by hardened steel cross pins 
welded in place. Sliding ends of Flex- | 
pins are longer and have thick phos- 
phor bronze bearing strips welded to’ 











SURE! 


lt Pays Best 
TO SELL 


SIMONDS 
BLUE TIP 


SAW 
BITS 


It pays you and pays your cus- 
tomer both best because you 
satisfy the buyer and the BLUE 
TIP Bits give him ten thousand or 
more extra feet of lumber cut 
with each set. 


These Simonds Bits are made to 
fit any make of saw blade that 
takes a bit style B, F, D, 2, 2%, 
3 or 4. 


Plan for more sales. 


SIMONDS 


SAW AND STEEL CO. 


Established 1832 
FITCHBURG, MASS. 
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LAMINATED STEEL FLEXPINS l e m 
| HARDENED 
Pa THE ri OlS 
SPRING aoe 
RETAINING ‘oO 
TAIN fi Bd EI _ PHOSPHOR BRONZE 


\ IS THE 
right 
hoist! 
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outside spring laminations. Flexpins 
held in place in one flange by 
spring retaining ring and hardened | 
steel bushings with rectangular 
broached holes to receive long sliding 
ends are used in other flange and , 
locked in place. Couplings are of such | ' 
sizes that they can be used in any | ’ 1-2-8 +73 / 
bushed laminated-pin type couplings : 4 . 
supplied since 1925, according to / 
manufacturer.— Smith and Serreil, 
; Newark, New Jersey. MILL SUP- 
PLIES, October, 1935. 


they emphasize 
this fact! 


@ Of the 21 points of superiority in 
the Wright Improved Hoist, be sure 
and ask your supplier's salesman 
regarding the four specifically men- 
tioned above. 


Union Bonnet Bronze Valve 









For these four points bring to you 
outstanding advantages! 

No. 1, refers to the zinc coated finish 
—a feature exclusive with Wright. 
No. 2, Precision ball bearings — posi- 
tively grease sealed with ground inner 
and outer races. No. 8, Load chain 
safety guard—which prevents load 
chain from riding out of pocket regard- 
less of position of hoist. No. 13, Ball 
bearing spindle which increases 
efficiency, reduces wear and assures 
alignment at point of greatest speed. 

These four features—plus seventeen 
others — prove conclusively that the 
Wright Hoist is the right hoist for general or specific purposes. 





© A UNION bonnet, bronze globe 

valve has been developed by the 
Hancock Valve Division of the Con- Salesmen: No other hoist you can sell offers you so many real 
solidated Ashcroft Hancock Company. sales potentials as that offered you by the Wright. Study your data 
Among the features of this valve are covering all its features. Talk these features. Concentrate on 


super-hard stainless steel valve discs Wright and your volume will increase. If you wish suggestions as 
and seat rings (hardened to 500 Brin- : : a 

nell), which are said to prevent wire to how to increase your hoist sales, write us. 

drawing, steam cutting and galling. 
Dise is attached to stem in a new 
way, which manufacturer states, in- 
sures correct seating and facilitates 
regrinding. The design provides tight 
back-seating and permits easy re- 
packing while valve is in pressure 
ervice. Valve is made for steam 


WRIGHT MANUFACTURING DIVISION OF THE 
AMERICAN CHAIN COMPANY, Incorporated 


YORK, PENNSYLVANIA 
pressure up to 300 pounds and is | 


\ 1 ] RIGHT In Business for Your Safety 
available in both globe and angle pat- apusved ¥ t 
terns.—The Hancock Valve Company, | Bis H h S rel H 
Bridgeport, Connecticut. MILL SUP- | 1g pee 02 F) SS) 


PLIES, October, 1935. 
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and efficiency of the pump. Other desir- 


box and screwed glond. 


Write for complete information. 
Est. 1880 SALEM, OHIO 


- MUELLER 
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Profit for YOU! 


Mill Supply jobbers who handle Taylor-Made Chain, know that 
there is real profit in having their salesmen sell Crane or Sling 


Chain. 
tection for the jobber. 
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Style “Ss” Style “D” Style “C’ 


“Quality Since 1873” 


This is one item in the chain line that has price pro- 


Taylor-Made Crane and Sling 
Chains are made from the best 
grades of iron and are usually 
furnished in the styles indicated 
here. However, we build spe- 
cial chain for all occasions. 


Taylor also builds a complete 
line of Proof Coil, BB, BBB 
Coil Chain, Log Chains, Con- 
veyor or Log Haul-up Chain, Tire 
Chain for passenger cars and 
busses and tractors, Railroad 
Chain, Stump Pulling Chain and 
many other special items. 


For further details, drop us a 
line and we will send literature 
or have a salesman call. 





S$. G. Taylor Chain Co. 


In the Chicago’ Switching District 


P. O. Box 1297-M. S. 


Hammond, Ind. 


{ 
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and one 


| on the other. 





Vari-Pitch Sheave 





® A VARI-PITCH sheave made in 

stationary and motion controlled 
multi-groove types, uses Texrope belts, 
permitting higher or lower speed 
operation according to respective 
product range requirements of driven 
machine. A simple adjustment 
changes pitch diameter of sheave to 
give variations in speed as high as 


15 to 25 per cent per sheave. Sta- 
tionary controlled type is recom- 
mended for applications requiring 


occasional change of speed, and mo- 
tion controlled for applications re- 
quiring frequent quick changes within 
full range while drive is in operation. 
— Allis-Chalmers Manufacturing 
Company, Milwaukee, Wisconsin. 
MILL SUPPLIES, October, 1935 


Lag Screw Expansion Shield 





© THE new type Diamond lag screw 
expansion shield is made of high- 
grade malleable iron, galvanized, and 


is composed of two halves, 
threaded to fit 


one side 
all standard lag screws 
side unthreaded. The two 
sides have inclined surfaces that slide 
as the lag screw draws one forward 
When the screw bears 
against the work to be fastened and 
is turned it draws the threaded half 
forward. The inclined surfaces be- 
tween the two halves cause a wedge 
expansion to occur until the screw 
cannot be turned any tighter and its 
maximum expansion varies with the 
diameter of the hole—Diamond Ex- 
pansion Bolt Company, Garwood, 
New Jersey. MILL SUPPLIES, 
October, 1935. 


Cutting Machine for 
Pipe Intersections 


@® A MACHINE for cutting pipe in- 

tersections, Number 212, has been 
brought out for use in correct prepa- 
ration of pipe for welding. Cutting 
torch is guided by a mechanism, which 
is said to have ability to duplicate the 
motion of a torch held in operator’s 


| hand, and will cut any size of pipe 


from 2} to 12 inches, make full size 
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tees or reduce tees 90 degrees, branch 
reduce tees 45 to 90 degrees, elbow, 
miters, Y’s and blunt bull plugs, as 
well as hole cutting. Generating case 
is of aluminum and mounted on 
rotating column. Pipe is placed on 
ball bearing rollers, housed in ad- 
justable supports resting on double 
rails mounted on welded steel base of 
machine. If end of pipe is to be cut 
off for butt or tee welding, pipe is 
placed through aluminum torch car- 
rier ring. If hole is to be cut in side 
of pipe, torch carrier ring is swung 
around until it faces side of pipe. No 
templates are needed for cut nor does 
the job have to be laid out.—Oster- 
Williams, 2057 East 61st Place, Cleve- 
land, Ohio. MILL SUPPLIES, Octo- 


ber, 1935. 


Improvements in Saw Line 





® ANNOUNCEMENT is made of 

improvement on this high-speed, 
16-inch band saw on which the wheel 
is now being turned at 1,200 r.p.m. 
\ guard has been built in the rear of 
this machine and the machine has 
been provided with a light im- 


mediately above the working area so | 
that it reflects directly down on the | 


work. Improvements have also been 
made in the 6-inch and 8-inch jointers, 
in which the moter is offset. This is 
a gear driven unit, in which the speed 
has been stepped up to 5,000 r.p.m., 
giving 15,000 cuts per minute in the 
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DISTRIBUTORS 

















AND 


CONSUMERS 


A QUALITY product! A liberal dis- 
tributor policy! That is why the list of 
Watson-Stillman distributors is growing 
so rapidly. 


Tue Watson-Stillman distributor pol- 
icy was especially formulated to allow 
(1) A price basis making possible ag- 
gressive competition with reasonable 
profit; (2) A complete range of sizes, 
insuring prompt delivery of require- 
ments; (3) Sales assistance and protec- 
tion on other products we manufacture; 
(4) Promotion of sales thru recognized 
distributors, 


, 
W ATSON-STILLMAN Forged Steel 
Fittings are fabricated from solid, high 
tensile steel forgings. Threads are ac- 
curately cut and perfectly aligned. Of 
heavy construction, they are recom- 
mended for high pressure and high 
temperature oil, water, gas, steam and 
chemical service. The increasing num- 
ber of satisfied users is proof of their 
quality and performance in service. 
Investigate the Watson-Stillman line. 


The WATSON-STILLMAN CO. 
100 ALDENE ROAD ROSELLE, N. J. 


ATSON 


STILLMAN 
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Greatly increases 

bolt clipper ser- 
vice through its ability to reach 
in and around obstructions—to 
cut from any position. 


PORTER 


BOLT CLIPPER 


The head swings to any position 
on either side of the axis of the 
tool. Cuts bolts, rods, wire, etc., 
with full power and ease. Gets in 
where no straight clipper could 
be used. Eliminates awkward 
bending, reaching and strain- 
ing. 
RIGID Other Porter models avail- 
MODELS able in rigid types with 
proper jaws for close cutting 
of various metals and for 
special work such as nut- 
splitting, cutting of bar 
stock, wire rope, etc. There 
is a Porter Clipper for every 
cutting job. 
Send for descriptive catalogue of the 
complete Porter line of cutting tools. 


H. K. PORTER, INC. 
EVERETT, MASS. 
The Bolt Clipper People—Est. 50 Years 





CUTS BOLTS AND RODS THIS SIZE 





3-knife head in the 6-inch jointer, 
and 20,000 cuts per minute in the 4- 
knife, 8-inch jointer. The knives in 
the 8-inch jointer are set askew, 
which, the manufacturer states, im- 
proves the cut because the entire knife 
does not engage in one instance. The 
manufacturer states that these high- 
speed machines, particularly the 
jointers, were developed particularly 
for the use of cabinet makers.—J. D. 
Wallace and Company, 2801 Wilcox 
Street, Chicago, Illinois. MILL SUP- 
PLIES, October, 1935. 





Grinding Attachment | 





| 

| 

© A TAP chaser throat grinding at- | 
tachment for regrinding the throat | 
or chamfer on Landis collapsible tap | 
chasers has been announced. The | 
base of the attachment is arranged | 
for bolting to the table of most 


| 
| standard makes of tool and cutter | 
grinding machines. 


Attached to base 
is a swivel base which carries the | 
spindle to which is attached the vise | 
base for holding chasers. The vise | 
base is graduated for diameters from | 
1 to 134 inches. It is also fitted with | 
a micrometer for obtaining the de- | 
sired amount of radial clearance with 
which the chasers should be ground. 
The individual chasers are held by 
an adjustable clamp and locked with 
a hand screw. The vise base rotates 


| with the spindle, which is fitted in a} 


capped bearing, to provide an oscillat- 
ing movement for grinding the chaser 
against the face of a cut shaped 
wheel. To facilitate this movement | 
a handle is fitted to the vise base.— 


| Landis Machine Company, Waynes- | 
boro, Pennsylvania. MILL SUP- 


|}and replacement. 


PLIES, October, 1935. 


Welding Torch 


@ PUROX No. 35 general duty weld- 

ing torch is constructed of extruded 
brass, Monel metal and drawn copper 
with silver soldered tubes. The ex- 
truded brass handle is of ribbed design 
and connections are ferrule type ex- 
tending parallel to axis of handle. 
Manufacturer states the individual 
mixers in each welding head are so 
designed that maximum resistance to 
flashback is afforded. Monel metal 
seating surfaces are protected, wear- 
resistant and removable for cleaning 
Tips are of hard- 











Invariably the shops that do the 
finest work and make the best 
customers for you are the shops 
that have the strongest preference 
for Starrett Tools. 





Win these good customers with a 
complete stock of Starrett Tools, 
Dial Indicators and Hacksaws. 





Write for extra copies of Starrett 
Catalog No. 25 “EG.” 


THE L. S. STARRETT CO. 
World’s Greatest Toolmakers 
Manufacturers of Hacksaws Unexcelled 
Steel Tapes—Standard for Accuracy 
ATHOL, MASS., U. S. A. 
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drawn copper. Hexagonal socket ar- 
rangement permits welding head to be 
assembled in most convenient of six 
ptional positions in relation to the 
body.—The Linde Air Products Com- 
pany, 205 East 42nd Street, New York 
City, MILL SUPPLIES, October, 
1935. 


Heavy Duty Caster 




















® A HEAVY duty caster under the 

trade name, “ForgeWeld” has re- 
cently been announced. The top plate 
and king bolt in this caster are one, 
being drop-forged from a single piece 
of S.A.E. 1045 steel, having a Brinell 
of 230. Top plate is 4-inch thick at 
stress points, and king bolt is 1-inch 
in diameter. 
precision machined to provide easy 
and silent performance, according to 
manufacturer. Wheel is fitted with 
Hyatt roller bearing, turning over a 
l-inch S.A.E. 1045 axle. Timken 
tapered roller bearings are optional 
for metal wheels. Bolt and nut as- 
sembly throughout permits adjust- 
ment or part replacement, and caster 





| is made in several sizes, both swivel | 


and rigid types.—The Service Caster 


gan. MILL 


1935, 


SUPPLIES, October, 


Flexible Coupling 





® A FLEXIBLE coupling available 

in shaft diameters from 3 to 10 
inches, has individual free-floating 
load cushions hung between jaws on 
removable studs, and is known as L-R 
type “P.” The cushion material is 
either metalflex, a high-grade brake- 
lining material, used for heavy shock- 
loads as on excavating machinery, 
load cushions, of oak-tanned belting 
steel-mill equipment and where ex- 
posed to extreme weather; leather 
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All ball raceways are | 


and Truck Company, Albion, Michi- | 





6b Oy lutnoues @ yeat 


GIVE ME A VOLUME RUNNING INTO 6 FIGURES” 


“Like many other mill supply jobbers 
dealing in heavy hardware, I overlooked 
lamps for years. If I had known what I 
know now—what a clean, live item they 
are and how quickly you can build and 
maintain a substantial and really profit- 
able volume on them—I would have 
stocked them long before I did. Particu- 


_ larly the Hygrade brand. Industrial buyers 
| knowthem and like them. Ina short space 


of time I have developed a lamp business 
that totals six figures annually— steady re- 
peat business that brings me a fine profit.” 


Every mill supply jobber who has stocked 


| Hygrade lamps has found them a very suc- 
| cessful item. You can use the volume and 


profits Hygrade lamps will bring to your 
business. Get the facts. Mail the coupon. 


A non-technical, easily 


sold product 


* 
A year-round demand, mostly 
contract business 
° 
Every customer is a prospect — 
light is a necessity 
2 


Inventory fully protected against 
price decline 





; a 


HYGRADE SYLVANIA CORPORATION 


Please send me a copy of “14 Reasons 
Why” and details of your jobbers’ 





Salem, Mass. 











proposition on Hygrade Lamps. 
La mps Mr 
Street. . 
HYGRADE SYLVANIA CORPORATION | City and State 


Salem, Mass. 











Manufacturers of incandescent lamps for over 
30 years. Makers also of Sylvania Radio Tubes. 
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AMERICAN SWISS 


FILES 
OF 


PRECISION 
2000 different shapes, cuts and 


sizes from which to choose. 


A) 














file for the 
most exact filing 


job. 


Specials made to order. 
Made in America— 
Swiss Origin. 


With 100% distribu- 
tor sales policy behind 


The only type them a saving to the user 


























files we manu- and a profitable line for the 
facture. ~ distributor is assured, 
AMERICAN SWISS 
| skiink FILE AND TOOL CO. rthiyk 
— — Elizabeth, N. J. —_ — 
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leather for use on sustained loads, 
and multi-flex cushions, a rubber-duck 
fabric, vulcanized under pressure, for 
use on fluctuating loads and where 
high resilience is required. The load 
cushions are in sight for inspection at 
all times, and manufacturer states 
they can be removed and replaced in 
a few minutes when necessary. In 
operation, one half of the cushions 
are idlers (except on reversing loads), 
hence there is always a set of new 
cushions in the coupling.—Lovejoy 
Tool Works, 4955 West Lake Street, 
Chicago. MILL SUPPLIES, Octo- 
ber, 1935. 


Electrician’s Bit 


FAASAACA EE 


@ AN ELECTRICIAN’S bit made of 
special bit steel, heat-treated all 
over for long life and hard usages, 
deep cut screw point with durable 
cutter for fast boring, polished edge, 
has just been announced. Bit is 
finished in golden bronze color and 
available in standard +4-inch size, 
10-inch overall—The Irwin Auger 
Bit Company, Wilmington, Ohio. 
MILL SUPPLIES, October, 1935. 


Tool Holder 


® ESPECIALLY designed for cut off 

and parting, running spindle back- 
wards, this inverted holder, wedge 
hold type, is constructed so as to be 
centered at bottom of tool bit. Manu- 
facturer claims that this type elimi- 
nates chatter and takes up excess 
spindle play, and that simplicity of 
design saves in replacing and grind- 
ing of tool bits. With the wedge hold 
type, there are no wrenches to bother 
with, as manufacturer states that to 
drive the wedge forward loosens tool 
bit, and driving it backwards tightens 
the hold.—The Inverted Tool Holder 
Company, P.O. Box 51, Watts Station, 
Los Angeles, California. MILL SUP- 
PLIES, October, 1935. 


Improved Pipe Wrench 


@ AN IMPROVED pipe wrench with 

hardened steel renewable jaw and 
cross tongues seating into cross slots 
in handle is announced. Jaw is 
locked into place eliminating back- 
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ward shear on pin and preventing 
loosening in service. Pipe wrench 
also has a more comfortable hand- 
grip, larger capacity in 10-inch size, 
reduced weight and narrower jaws in 
24-inch size, a Parkerized rust-proof 
finish and cadmium plated nut. It is 
of drop-forged steel with housing 
forged integral with handle.—Wal- 
worth Company, 60 East 42nd Street, 
New York City. MILL SUPPLIES, 
October, 1935. 


Air Valves 

















© TWO TYPES of air valves known 

as Marval No. 2 syphon air and 
vacuum valve and Marsh No. 2 air 
and vacuum valve have recently been 
added to this manufacturer’s line. 
Marsh No. 2 air valve is claimed by 
manufacturer to be the only double 
float, triple vacuum check air valve 
on the market. It is constructed 
with two separate chambers and cap. 
Lower chamber contains inlet of 
valve, primary float, thermostatic 
diaphragm and first or large venting 
orifice. Upper chamber contains sec- 
ondary float, primary vacuum dia- 
phragm and upper or_ increased 
venting orifice. Cap contains light 
vacuum disc. Marval No. 2 valve is 
constructed with Marsh patented 
fluted syphon, suitable for all types 
of direct radiation including convec- 
tion radiators. It is constructed in 
4-inch male thread angle pattern and 
4-inch male, }-inch male and 3-inch 
male by #-inch female straight shank 
pattern.—Jas. P. Marsh Corporation, 
2073 Southport Avenue, Chicago, 
Illinois. MILL SUPPLIES, October, 
1935. 
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NATIONAL 


@ Dynamic Action @ 
CUTTING TOOLS 


PLUS 
ENGINEERING SERVICE 





i de de i a ce ia 


S4ttthts 


% —— 
iii S 
PAL VALLVLL 


PARAMS FE 





Quality tools and first hand, up-to- 
date information on metal cutting, 
based on years of broad experience. 
Both are now available and at your 


service. Drop us a line. 


A Complete Line of 
TWIST DRILLS, REAMERS, HOBS, MILLING 
CUTTERS, SPECIAL TOOLS 


NATIONAL 
TWIST DRILL & TOOL CO. 
DETROIT, U.S.A. 


Tap and Die Division— WINTER BROS. CO., WRENTHAM, MASS. 














MANUFACTURERS 


TELL US 


Of personnel changes, new sales plans, new literature, 
changes in quarters, new distributors appointed, and other 


facts of interest 





Abrasive Display at 
Industrial Materials Show 


@® The Carborundum Company, 

Niagara Falls, New York, will 
sponsor a display of new grinding 
wheels made from genuine South 
African diamonds at the Third An- 
nual Industrial Materials Exhibit 


at the Hotel Astor, New York, 
October 21-25. The exhibit will 
also contain a _ revolving crystal 


mass of carborundum just as it 
comes from the electric furnaces, 
and colored’ transparencies’ of 
spectacular grinding operations. 
More than forty manufacturers 
of industrial materials will partici- 
pate in the exhibit. Among these 
are American Hard Rubber Com- 
pany, American Steel and Wire 
Company, Bakelite Corporation, 
Boonton Molding Company, Brown 
Company, Carborundum Company, 
Ericsson Screw Machine Products 


Company, Maas and Waldstein 


Company, Parker-Kalon Corpora- 
tion, Spaulding Fibre Company, 
The Texas Company, Hercules 


Powder Company, Rawlplug Com- 
pany and Norma Hoffman Bearings 
Corporation. 


Keystone Sales Meetings 


@ The Keystone Lubricating Com- 

pany, Philadelphia, recently con- 
ducted a series of sales meetings 
with its New England distributors. 
G. W. Hall of the sales promotion 
department of the Philadelphia 
office cooperated with representa- 
tives L. A. Webster and H. J. Cass. 
The distributors who participated 
were: W. L. Blake Company, Port- 
land, Maine; Chase and Cooledge 
Company, Holyoke, Massachusetts; 
Brierly-Lombard Company, Worces- 
ter, Massachusetts; Pierce Hard- 


ware Company, Taunton, Massa- 
chusetts ; Cutter, Wood = and 
Sanderson Company, Cambridge, 
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Massachusetts; Treat Hardware 
Company, Lawrence, Massachu- 
setts; Berkshire Mill Supply Com- 
pany, Pittsfield, Massachusetts, and 
W. J. Foss Company, Springfield, 
Massachusetts. 


Inland Steel-Ryerson 
Merger Approved 


@ At the special stockholders’ meet- 

ing of Inland Steel Company held 
September 20, the plan of reorgani- 
zation to effectuate the merger of 
Inland Steel Company with Joseph 
T. Ryerson and Son, Incorporated, 
was approved. 

Edward L. Ryerson, Jr., Joseph 
T. Ryerson and Everett D. Graff 
were added to the Board of Direc- 
tors of Inland Steel Company. J. H. 
Morris was also elected a director. 

Edward L. Ryerson, Jr., is presi- 
dent and a director of the Ryerson 
Company. Joseph T. Ryerson is a 





director of the Ryerson Company 
and was its president until 1929. 
Everett D. Graff is first vice-presi- 
dent and a director of the Ryerson 
Company, and joined the company 
in 1906. 

The charter was amended by in- 
creasing the authorized no par 
value shares from 1,200,000 to 
1,600,000, of which 240,000 shares 
were authorized to be issued for the 
acquisition of all of the assets, 
business and good will of the Ryer- 
son Company. 


David Round Appoints 
Southern Representative 


@ David Round and Son, Cleve- 

land, has appointed F. L. Kendig, 
913 South 38th Street, Birming- 
ham, Alabama, to represent the 
company in the southern territory 
with headquarters at Birmingham. 

Mr. Kendig is an experienced 
sales engineer, having had exten- 
sive experience in selling material 
handling equipment in all of the 
different branches. 


Revised Catalog and 
Reference Book 


® Ideal Commutator Dresser Com- 

pany, Sycamore, Illinois, has just 
published a revised catalog and 
reference book, which gives up-to- 
date information on commutator 








An effective display of Skilsaw products manufactured by Skilsaw, Incorpo- 


rated, Chicago. 


This display appeared in the window of H. W. Mills and 


Sons, Passaic, New Jersey, where it was kept for a period of thirty days. 
The display was highly commented upon and inquiries regarding same were 


exceptionally gratifying. 
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THERE IS 
A 
DIFFERENCE 























Syaw TOOLS may all look alike, but results prove that there is a 
difference. In the case of Morse Tools that difference shows itself in 
longer workinj life, decreased production costs. 


Morse advertising is helping, you to sell by featuring this slogan in lead- 
ing consumer magazines: THERE IS A DIFFERENCE. Your small 
tool sales will react favorably if you follow the Morse line of attack. 


MOR SE 


TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD, MASS.,U.S.A. 
New York Store, 92 Lafayette Street Chicago Store, 570 West Randolph Street 
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ive Morse I ine 
includes 


High Speed and Carbon 


DRILLS 
REAMERS 
CUTTERS 

TAPS AND DIES 
SCREW PLATES 
ARBORS 
CHUCKS 
COUNTERBORES 
MANDRELS 
TAPER PINS 
SOCKETS 
SLEEVES 











KENNEDY 


VALVYES~PIPE FITTINGS~FIRE HYDRANTS 


alves 


that satisfy 
your most 
exacting customers 


Show your most exacting customer some 
typical Kennedy Bronze or Iron Body 
Valves and you will find him attracted by 
their sturdy design, high grade metal, and 
accurate machine work. A single trial will 
demonstrate their ease of operation and de- 
pendability, and will win complete accept- 
ance for Kennedy Products. For over 50 
years Kennedy Valves and Pipe Fittings 
have been sold to industrial plants and con- 
tractors exclusively through supply houses; 
and the Kennedy policy of standing squarely 
behind every Kennedy Product enables 
dealers to recommend them conscientiously 
and without reservation. 


The Kennedy Valve Mfg. Co., Elmira, N. Y. 








New 4)< Cue, : 


: ‘ 


ELECTRIC TO 


Are you prepared to demonstrate this 


labor. 


Weighs 12 ounces. 6!' 


4 \19 AND 3 z Grinder 





OL 


long 





“constant service’ tool that is being 
adopted by industry everywhere? Noth- 
ing else like it —- new design — modern 
materials — revolutionary performance. 

With a speed of 25,000 r.p.m. and 
ample power, this compact, easy-to- 
handle production tool does 1001 jobs 
with astounding savings in time and 


112 S. Aberdeen St. 
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Order a Demonstrator Outfit Today 
and Cash in on this new Tool. 


CHICAGO WHEEL & MFG. COMPANY 


15g"" in diameter. Fastest and mos 
powerful portable tool for its weight ever 
developed. Price $18.50 complete with 
6 Chicago Mounted Wheels. 


Our advertising in leading industrial 
publications is directing inquiries to you 
for demonstrations. 


Chicago, Ill. 





| 
| 
} 


| 





and slip ring maintenance, motor 
and general electrical maintenance, 
and additions and developments to 


| the Ideal line in the last five years. 


Each item is illustrated and fully 
described, and miscellaneous data 


given on commutator troubles and 


remedies, operation of direct cur- 
rent generators and definitions of 
electrical terms, tables, and so 
forth. 


Rockwood Opens New Offices 
in New York 


@ Rockwood Manufacturing Com- 
pany, Indianapolis, Indiana, has 


| opened new offices at 38 Murray 


Street, New York City. In connec- 


tion with the offices, warehousing 


space has been acquired on the 
ground floor facilitating service to 
its customers. John Skelley, who 
has been in the New York territory 


| for Rockwood for more than six 


| Worcester, 


years, is manager of the office. 


Graton and Knight Distrib- 
utes Performance Book 


@® A performance book containing 

facts regarding the performance 
of Research leather belting in dif- 
ferent types of plants is being sent 
to distributors and salesmen by 
Graton and Knight Company, 
Massachusetts, manu- 
facturers of this type of belting. 


| The book contains many interest- 
ing experiences from actual case 


studies, and also the actual results 
of work that is being carried on at 
the “Home of Research.” 


Appoints Chairman of 
Product Group Committee 


@ L. M. Knouse, president of the 
American Supply and Machinery 


| Manufacturers’ Association, Incor- 


porated, has appointed R. Kennedy 
Hanson, secretary-manager of the 
Association, chairman of the Prod- 
uct Group Committee, It will be 
Mr. Hanson’s duty to complete the 
organization and assist the group 
chairmen and vice-chairmen in their 
plans, 

A definite statement of the prin- 
ciples and proposed program of this 
part of the Association’s activities 
will be published shortly. 

Additional Product Group ap- 


| pointments announced are: Group 


MILL SUPPLIES 





























ie 
XUM 


US ys eke) i: 


7” UTILITY 
BENCH 
GRINDER 
$38.00 (A.C.) 


U.S. “UTILITY” 
GRINDERS* 


answer the distributor's 
need for a quality product 
at an economical price . 





This new line of U. S. ‘‘Utility’’ Grinders is 
headed for some very excellent sales records. 
It offers distributors just the type of selling 
proposition they have been seeking. 

“Utility’’ Grinders are ball-bearing, embody 
all U. S. construction advantages, and are de- 
signed for the most rigorous, continuous service 
within their rated 
capacities. Made 
in 6, 7,8,and10 





*Sold under U. S. 


inch sizes. Ad- 6-Ply Certified Dis- 
a _ grind- tributor Plan 
ing all types of e 
edge tools as 
well as general 1. FULL LINE 
Buncrsctinstoc, | 2 SUPER-QUALITY 
. Trulyanew | 3. ECONOMICAL 
grinder value. PRICES 
Other Type 4. PROTECTION 
U. S. GRINDERS -| 5. GOOD PROFIT 
include: 


6. SALES AID 
potable « pedestal « 
tool post « flexible 





shaft « internal « sur- 

face « adjustable speed 

- high speed » snag- A sound foundation 

ging, ete. for electrical tool 
sales and profits. 

Write today for our 


new catalog and our 
profitable sales terms, 


The U. S. ELECTRICAL TOOL CO. 
2498 West Sixth St. Cincinnati, Ohio 


In Canada 
Maple Leaf Electric Tools Ltd., Toronto 





DRILLS -BUFFERS-GRINDERS 


THE STANDARD OF QUALITY 
SINCE 1897 
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| Works, 
| (Wood cutting): N. 
| Vice-chairman, FE. C. 


No. 7, All Saws (Metal cutting) : 
W. E. Cross, chairman, Victor Saw 
Middletown, New 
A. Gladding, 
Atkins and 
Company, Indianapolis, Indiana. 
Group No. 6, Electric Tools: R. D. 
Black, vice-chairman, Black 
Decker, Towson, Maryland. Group 
No. 9, All power’ transmission 
equipment: J. Allan Machin, vice- 
chairman, Alexander srothers, 
Philadelphia. Group No. 12, Ma- 
chinists’ vises and pipe tools: Roger 
Tewksbury, chairman, Oster Wil- 
liams, Cleveland; Charles Parker, 
vice-chairman, Charles Parker Com- 
pany, Meriden, Connecticut. 


and 


Goodrich Shows Profit 
First Half of Year 


@ The B. F. Goodrich 

Akron, Ohio, and its  subsidi- 
aries, for the six months’ period 
ended June 30, 1935, reported sales 
of $69,161,319 which compares with 
$52,363,157 for 


Company, 


period a year ago. It reported 
profits from operations of $2,- 
902,977 before adding profits from 


purchase of company’s bonds and 


sale of securities amounting to 


| $222,769 and before deducting in- 
| terest of $1,272,706 and provision 


for Federal income tax of $300,000. 


| This compared with $2,502,447 for 
the corresponding period in 1934. 


| ®@ Chas. 


| Philadelphia, 


Issues Booklet on 


Leather Belt 


A. Schieren Company, 42 

Ferry Street, New York City, 
has issued a new booklet on the 
subject of leather belt manufacture, 









Be we 
18 tt 

e tr 
wi ti 


sleet 


It was late in the day when this pic- | 


ture was snapped, but Charlie Am- 
brogi, 


ham, district manager, Hewitt Rub- 
ber Corporation, were still able to 


| muster up a smile. 


Ford and Kendig Company, | 
and E. S. Higginbot- | 


York; | 


the corresponding | 





BUILD 
YOUR 
PROFITS 


witha 


COMPLETE 
LINE 


N the Worthington Line, 
there is a correct unit to 
fit every compressed air 
and water ¢ handling job 


weit 
az * 


AIR COMPRESSORS 


oR « 


_ Carmrvens PUMPS 








ROTARY PUMPS 


STEAM PUMPS 





POWER PUMPS MULTI-V-DRIVES 


BUILD YOUR BUSINESS 

and HOLD IT... with 

Worthington Products 
» 


Ask for the 
Worthington 
Dealer Plan 


a-3565 


WORTHINGTON PUMP AND 
MACHINERY CORPORATION 
General Offices: HARRISON, NEW JERSEY 


py OFS SS TONS 


‘Sea A “a 
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No. 512 Tom 
Machine 
ways with 
First: 


“clicks” 


to 2 in. 


tion of the No. 
Tom Thumb. 





OSTER SALES CHAT No. 2 


Thumb ; 
Portable Pipe Threading 
three 
Distributors. 
You can use it in 
your own plumbing sup- 
ply department to thread 
and cut pipe from } in. 
Second: Use it 
as a demonstrator. Third: 
Make good profits on this 
popular, inexpensive, 
high-speed machine. 


Write for complete descrip- 
512 


@ 














SALES OFFICE: 2041 
FACTORIES: 





Stocks and Dies « Pipe and Bolt 


JSTER-WILLIANLS 


EAST 61st 
ERIE, PA. AND CLEVELAND, OHIO 


Machines « Pipe Welding Jigs 


PLACE, CLEVELAND, OHIO 


STANLEY DISTRIBUTORS HAVE 
Cost- Cutting Modernization 





STANLEY PORTABLE GRINDER 
No. 585 





New, compact, power- 
ful, high speed grinder 
— % H. P. Universal 
Motor, 18,000 R. P.M. 
The number of opera- 
tions on which this ma- 
chine can be used runs 
into hundreds. An in- 
genious foreman will 
keep it busy every 
minute. 

Comes complete with 
21 different accessories 
in a convenient metal 
case. 


} 
eo 
\? 
j* 
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TO SELL 


Never was there more interest in remodeling 
equipment to effect savings through better 


and less costly manufacturing methods. 


Motor driven tools can be readily sold to be ap- 


plied to present equipment or to supplement it. 


Stanley Distributors have several unique 
and exclusive portable electric tools to 


simplify present costly operations. 


Stanley Tool Room Grinder No. 585 and 
Stanley Unishears are much in demand 


for this type of work. 


We shall be glad to give you information 


about these exclusive tools. 


STANLEY ELECTRIC TOOL DIVISION 


a 
STANLEY 


THE STANLEY WORKS 
NEW BRITAIN, CONN. 


CERES 


A LONG LINE OF PORTABLE ELECTRIC TOOLS 
DESIGNED AND BUILT FOR INDUSTRY + ¥* 








beginning with the selection of 
hides, including tanning, currying, 
scouring, pliability, strength, laps, 


| plies and tests to which the belting 


and leather is put in the course 
of tanning and manufacture. The 


booklet also contains a series of il- 


| 


lustrations of Schieren belts in 
service. The title of the booklet 
is “Schieren-izing” and may be ob- 
tained by writing to the manufac- 
turer direct. 


New Sales Manager 
for Southern District 


@ Boston Woven Hose and Rubber 

Company, Cambridge, Massa- 
chusetts, has announced that effec- 
tive October 1, William A. Briggs 





WILLIAM A. BRIGGS 


will be in charge of the southern 





sales district of the company, with 
| headquarters at Atlanta, Georgia. 

Mr. Briggs has been in the em- 
ploy of the company for more than 
50 years. Beginning in the manu- 
facturing end of the business, he 
advanced rapidly to positions of 
|importance in the sales division of 
|the company and has at various 
|times managed several different de- 
partments in the organization. 

In his new location, Mr. Briggs 
will devote his time entirely to the 
building up of southern distribu- 
tion through the company’s dis- 
tributors, as well as the strengthen- 
ing of the outside sales force and 
the development of field contacts. 


General Refractories 
Appoints Detroit Agent 


@ General Refractories Company, 

Philadelphia, announces the ap- 
pointment of The Chas. A. Stre- 
linger Company, Detroit, Michigan, 
as dealer agents in the Detroit area. 
The company will carry a complete 
stock of refractories in addition to 
its line of industrial supplies. 
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Distributors Stock | 
Yarnall-Waring Traps 


® Yarnall-Waring Company, Phila- 

delphia, has announced that the 
following mill supply distributors 
have placed stock orders for Yar- 
way Impulse Steam Traps, manu- 
factured by the company: James 
Supply Company, Chattanooga, Ten- 
nessee; Dixie Mill Supply Company, 
Incorporated, New Orleans; John 
Day Rubber and Supply Company, 
Omaha, Nebraska; E. D. Giberson 
and Company, Brooklyn, New 
York; R. B. Dunning and Company, 
Bangor, Maine; New Jersey En- 
gineering and Supply Company, 
Passaic, New Jersey; Seeley and 
Jones, Incorporated, Bridgeport, 
Connecticut; James McGraw, In- 
corporated, Richmond, Virginia; 
The Textile Mill Supply Company, 
Charlotte, North Carolina; Ten- 
nessee Mill and Mine Supply Com- 
pany, Knoxville, Tennessee; Wm. 
H. Taylor and Company, Incor- 
porated, Allentown, Pennsylvania; 
Frick - Reid Supply Corporation, 
Pittsburgh, Pennsylvania, Braman, 
Dow and Company, Boston, and 
Great Lakes Supply Corporation, 
Chicago. 








Dumore Company Appoints 
Minneapolis Distributor 


@® R. C. Duncan Company of Min- 

neapolis has been appointed by 
The Dumore Company, Racine, 
Wisconsin, exclusive distributor of 
the Dumore line in the Minneapolis- 
St. Paul area. 


New Officials Elected by 


Whitman and Barnes 


®@ The election of James S. Ogsbury 

to vice-president and comptroller 
of Whitman and Barnes, Incorpo- 
rated, has been announced. Mr. 
Ogsbury’s headquarters will be in 
Detroit. 

Erik Anderson, treasurer of the 
company and its subsidiaries, has 
been elected vice-president and 
treasurer, with headquarters in 
Chicago. 

Past experience of Mr. Ogsbury 
includes various executive positions 
with International Business Ma- 
chine Corporation, where he served 
in succession as secretary; treas- 
urer of that company; president of 
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V-PULLEYS 


that are making 
sales for distribu- 
with 
quality the buyer 
can SEE... | 


tors SU per- 










At the 
pictured, 


left are 
top to 


bottom Maurey 
Type No. 3 y. 
Pulley Maurey 
2-Step V-Pulley: 


and Variable Pitch 
Diameter V-Pulley. 


THE WORLD’S LARGEST 
LINE OF SINGLE 
GROOVE V-SHEAVES 




















The greater value of MAUREY 
single groove V-Pulleys appeals 
to buyers on inspection. All 
Maurey pulleys have heavy, 
smooth rolled edges; hubs are 
made from solid steel or malle- 
able iron (no die cast hubs 
used); and a special welding 
method is used to provide ex- 
tra strength. All pulleys are 
attractively finished in silver 
aluminum lacquer. 


On the job, these pulleys de- 
liver long, trouble-free, smooth- 








running service, even under the 
most severe conditions. 


Maurey super-value pulleys cost 
users no more than ordinary 
types and enable distributors to 
do a real selling job. Only a 
small investment is required; 
complete protection, prompt 
service, and good profit margia 
insured. 

Investigate your opportunities 
with this fast selling line now. 





MAUREY MFG. CORP. 


2907-15 So. Wabash Ave. CHICAGO, ILL. 

















AUTOMATIC 
REPEAT BUSINESS... 


.. - Because there is no 
other product like it... 


Is there profit for you in a product for which 500 
repeat orders from one plant is not unusual? 


A simple reason explains this constant preference 
through years of changing plant conditions and _ per- 
sonnel. In addition to completely stopping all actual 
slip, Cling-Surface makes belts last much longer. 
Being liquid it penetrates to every fibre of porous belts, 
preserves, maintains pliability, and completely water- 
proofs. Everything in Cling-Surface is good for the 
belt. Nothing is harmful. 

Because of this extra service, Cling-Surface inevita- 
bly “repeats.” ‘Today it is bringing sales and profits 
remarkable in items of this type. 






To share these profits, investigate Cling-Surface now. 
Write for full particulars to Cling-Surface Company, 
1017 Niagara St., Buffalo, N. Y. 


CLING - SURFACE 


BELT PRESERVATIVE 


Preserves power belts —prevents slipping 
In 4 Densities of Liquid, packed in tins and 
drums from 1 Pint to 60 Gallons, and in 
YY, Ib. and 1 Ib. Bars. Sold only through 
legitimate trade sources of supply. 
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DAGGETT 


BALL BEARING 
LOOSE PULLEYS 





TIME in daily oiling 

COST of lubricant and replacement 

LOSS in power from friction 

There is no question but what you will 
experience a quick consumer interest in their 
superior qualities. And that means sales be- 


cause pulley replacements are badly needed 
in industry today. 


Ask for our profitable distributor terms and | 


for information about the engineering assistance 
we will give you. 


CHICAGO PULLEY & 
SHAFTING CO. 


19 N. Desplaines St. CHICAGO, ILL. 




















Sell it by 
DEMONSTRATION 


Cleans Quickly, 
Thoroughly, 
Economically 








Ball Bearing 


The 
CLEMENTS-CADILLAC 


BLOWER SPRAYER 
SUCTION CLEANER 


Since every plant is a potential buyer of 
this modern cleaning tool, the mill supply 
salesman should demonstrate it to every 
one of his customers. It’s easy to carry. 
Show how it cleans dust from motors, 
generators, machinery, lineshafts, storage 
bins and all other dust collectors around 
the plant. 


Write for prices, discounts, and a folder full 
of selling information. 


CLEMENTS MFG. CO. 


6650 Narragansett Ave., CHICAGO, ILL. 
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the Dayton Scale Company, a sub- 


sidiary; vice-president and general 


manager of International Business 
Machine Company, Limited, of Can- 
ada, and more recently general 
manager of the Dayton Scale Divis- 
ion, purchased in 1934 from 
International Business Machines 


Corporation by the Hobart Manu- | 


facturing Company. 


P&H Appoints Liebich 
Detroit Manager 

@ The Harnischfeger Corporation, 

Milwaukee, Wisconsin, has ap- 


pointed Frank Liebich district man- | 


BA a 





FRANK LIEBICH 


ager in charge of the company’s 
operations in the Detroit area, and 
will make his headquarters in 
Detroit, Michigan. 

Mr. Liebich has handled several 
of the country’s largest installa- 
tions of overhead traveling cranes 
since joining the Harnischfeger in- 
dustrial sales division in 1924, and 
will have charge of the complete 
line of products manufactured by 
the company, including excavators, 
cranes, welders, hoists, motors, 
lighting plants and brewery equip- 
ment, 


Kansas City Office for 
Republic Steel 


@ Announcement has been made by 

N. J. Clarke, vice-president in 
charge of sales of the Republic 
Steel Corporation, Youngstown, 
Ohio, of the opening of a new sales 


office at 622 Dwight Building, 
Kansas City, Missouri, effective 


September 1. The new office will 
be in charge of Robert L. Pierce of 
the St. Louis district office. 





for all types of industrial work 


SuttaB_e for all kinds of work—heavy or 
light. The burner can be regulated to 
produce an enormous 10-inch blue flame 
or reduced to a small pointed flame for 
light soldering. Triple capacity pump. 
Steel vein liners. Especially efficient for 
work on copper tubing. 
Write for descriptive folder to the 


CLAYTON & LAMBERT Mré. Co. 


Detroit, Michigan 





Makers of World’s Largest Selling Firepots. 








| Used by Industry thruout 
_the world for maximum 


Safety and Satisfaction 


JACKSON BELT 


FASTENERS... 


DISTRIBUTORS who sell these universally 
recognized fasteners have the advantage of 
offering users the safest and most satisfactory 
belt fastener on the market. Jackson Belt 
Fasteners are permanent, positively will not 
pull loose, and sell themselves owing to their 
practical simplicity. . . Descriptive literature 
and full information gladly sent on request. 


ISAAC JACKSON BELT FASTENER CO. 


18 Vesey Street New York City 
“BEWARE OF IMITATIONS” 
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Harper Publishes House 
Magazine 


@ The first issue of a new monthly 
house magazine called ‘“Harper’s 
Bolt News” has been published by 
The H. M. Harper Company, Chi- 
The basic principle of the 
magazine is to promote interest and 
information, give sales leads and 
stories on the use and application 
non-ferrous metal bolts, nuts, 
screws and washers. 
The magazine is available to 
members of the supply industry on 
request. 


izo. 


Distributors Take on 
Permite Line 


@ Aluminum Industries, _Incor- 

porated, Cincinnati, Ohio, has 
announced that the following dis- 
tributors have taken on the Permite 
aluminum paint line: Foley Lumber 
Company, Jacksonville, Florida; 
The C. 8. Mersick and Company, 
New Haven, Connecticut; Great 
Northern Tool and Supply Com- 


pany, Billings, Montana, and Mon- | 


Hardware 
Montana. 


tana Company, 


Moves Philadelphia Office 


@ The Philadelphia sales office of 

the Ajex Flexible Coupling Com- 
pany, Westfield, New York, has 
been moved to 1108 Otis Building. 
V. L. Sanderson is the representa- 
tive in charge of the office. 





“Hole in One” John Krauss. 
head of L. H. Gilmer Company, Phila- 
delphia, experienced one of those rare 
accomplishments a golfer seldom en- 
joys, and made a hole in one on the 
8th hole of the Manufacturers Coun- 
try Club at Oreland, Pennsylvania. 


The 
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Butte, | 





ROBBINS & 


MYERS, INC. 





GOOD REASONS 


for PROFITS 


when you sell 


R&M 


BULL DOG Trolleys 


Here are 6 of them every 
distributor should know: 


Bull Dog Trolleys are built so that they will 
1 run on nine different sizes of l-beams. This 
means distributors can meet from stock all but 
the most exceptional demands without extra 
charge for changes or delay in shipment. In- 


ventory requirements and investment substan- TJ 


tially reduced. 
The Bull Dog is a highgrade, dependable 


trolley sold at a low price. Prices to con- 
sumer are as follows: 1% ton, $9.81 . . . 1 ton, 
$11.14... 2 ton, $22.61. 


Prices to the distributor yield a good profit 
average 40%. 





Learn on 
trolley 
for ce 
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BULL OOG 
TROLLEY 
\ ONE Ton | 


LEB |:) 
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0) 


Built in Y ton, 1 ton and 2 ton, the popular 
sizes. 


D machine's of these trolleys are in use in 
(Th 


\ : | 
o \\ 





machine shops, garages, warehouses, etc 

ey are not recommended for foundries or 
other locations where excessive dirt and grit is 
prevalent. Sell R & M Bear Cat and Ace 
rolleys for such applications.) 


The Bull Dog Trolley employs certified 
malleable iron frames, ball-bearing hard- 
ened steel wheels, and the frames compensate 
on an oversize equalizer pin on which hangs a 
forged steel link to accommodate hoist hooks, 
etc. Wheel bumpers and safety lugs are pro- 
vided. 
re hout these sleable and 
which are ” profitable to ha 


criptive cireular and our unusual distributor 


ROBBINS & MYERS, INC. 


Hoist & Crane Division 
SPRINGFIELD, OHIO 
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DIXON'S 
ore 


Flake Oraphite 





“The oldest and surest protection against power plant grief.” 


“Saving pennies and risking dollars using other, uncertain and non-uniform 


graphites, just doesn't make sense."” 


For Cylinders, Bearings, Gaskets and Threaded Joints. 


Used as a co-lubricant 


in miscellaneous manufacturing operations. 
AT SUPPLY HOUSES EVERYWHERE 







Laleie), [eo] a celey.| 
LUBRICATING 





WHAT A SLICK LITTLE 
>, GADGET THIS 15 
\y 7 DIXON’S GRAPH-AIR GUN 


I 
{ SEND FOR 





CIRCULARS 


Write for Circular C-71 


JOSEPH DIXON CRUCIBLE COMPANY 


Jersey City, New Jersey 




















NLY 1 Blade can have 


this sales story 
“Positively 
Unbreakable” 


Tough Alloy 
Steel Blades 






Patented 





Eleciric 
Weld 

Ss d Steel ’ 

Cutting Edge G reater Feed 


Pressures, Higher Speeds, 
More Cuts per Hour, per Dollar 


No other blade could back-up such} 
strong claims ... positively unbreakable | 
under any feed pressure . . . shatter- | 
proof, safe at any speed... uninter- | 
rupted cutting at the capacity of any | 
power saw. 


MARVEL 





High-Speed-Edge Hack Saw 
Blades are the logical | 
blades for modern saw- 
ing machines—are the} 

logical blades to sell to-| 

day. 
ARMSTRONG-BLUM 
MFG. CO. 
“The Hack Saw People’’ 
353 N. Francisco Ave. 
Chieago, U. S. A, 


High-S peed-Edge 
Hack Saw Bladcs 











SAVE 


- assembling time 


One advantage of the fluted socket 
design, to be found only in Bristo 
Screws, is the snug fit with which the 
wrench grips or holds the screw, 
This makes for easier handling,—also 
faster assembling, particularly in the 
very small sizes which Bristo design 
alone makes possible. There are as 
many as five sizes less than a 
quarter-inch in diameter. The Bristol 
Company, Waterbury, Connecticut. 


BRISTO 


TRADE MARK REG. U. S. PAT. OFF 





SOCKET HEAD SET AND CAP SCREWS 
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Corey Sales Representative 
For Aluminum Industries 


|@ Aluminum Industries, Incorpo- 


rated, Cincinnati, Ohio, has ap-| 
pointed R. L. Corey, district sales | 


representative for the states of | 
Indiana, Illinois, Wisconsin, Iowa, 





R. L. COREY 


Missouri and Minnesota. Mr. | 
Corey will make his headquarters | 


at the new Chicago office which was | 


|opened at 616 South Michigan | 


Avenue, on September 3. | 

N. R. Patterson, for the last year | 
affiliated with Permite Products as 
|sales engineer, will also have his 


_ | headquarters in the Chicago office. 


| The 


| creased 


company states that in- 

demand for  Permite 
| products in the central territory has 
|prompted the opening of the Chi- 
| eago office and the added personnel. | 


Pocket Size 
Refrigeration Catalog 
@ A 16-page condensed refrigera-| 
tion catalog, size 3+ by 6} inches, | 
announced by The Imperial | 
Brass Manufacturing Company, | 
1200 West Harrison Street, Chi-| 
cago. The catalog shows cuts of 
refrigeration valves, fittings and 
tools manufactured by the company, 
together with dimensions tabulated 
in condensed form. 
| 
Kennedy Valve Appoints | 
Godbey Representative | 
@®The Kennedy Valve Manufactur- 
ing Company, Elmira, New York, 
has appointed William Godbey as 
its representative in Kansas, Neb- 
raska, Western Missouri and South- | 
west Iowa. Mr. Godbey will han- | 
dle the sales of Kennedy products | 
|in this territory and will — 
quarter in Kansas City, Missouri. 


1S 
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the Honest 
Name of — 


an Honest 
Product 


SINCE 1854 


as 


BOLTS SCREWS 
NUTS RIVETS 


Ciarx BrosPort (b 


CHARLES ST. MILLDALE, CONN. 


















constantly’ 


“Your Directory has been of 


great help. I use it constantly 


and will continue to do so.”’ 
—R. L. Scott, salesman, T. C. Ulmer, 
Inc., Philadelphia, Pa. 


@ This letter is typical of many re- 
ceived from and _ their 
salesmen commenting on the useful- 
ness of the Directory Edition of 
MILL SUPPLIES which is issued 


annually in Mid-December. 


distributors 


MILL SUPPLIES 


the only magazine published for distributors 
and their salesmen 





DIRECTORY EDITION 


MILL SUPPLIES 





























Carbondale Appoints 
Officers and Directors 


@ Carbondale Machine Corporation, 

Harrison, New Jersey, recently 
reorganized as a _ subsidiary of 
Worthington Pump and Machinery 
Corporation, to cover the manufac- 
ture and sale of all classes of re- 
frigeration, ice manufacture and 
air conditioning equipment, has an- 
nounced officers and directors as fol- 
lows: H. C. Ramsey, president; 
H. A. Feldbush, vice-president; A. 
H. Baer, vice-president in charge 
of sales; A. L. Prentice, secretary 
and treasurer; W. Lehman and F. 
D. Talmage, assistant secretary and 
assistant treasurer, and C. A. Pack- 
ard, comptroller. The directors are 
A. H. Baer, H. C. Beaver, Hugh 
Benet, H. A. Feldbush, H. C. Ram- 
sey, C. E. Searle and C. E. Wilson. 


Opens Detroit Sales Office 


@® The American MonoRail Com- 

pany, 13107 Athens Avenue, 
Cleveland, Ohio, has opened a sales 
and engineering office at 7338 
Woodward Avenue, Detroit, Michi- 
gan, in charge of C. L. Fell, 
engineer. 


Skilsaw Announces 
New Catalog 


@Skilsaw, Incorporated, Chicago, 

has announced a new 36-page 
catalog, in which the complete line 
of Skilsaw portable electric tools 





How would you like to decide which 
of these chaps has the best smile? 
At that,. J. R. Swartz, left, general 
manager of the Indianapolis Brush 
and Broom Manufacturing Company, 
Indianapolis, and his associates, I. W. 
Lemaux, Jr., secretary (center) and 
Ray C. Roberts, sales manager, are 
doing such a good job of smiling that 
it looks as though they were out for 
a decision, doesn’t it? 


OCTOBER 1935 
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rofits 





Fall P 





LEAKPROOF 


OIL FAUCET 


The only self-closing lock-lever 
metal-to-metal 
seat (covered by basic 


METAL TO METAL SEAT 








ITH winter approaching, the wide- 

spread use of oil-burning ranges in 
many territories offers quick profits 
through increased demand for this popular 
oilproof faucet. 
COIL SPRING Holds oil, gasoline, kerosene, alcohol, 
light varnishes, clear lacquers, thinners, 
solvents, anti-freeze solutions, etc. No 
leather, rubber or fiber washers to leak or 
wear out. Heat and cold proof. 














Write for illustrated pamphlet 


IMPERIAL BRASS 
MFG. CO. 


Zinon pire THREAD 


rut ¥ rLow 511 S. Racine Ave., CHICAGO 








ALLIGATOR 


TRADE MARK REG.US. PAT OFFICE 


STEEL BELT LACING 














publications with a 
total circulation of 
3,741,957 per issue 
are carrying the story of Gen- 
uine ALLIGATOR STEEL 
BELT LACING to the user in 











1935. This is part of our 

















consistent long-time mer- 
chandising program. 


Sales of ALLIGATOR STEEL 
BE LT LACING are profit 
sales for the jobber and the 


PROTECTION OF stock turnover is rapid. 


BELT ENDS 











(Sole Manufacturers) 
FLEXIBLE STEEL LACING CO. 
1633 Lexington Street Chicago, Hlinois 
In England at 135 Finsbury Pavement, London, F. C. 2 
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DEPENDABILITY 


at a Moderate Price 


ee SHERMAN 
PRESSURE RELIEF VALVE 


A New High Stand- « 
ard for most Eco- 
nomical Type... 



















Here is a relief 


valve that estab- 
lishes a new stand- 
ard of value. It fol- 
lows the spring type 
of design in order 
to provide the greatest simplicity with 
the fewest number of parts and the 
most positive dependable action. Being 
a safety device, it is not built to a price 
—but to a safety standard so that it 
will not fail in an emergency. 


Sold at the lowest price of any safety 
device offering the same measure of 
protection. 


Sold Thru Jobbers 


Descriptive Circular with further details on 
request. 


H. B. SHERMAN MFG. CO. 


Dept. M 


BATTLE CREEK, MICHIGAN, U.S. A. 









































. >? a GIVE US AMAL 1D BARD ARO OE tu HOME Pe CT 


The ATLAS is the 

LOGICAL CAR : 
MOVER to sell 
because 






For years it has been accepted as standard 
equipment by many of the leading railroads 
and industrial institutions throughout the 
country. 

The introduction of the new Streamline 
model has stimulated this acceptance and, 
more than ever, the TLAS is now the 
choice of your trade. 


Tie up with the ATLAS and get your sharc 
of this increased business. 


APPLETON-ATLAS 
CAR MOVER CORPORATION 
2947 No. 30th Street 
MILWAUKEE, WIS. 


FORMERLY OF APPLETON, WIs. 




















The serious “I’m from Missouri” at- 
titude belong to H. G. Conkey, man- 
ager, Cameron Motor Pump Sales 
Division of Ingersoll-Rand Company, 
New York City. Before coming to 
New York, Mr. Conkey worked for 
the company out of the St. Louis 
branch. 


is illustrated, described and priced. 
This catalog shows more tools than 
have ever been represented in any 
previous catalog. <A total of 66 


electrically driven tools now com- | 


prise the Skilsaw line. 


New Catalog on 
Thor Line of Tools 


@ The Independent Pneumatic Tool 

Company, Chicago, has_ just 
issued catalog Number 32, which 
illustrates and presents specifica- 
tions on the entire Thor line of Uni- 
versal electric tools. 


New Plant for P & H Hoists 


@ An entirely new building to 
house the hoist division of the 


| Harnischfeger Corporation at Mil- 


waukee, Wisconsin, has been erected 
as a result of a demand for larger 
capacity. This new plant will be 
used exclusively in the manufac- 
ture of P & H-Milwaukee Electric 
Hoists. 


Issues Publication on 


Condor V-Belt 


@® The Manhattan Rubber Manu- 

facturing Division, Passaic, New 
Jersey, has just issued Bulletin No. 
6840 describing and explaining the 
details of the construction of Con- 
dor V-Belts. 














INCREASE 
YOUR SALES VOLUME 












WITH 
WELLS 


Metal- 
Cutting 


BAND SAWS 


DEALERS report this to be a fast-sell- 

ing unit. Every trial installation 
ever made has produced a sale. It’s new 
— it’s efficient—it cuts production and 
maintenance costs and every metal using 
plant is a prospect for this high speed 
tool. Don’t miss this chance to add to 
your profits. Wells Band Saws build up 
sales volume. Write today for details. 








WELLS 


MANUFACTURING CO. 


315 Seventh Ave., Three Rivers, Mich. 








“We have been using your Direc- 
tory for years, but find your last 
edition a great improvement over 
previous ones. It is practical and 
easy to use. We use it frequently 
and do not know how we could get 
along without it.” 
R. H. Fuchs, Belknap Hardware and Manu 
facturing Company, Louisville, Kentucky 
@ This letter is typical of many re- 
ceived from distributors and their 
salesmen commenting on the useful- 
ness of the Directory Edition of 
MILL SUPPLIES which is 


annually in Mid-December. 


MILL SUPPLIES 


the only magazine published for distributors 
and their salesmen 


issued 





DIRECTORY EDITION 





MILL SUPPLIES 














I; pays 


to reduce users’ 





belting costs with 


“HETTRICK’S 
BIG 3 BRANDS 


Hettrick is strictly high quality belting. 
Once users try this better belting and ex- 
perience its longer life and lower upkeep 
costs, they become steady customers. 
This means lower sales expense and in- 
creased profit for Hettrick distributors. 





Hettrick belts are sold under a resale 
price set-up you will find highly satis- 
factory. It will pay you to investigate 
NOW. 





*MALABAR, for Conveying and Ele- 
vating HETMACO, the New Trans- 
mission Belt. Genuine HETTRICK, 
Stitched Canvas Belting. 











The HETTRICK MFG. CO. 


Summit at Magnolia St. 
TOLEDO, OHIO 


i905 & Strand 1935 


FLEXIBLE SHAFT 
MACHINES 


VERTICAL AND HORIZONTAL 
TYPES 








FOR 
GRINDING 
POLISHING 

DRILLING 
REAMING 
WIRE 
BRUSHING 
SANDING 
NUTSETTING 
SCREWDRIVING 
LATHE 
GRINDING 
ROTARY 
FILING 
AND 
MANY 
OTHER 
OPERATIONS 


Vg to 2 H.P. 










64-Page Catalog 
of 
Quality 
Machines 


N. A. STRAND & CO. 


OCTOBER 1935 
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| States 


| Pittsburgh district. 
| has had many years’ experience in | 


Booklet on Deepwell Pumps 


@ An 8-page booklet covering deep- | 

well turbine pumps has just been | 
released by the Worthington Pump | 
and Machinery Corporation, Harri- | 
son, New Jersey. This booklet con- 
tains cross-section views showing 
details of construction, with ex- | 
planatory notes, tables of sizes and 
capacities and a list of the applica- 
tions of this type of pump. 


Miller Joins U. S. Rubber 
in Pittsburgh District 


@ J. W. Greenawalt, manager of | 

mechanical goods sales, United | 
Rubber Products, Incor- | 
porated, Pittsburgh, has announced | 
the appointment of Arch Miller as | 
packing representative for the| 
Mr. Miller | 


that territory selling packings. | 


Johns-Manville Issues 
Industrial Products Catalog 


@ Profusely illustrated with photo- | 

graphs, drawings, tables and| 
charts, the new catalog issued by | 
Johns-Manville, New York City, | 
entitled “Johns-Manville Industrial 
Products,” the first complete 
catalog of all J-M industrial mate- 
rials that has been compiled in 
several years. 

One of the features is a section 
devoted to descriptions and illustra- 


is 





tions of J-M Built-Up and Insulated | 


including a chart showing | 
the deck construction, limitation of | 


Roofs, 





O. W. “Bill” Wagner, vice-president 
and sales manager, and G. C. Gillies, 
president of the Belmont Packing and 
Rubber Company, Philadelphia. Just 
offhand, it would appear that noth- 


ing is seriously wrong with the pack- 


ing business. 











LOOK... 


NEW... 


& CAPPED 
SPOUT 
OILER 

















EAGLE 
MEETS 

A LONG 
FELT NEED 


OILER THAT CAN BE 
CARRIED IN TOOL 
BOXES OR TOOL KITS 


Threaded Brass cap successfully prevents 
leakage even if can is placed in reclining 
position. In all other points of construction, 
capacity, spout length, etc., it is exactly like 
the nationally famous EAGLE WELDED 
STEEL BENCH OILER 


EAGLE MANUFACTURING CO., Wellsburg, W. Va. 
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THE 
YOU 
GOOD WILL. 


IRON THAT GUARANTEES 
A PROFIT AND CUSTOMER 


Scientifically constructed to allow 
for maximum wattage at mini- 
mum weight—thereby reducing 
the fatigue factor. 


The iron planned and developed 
by production engineers for in- 
stant and speedy heading—re- 
sulting in a more efficient and 
cost reducing production tool. 


The iron built to keep mainte- 
nance costs at a minimum, 


That is why ESICO. electric 
soldering irons are demanded 
for production work by the lead- 
ing manufacturing plants in the 
United States and Canada. 


All Esico electric soldering irons 
are guaranteed, Write for com- 
plete data on a _ profit making 
merchandised soldering iron. 





Electric Soldering Iron Co., Inc. 


342 West 14th Street 
New York City 
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POINTS 


Of Superior Construction 
Make Them Leaders 


IT. Renewable Steel Jaws. 


2 


Swivel Base, 360 degrees 
* gripping power. 


Outside Saddle permits 
Be easy removal of screw for 
oiling. 


y Solid underportion gives 
* added strength. 


3. Set Screw in handle. 
6. Castings of Parkco Metal. 


7s Full sized screw and nut. 


PARKER 
Vises 


THE CHARLES PARKER CO. 
MERIDEN, CONN. 


















® Complete 
stocks 


®@ Fast Service 
® Good Margin 





The H. M. HARPER CO. 


2622 Fletcher St. Chicago, Ill. 
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roof pitch, surface finish, kind of | 
felt, number of plies, weight and 


| other specifications of many types 


devoted to the problem of insulat- 
ing materials for modern industrial 
equipment. 
Copies of the catalog may be ob- | 
tained by writing the company 
direct. 


| 
of roofs. Considerable space is also | 
} 
| 


Link-Belt Units 


@A new 12-page catalog, hand- 

book size, has been issued by 
Link-Belt Company, covering Sha- 
fer series 400 self-aligning roller 
bearing units, known as_ Book 
Number 1494. In addition to illus- | 
trations of the different units, the | 
book contains list prices, dimensions 
in inches and average weights in | 
pounds of each units. 

Sketches are also contained in the 
book showing construction of units. 


| 
| 
Hand-Book on | 
| 





Tools and Accessories 


for the Planer 
(Continued from page 15) 






ALWAYS 
100% 

| DISTRIBUTOR 
| COOPERATION 


The Wm. H. 
OTTEMILLER 


COMPANY 


YORK, PA. 
WE ALSO MANUFACTURE DARDELET THREAD SCREWS 





steel, usually over 55. Some have tungsten- | 
carbide or Stellite tips for longer wear. | 

59. Round-Nose Chisel—For chipping out | 
} corners in fillets and for finishing corners | 
vf radius grooves. Usually in several sizes. | 

60. Diamond-Point Chisel——For chipping | 
} out corners 

61. Automatic 
loaded for one-hand 
along a machining line, 

62. Outside Calipers 
gaging or comparing 
calipers, 65. 

63. Dividers — For 
out circles on fillets 


Center Spring- 
points | 
et | 
For measuring and 
fits with inside 


Punch 
marking of 


measuring and laying 


64. Machinist’s Level Usually 6 or 9 in. 
long, with horizontal and two vertical | 
bubbles, all very sensitive. | 

65. Inside Calipers For measuring | 


widths of slots, 
66. Center Punch 
lines, ete., with 67 
67. Layout Ball-Peen Hammer 
ing out work. 


ete | 
For marking scribed | 

For lay- 
Much lighter than 50 | 


68. Pocket Slide Caliper—-For measuring 
slot mouths and setting and measuring | 
calipers | 

69. Combination Square 12-in. steel | 


seale with three heads, one square, one | 
miter, one centering (for finding centers on 
eylindrical pieces). 

70. Steel Scale (Flexible) 
(probably both) and 4 in 
measuring Very convenient 

Ji. Crescent or Adjustable Open - End) 
Wrench—-Very convenient in setting up or 
adjusting clamps, ete | 

72. Die Makers’ Square-——For quick de- 
termination of die clearances, ete. Narrow | 
end of straight blade useful for small! holes | 
and grooves Used by toolmakers, 

73. Caliper Square—-Accurate For in- 
side and euteae measurements and as 
fixed gage when several like pieces are} 
shaped up | 

74. Zig-Zag Rule—No machinist can have | 
too many rules. This is the familiar “car- 


§-in. or 9-in 
wide, for general 


penter” type. May be metal and shorter 
tthan 6 ft 
75. Key-Seat Clamps For the operator 


who does a lot of work on shafts. Attached | 
to steel rules for laying out keyways and 
seribing parallel lines on circular pieces. 
76. Screwdrivers—An assortment always 
comes in handy. | 
77. Crowbar or Dolly Bar—Used in lift-| 
ing or wedging over workpiece slightly. | 
Usually the operator will need a hand-| 
book, plus an occasional specialized tech- | 
nical book | 








°*Sa@Uues 
time’”° 


“I have used the Directory 
a lot and find it conven- 
ient. It saves me time and 
I carry it with me on 
the road.”’—J. K. Adams, 
Barrett-Christie Company, 
Chicago, Ill. 


@ This letter is typical of many re- 
ceived from distributors and their 
salesmen commenting on the useful- 
ness of the Directory Edition of MILL 
SUPPLIES which is issued annually in 
Mid-December. 


MILL SUPPLIES 
the only magazine published for distributors 
and their salesmen 


Directory 
..- Edition 
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YOU CAN SELL 


HIGHEST | 


JPEE 





This large vertical design variable 
speed transmission was recently built 
by Reeves Pulley Company, Colum- 
bus, Indiana. This No. 7 unit giving 
—_ - rae 6:1 speed ratio, is one of nine trans- 
SRE'S no other airbrush to compare | seat : : ‘ : 
with this new. Paasche UBCH. High | ™issions of varying sizes which will 
Production Airbrush. Built with the dur- | control the speeds of a paper satu- Get Our LOW 
ability of a battleship, the fineness a rating, coating, drying and cutting = 
watch Greater speed iner atomization. n 
matched ease of handling. Lowest maintenance | Machine used in making roofing and PRICE on this 2 ’ 
costs. Design so simplified that many parts are shingles. Unit is 8 feet, 2} inches 10,000 Gal. Size 


eliminated; those remaining, built for extraordi- : . . 
Naey Wear, are caully senlaced. Svactteaiie Gam high, nearly 5 feet wide and 50 inches 


age-proof. No projecting adjustments to break. | deep. G WS UR R ‘i 
Working parts are inside case, protected against JAE ER E P IME 
vecidental fall. STATEMENT OF THE OWNERSHIP, MAN 
All your customers will be interested in the AGEMENT, CIRCULATION, ETC PU MPS SELL FASTER 
Paasche UBCH that gives more uninterrupted REQUIRED BY THE ACT OF 

hours of faster production and finer finishes MARCH 3, 1933 


~ 
at less cost. Let us send you descriptive litera Of Mill Supplies, published monthly at New a, ee, Ke ee SIZES 
ture of this development. York 5 


for Oct. 1, 1935 


State of New York } Beat competition, make money with 
4 County of New York 4 America’s fastest selling line of compuct, 
Before me, a Notary Public in and for the portable, sure priming centrifugals. Amaz 

State | 


and county aforesaid, personally ap ingly low prices, Write us. 
1902 Diversey Parkway Chicago peared James A. Channon, who, having been 


| duly sw ‘cording to le ‘poses and say M j 
THE WORLD’S HEADQUARTERS for manual and auly orn according to law, ueposes and says q 
automatic air-finishing, aircoating, atrrubbing, portable that he is the editor of the Mill Supplies, and THE JAEGER ACHINE co 















airpainting units, airfinishing boothe and fireproof ven- that the following is, to the best of his know! : 

tilating equipment. “4 s edge and belief, a true statement of the owner 501 Dublin Avenue, Columbus, Ohio 
ship, management (and if a daily paper, the 
circulation), ete of the aforesaid publica 


tion for the date shown in the above caption 
required by the Act of March 3, 1933, em 
bodied in section 537, Postal Laws and Regu 
lations, printed on the reverse of this form 


to wit: 
1. That the names and addresses of the 
publisher, editor, managing editor, and busi- 


rs are: Publisher, Electrical Trade 














Publishing Co., 330 W. 42nd St. New York ; 
a! Editor, James A. Channon, 330 W specialties 
| 42nd St.. New York, N. Y.. Managing Editor fold power 


plants / 
a we, 


James A. Channon, 330 W. 42nd St.. New 
Y. Business Manager, A. E. Pax- 
7. 42nd St.. New York, N. Y. 

the owner is: (If owned by a cor 
poration, its name and address must be s‘ated 
ind also immediately thereunder the names 
and addresses of stockholders owning or hold 


is possible through the use of 
Gardiner Flux-Filled Solder—its 


uniform high quality assures per- 














manen t ing one per cent or more of total amount of 
stock. If not owned by a corporation, the names 
bonds, neat and addresses of the individual owners must 
. | be given. If owned by a firm, company, or 
work with a | other unincorporated concern, its name and 
os address, as well as those of each individual 
minimum of member, must be given.) Electrical Trade 
time and Publishing Co., 330 W. 42nd St., New York FALERS who sell the 
| b Mm © Howard Ehrlich, 330 W, 42nd St Lonergan Line” get 
| New York, N. Y. ° . 
abor costs. 3. That the known bondholders, mortgagees daily first-hand proof of 
Enables ex- and other security holders owning or holding the sales-creating value of 
° d |} 1 per cent or more of total amount of bonds I sii nn Ss ] . 
perience | mortgages, or other securities are: (If there onergan ier aa i 
A are none, so state.) None. operation. rey Know the 
mechanics 4. That the two paragraphs next above “. utation a Lonergan 
to do faster giving the names of the owners, stoekholders , ‘alt ry 
and security holders, if any, contain not only Steam  speciaities, te 
work and the list of stockholders and security holders as prompt, careful attention 
pe H they appear upon the books of the company that . t j 
inexperi- but also, in cases where the stockholder or iat 1S Qiven to every order, 
dh | security holder appears upon the books of They know by experience 
ence e p the company as trustee or in any = other . 
Available in 1, 5 and to do better fiduciary relation, the name of the person ot that Lonergan products in- 
20-lb. spools. lL corporation sor Seem such —— is —_— sure satisfied customers 
work. is given: also dat 1e said two paragraphs 





and lead to a steady flow 
of repeat orders. 


contain statements embracing afflant's full 
knowledge and belief as to the circumstances 


At the same time, because of 











a and conditions under which stockholders and 
ye Sing production methods Se who do not appear upon the Pon Satety Vateo Back of every Lonergan 
* books of the company as trustees, hold stock a : 
ardiner Solder costs less than and securities in a capacity other than that of product is more than a half a century of 
i a bona fide owner; and this affiant has no manufacturing experience in the steam 
ordinary solder. reason to believe that any other person, asso- cal f + I 
Made in both acid and rosin core. We ciation, or corporation has any interest direct specia ty 1eld. 
also manufacture solid wire bars drop or indirect in the said stock, bonds, or other 
’ ’ securities than as so stated by him , 
and pellet solders and babbitt. 5. That the average number of copies of Have you our latest catalogue 
each issue of this publication sold or dis in your file? 
tributed, through the mails or otherwise, to 








paid subscribers during the months preceding 
the date shown above is (This information 
ia required from daily publications only.) 

J. A. CHANNON 


a 
° 4 
urdiner = 
NS once x Sworn to and subseribed before me this 30th iF E. LONERGAN CO. 


| 4833 So. Campbell Ave., Chicago, Ill. | dag of September, D500. oeren W. DERELE 213 Race St., Phila., Pa. 


(My commission expires March 30. 1936.) 
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you BOUGHT grinding 


wheel dresser cutters 
(instead of selling them ) 


wouldn't these facts on 


VINCENT - HUNTINGTON'S 
SELL YOU? 


@ Heat treatment is vitally important 
in cutter manufacture. Wincent oper- 
ates one of the oldest and largest 
commercial heat treating plants in the 
country and has vast experience in this 
line. The ‘Vincent Process’, a spe- 
cial heat treating formula used on all 
our cutters, is one of the secrets of their 
amazing durabil lity. 


@ All Vincent cutters are milled, not 
stamped, from specially selected steel 
An immense aid to longer life. 

@ Every Vincent cutter has 18 teeth, 
thus assuring maximum efficiency. 





@Vincent is one of the 
pioneer cutter manufactur- 
ers, and Vincent cutters, 
because they outwear and 
outperform all others, are 
standard in many of the 
world's largest industrial 
plants 





It is only logical that the 
best line TO BUY is also 
the best line TO SELL 











ASK US about Vincent 
14'' Tool Bits—best 
toughness, durabil- 

ity, sales. 





The 
VINCENT tae & BF 
PROCESS CO. 


2434 Bellevue Ave. 
DETROIT, MICH. 
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